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ARGUE PREMIUM 
TAXATION SUIT 


Fire Commissioners’ Action Against 
Agent of Hartford Interesting 
to Insurance Men 








CASE IN APPELLATE DIVISION 





How Much Can Companies Be 
Taxed and What Figures 
in Premiums? 





An appeal in the Appellate Division 
of the Supreme Court, New York, which 
has just been argued, the case being 
Thomas J. Drennan, fire commissioner 
of New York vs. Howard Hampton, an 
agent of the Hartford, is interesting in- 
surance companies. George Richard is 
counsel for Hampton. The New York 
“Law Journal’s” report of the appeal 
argument follows: 

“Thomas J. Drennan, respondent, vs. 

Howard Hampton, appellant: 

“The action is brought by the fire 
commissioner against an agent of the 
Hartford Fire Insurance Company to re- 
cover the sum of two dollars upon the 
hundred dollars of certain premiums 
upon policies of fire insurance effected 
by defendant upon property situated 
within the City of New York and re- 
ceived by him as agent of said fire in- 
surance company between September 1, 
1914, and December 31, 1915. The basis 
of the action is sections 799 and 800 of 
chapter 466 of the Laws of the State 
of New York of 1901 (Greater New 
York Charter, as amended). 

Appellant contends that the provi- 
sions for determining the amount or 
method of assessment for the fire de- 
partment tax are to be found in our 
General Insurance Law. The provisions 
of our General Insurance Law clearly 
declare that in estimating the amount 
of taxable premiums for the fire de- 
partment tax a credit shall be taken 
the amount of premiums paid out 
for relinsurances placed with companies 
authorized to issue policies in this 
state. To impose the two per cent tax 
upon the agent of the direct insurer, 
basing it on the entire amount of pre- 
mium paid by the insured owner and 
leaving it to the direct insurer to ap- 
Portion the tax with the reinsurers is 
not only to tax that company on an 
immense sum of money which it has 
never owner or received or been enti- 
tled to receive, but is also to defeat 
th main purpose of the Tax Law. The 

(Continued on page 18) 
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Cash Capital $6,000,000 
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ELBRIDGE G. SNOW, President 


UNDERWRITING CAPACITY SECOND TO NONE 


—_——- 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Aircraft, Automobile (Combination Policy), Explosion, Fire 
and Lightning, Hail, Marine (Inland and Ocean), Parcel Post, 
Profits and Commissions, Registered Mail, Rents, Rental Value, 
Riot and Civil Commotion, Sprinkler Leakage, Tourists’ Bag- 
gage, Use and Occupancy, Windstorm, Full War Cover. 
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Service 
Expert advice on in- 
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FISKE ANALYZES 
METROPOLITAN YEAR 


Tells Superintendents That Ordi- 
nary Production Passes In- 
dustrial for First Time 








MILLION A DAY INCOME SOON 


Average Earnings of Agents $37 
Weekly; Group’s Progress; 
Supremacy In Canada 


The Metropolitan Life now writes 
more ordinary than industrial business. 

This is one of the most significant and 
interesting disclosures shown in the an- 
nual statement of the Company read by 
Haley Fiske, president, to the superin- 
tendents from the United States and 


Canada who had gathered here for an- 
nual convention on Thursday, Friday 
and Saturday. Just how far the ordi- 
nary has gone ahead of the industrial 
will be seen at a glance: Ordinary, 
$788,100,826 or over $910,000,000 includ- 
ing group; industrial, $508,590.405. 

Here’s a prophecy which Mr. Fiske 
made to the superintendents: the group 
department is going to beat the other 
two. Group last year produced $121,- 
990,261, excluding about $15,000,000 of 
business that was charged to the inter- 
mediate department. 

Agents Astounded 

During the year the company con- 
tinued to be the leading life insurance 
company of Canada, placing over $11,- 
000,000 more than its nearest competl- 
tor, the Sun Life in production. 

As Mr. Fiske read item after item in 
the amazing annual statement of the 
Metropolitan the agents were stunned. 
They didn’t see how a company could 
produce nearly a billion and a half (the 
exact figure is $1,418,681,492), although 
they thought they had long since 
reached the point where nothing the 
Metropolitan could do in achievement 
would surprise them. 

The President confessed that he was 
surprised, too. For many years he has 
not verbally, circulars or letters asked 
for business, but early last year he 
made a prophecy, rather facetiously, 
that the Company might produce a bil- 
lion, including, of course, increases and 
revivals. 

Statues of Knapp and Hegeman 

Mr. Fiske received a rousing recep- 
tion from the superintendents when he 
entered the assembly hall, his initial 
appearance before the men as the Com- 
pany’s president. Almost immediately 
he launched into an eulogy of the late 
John R. Hegeman, who had addressed 
the gathering for so many years. 
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“There was something in his pres- 
ence, his size, the wonderful head the 
benign countenance, in that glow of 
fatherhood, which brought him close to 
your hearts the moment he appeared,” 
he said. 

J. Massey Rhind, a New York sculp- 
tor, has been employed by the Superin- 
tendents to execute bronze statues of the 
founders of the Metropolitan, Messrs. 
Knapp and Hegeman, and they will be 
erected on either side of entrance hall 
of the building. Both are characteristic 
poses, and models were shown the su- 
perintendents. Pictures of the two for- 
mer presidents with short sketches of 
their careers will be sent to all the of- 
fices in the field. 

Before analyzing the annual statement 
Mr. Fiske showed extreme solicitude for 
the superintendents in view of the in- 
fluenza scourge, and he solemnly ad- 
vised them to walk whenever possible, 
keeping away from subways and elevat- 
ed trains. Among other bits Of advice 
he gave was not to rub one’s mouth 
with the hand, as one way in which the 
mysterious influenza germ is carried is 
through the mouth. 

Doesn't Care What Department 

Returning to the astounding year’s 
record Mr. Fiske said that $508,590,405 
had been written in industrial, the in- 
dustrial debit increase being $203,561. 
Last year it was a $164,000 increase. 
The weekly debit is now $1,923,000. In 
announcing at this time that there was 
more ordinary produced than industrial, 
Mr. Fiske noted that the handclapping 
was rather light, which brought this re- 
tort: “I could be happy with either 
were t’other charmer away. I care not 
which of these twins grows faster.” 

The premium income in industrial in- 
surance was over $94,000,000; in ordi- 
nary, over $88,500,000. Total income 
was $254,728,000, and Mr. Fiske made 
the prediction that by next January the 
Company would have a _ million-dollar 
income for each working day. 

One-eighth of Population Insured 

The number of industrial policyhold- 


ers is 19,272,000; number of ordinary 
policyholders, over 2,000,000, making to- 
tal policyNolders 21,770,671, or enough 
to cover one-eighth of the population 
of America. Practically three-fourths of 
the policies in force represent individual 
lives; in other words, 74.8 per cent of 
them: 

The lapse record is improving all the 
time, and is down to 5.02 per cent. of 
the mean number of industrial policies 
in force for the year. 

“That figure gives me tremendous sat- 
isfaction,” he said. “You know what 
they have said about lapses; even that 
the tower was built of lapses. Few, if 
any companies doing ordinary business, 
can match that low lapse record of in- 
dustrial policies.” 

Agents Average $37 a Week 

The Metropolitan now has 534 super- 
intendents, a gain of twelve over last 
year. It has 5,737 deputies, a gain of 
ten. The number of agents is 12,744, 
a gain of 679 during the year. He called 
attention to the large increase in agents, 
but the small number of new deputies. 
Of the agents who left the service by 
resignation or dismissal, 6,150, Mr. Fiske 
said the number was too large to suit 
him. He sincerely wished the number 
had been only 650, and hoped the time 
was coming when less than 1,000 agents 
each year will leave the company by 
resignation or discharge. 

That insurance is becoming a _ well- 
paid profession was indicated when Mr. 
Fiske read that the earnings of a su- 
perintendent last year averaged $142.22 
a week; of a deputy, $55.66; and of an 
agent, $37. Mr. Fiske thought that 
the peak has been passed in hiring 
of men by other lines at tremendously 
high wages; and he thought that from 
now on there will be little complaint of 
men drifting from insurance into other 
work because of fancy, temporary 
wages. Mr. Fiske had considerable to 
say to the men about the commission 
question. Beginning this year, 1920, 
first year’s commissions are increased, 
renewals slightly reduced. The presi- 
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Agencies Producing 1909 1914 1919 
$200,000 and over 7 18 47 
$300,000 and over 6 10 40 
$400,000 and over 8 6 82 
$500,000 and over 1 1 26 
$900,000 and over 0 1 13 

$1,000,000 and over 0 1 12 
$1,500,000 and over 0 0 38 
$2,000,000 and over 0 0 2 
$3,000,000 and over 0 0 2 
$3,500,000 and over 0 0 1 





There is room for a few more good men in this growing 
Agency organization. 


The Guardian Life Insurance 
Company of America 


“Established 1860” 
50 Union Square New York, N. Y. 


For a direct Agency connection address 
T. LOUIS HANSEN, Vice-President and Agency Manager 
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ASSETS LIABILITIES 
UNI ee od co ahh a 2) al ait as tue nes ote een tere os vite OS $ 800,000.00 Full Level Premium Reserve on all Policies and Con- 
Loans Secured by First Mortgage on Real Estate...... 21,598,642.65 NS ss oiara iin’ elie orp. & 9 701e a on we Vig nS (Sta tnd NS, ao 3&5 2155, 
Policy Loans and Premium Notes. . enlace as 2,350,034.01 Dividends Apportioned for 1920...................... 694,000.00 
United States, County, and Municipal Bonds.......... 2,465,389.61 
Cash in Office and Banks...... ete ee ee eee 219,471.56 Dividends Left at Interest... 0.20.00... cbc ecw ences 274,745.00 
Bills Receivable and Agents’ Balances................ 195,464.45 Dividends Held for Policyholders Subject to Contracts. 75,434.66 
ee eee $27,629,022.28 | a ee 112,000.00 
ree een ee 732,120.49 Other Liabiliti ieieithaia ln 
Premiums Due and Deferred (Net)................... 458,294.17 shi cet alla ili lh la Ds 209,363.32 
a cs sha ip: wd acai vwies ae Alero RSS 49,307.90 Mortality Fluctuation Fund......................... 200,000.00 
OES AE Se ee $28,868,744.84 Unassigned Funds and Capital Stock................. 1,493,897.81 
Rasete Tiet Talkem Credit Tae. .:..0. oi occas vvccccvenees 219,677.62 scsi insaii 
EE I ici. 4 loko. 50%: 6 9h aydhe Seete av treme wR $28,649,067.22 I Briain oe acess ae varies Neat os earana Sa neiaree $28,649,067.22 
New Business Paid For 1919...............ccececeees $57,712,467.00 Insurance in Force Dec. 31, 1919..................... $206,553,403.00 
ey |) 29,996,822.00 NS Seiad aS Gait SiaNekckeds ww Ea ein der Toorbee an 46,935,312.00 
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dent called attention to Section 97 of 
the New York statute, covering ex- 
penses. Whatever the action the com- 
pany took about commissions, it was 
with that section always in mind. 
Supreme in Canada 

In discussing the Canadian results Mr. 
Fiske said the results were remarkable 
in view of the handicaps under which 
the agents, particularly in Western Can- 
ada, wrote. Loss of population, labor 
troubles and riots are not conducive to 
writing life insurance in the hearts of 
the weak-kneed agents, but the Metro- 
politan agents were not that kind. The 
Company began writing group insurance 
in Canada practically the first week in 
December, but forty-seven cases have 
been closed in that time or since that 
time for $5,213,000. Mr. Fiske had some 
kind words to say about Harry Kay, in 
charge of the Canadian business since 
J. E. Kavanagh was made a vice-presi- 
dent. and placed in charge of the group 
department. 

On January 1, 1917, $80,000,000 was 


in force in Canada. At the end of last ” 


year $171,000,000 was in force, a 100 
per cent gain in two years. 
Surplus 

When Mr. Fiske discussed the ques- 
tion of surplus he looked unusually seri- 
ous. The surplus, which on December 
31, 1919, was $29,085,337, is nearly $1,- 
000,000 less than it was ten years ago 
despite the fact that last year there 
was a gain of $2,000,000 in the item. 
Mr. Fiske discussed why the assets 
are $864,821,824, while the surplus is 
only $29,085,337. “It is hard to explain. 
The first explanation might be that the 
Company has been too generous in div- 
idends. That’s one reason why we cut 
down the dividends last year. Another 
explanation is the influenza epidemic, 
causing us to lose $24,000,000 above the 
normal mortality. Another cause was 
the very large increase in amount of 
paid-up insurance, which increased the 
reserve liability. Then, too, there is 
the question of growing expense. The 
industrial expense ratio last year in- 
creased about 214 per cent.” At this 
point Mr. Fiske cautioned the superin- 
tendents: 

“Do not have your eye solely on in- 
crease of production. Watch every an- 
gle, keep down expenses; pick men care- 
fully, conduct your business as if you 
were president of the Company in your 
district. The most popular policies in 
persistency of business are the 20-year 
endowment, convertible and endowment 
at 85.” Mr. Fiske said the Company 
had decided to drop the 20-payment life, 
as the average person didn’t understand 
it, thinking that at the end of 20 years 
the contract would be an endowment in- 
stead of a paid-up policy. The Company 
did not intend to permit any false im- 
pression to be created, even if the fault 
were not the agents’ but the ignorance 
of the public. 

Mr. Fiske read the name of trophy 
winners, Isidore Seigel, of Fulton ter- 
ritory, this state, having the best rec- 
ord; Joseph Blake, of Detroit, second. 
Seigel averaged 37 cents per week in- 
crease per agent; had writings of $3,- 
000,000; his personal ordinary produc- 
tion being $167,500. 

Mr. Fiske said he was soon to start 
on a series of triennial conventions. 
The first will begin at Washington, from 
where Mr. Fiske will go to the South, 
returning by way of New Orleans, Mem- 
Dhis, Cincinnati, Indianapolis, Cleve- 
land and other cities. The presi- 
dent also told of the pleasure he 
gets in attending the silver anniversary 
convention of superintendents. At these 
anniversaries it is customary for lead- 
ing judges, bankers, lawyers, manufac- 
turers and merchants to attend, and they 
are always completely carried away by 
hearing the story of the Metropolitan, 
which Mr. Fiske tells at these banquets. 





' Advance Dr. Howk 

x. Horace J. Howk has been promot- 
ed to be an assistant medical director 
. the Metropolitan Life Insurance Com- 
on Dr. Howk has been physician-in- 
ee of the Company’s sanatorium at 
“ount Gregor, N. Y., ever since it was 
established in 1913. 
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Metropolitan Industrial 
Service Department 


GREAT AID TO EMPLOYERS 


Third Vice-President Kavanagh 
Tells of Group Developments; 
Two Lapses in 1919 








One of the most interesting talks made 
to the superintendents of the Metropoli- 
tan Life on Friday was a report of group 
insurance activities by Third Vice Presi- 
dent Kavanagh. In 1917 the department 
had insured 2,400 lives; in 1918, 97,000 
lives; in 1919, 198,000 lives. Sixty polli- 
cies were in force in 1917, 97 in 1918, 
461 last year. The amount of insurance 
issued in 1917 was $11,000,000; in 1918 
$69,000,000; last year, $146,000,000, in- 
cluding re-insurance handled through 
the group department. The premium 
income last year was $2,345,000. Total 
amount of insurance in force in the 
group division is $186,000,000, and dur- 
ing 1919 there were just two lapses. 

To illustrate that the group idea has 
caught on in the fleld Mr. Kavanagh 
said that more than half the cases were 
closed by the fleld force and that every 
type of risk was covered from small 
factories to great institutions, such as 
the General Electric, the biggest group 
insurance policy in the history of the 
business. The most famous case of all 
is Kingsport, Tenn., where the entire 
town has been insured, an event which 
has had the widest publicity. 

Helps the Ordinary 

Mr Kavanagh recited a number of In- 
stances to show that the superintendent 
who encourages the writing of group 
will find that his Ordinary business is 
helped most materially, and he said that 
incomplete records on hand proved that 
more than $5,000,000 of Ordinary was 
written last year in connection with 
group cases. 

The best record in number of cases 
was made by a superintendent who 
closed twenty-one cases. Another closed 
twenty. One agent has written $6,000, 
000 in group cases. 

Mr. Kavanagh briefly sketched the 
scope and purposes of the new Indus- 
trial Service Bureau in the service of 
which a large staff of experts, mostly 
university men and women who have 
made a special study of economics, 80- 
clal, labor and health conditions, have 
been engaged, “each man picked for a 
specific purpose,” Mr. Kavanagh said. 

This new service, which will be des- 
cribed at length in The Eastern Under- 
writer in some subsequent issue, aims 
to treat the industrial needs of the 
policyholders as effectively as the wel- 
fare service deals with the health of 
policyholders 

Mr Kavanagh expressed the opinion 
that with the new contracts of the Met- 
ropolitan, meeting the needs of both em- 
ployes and employers, the group de- 
partment of the company will be in a 
position to distance competition. The 
new service will be of inestimable value 
in helping employers maintain the 
latest improved conditions about their 
plants; in giving them advice about 
rest rooms: about industrial manage- 
ment; about the installation of cafe- 
terias: about safety engineering; about 
housing: any many other pointers. The 
company has a health insurance policy 
that will have a wide vogue; it has an 
old age pensions contract; and there is 
a new contract to be known as the Five 
Year Non-Renewable, Non-Convertible 
Term Policy, which is in reality a policy 
to encourage savings, and will be espe- 
cially attractive to owners of Govern- 
ment Loan bonds. 

Another group insurance talk was 
made later in the session by C. C. North, 
a new supervisor with the Company, who 
has returned from the Pacific Coast, 
after explaining Metropolitan group in- 
surance to a number of superintendents. 
Mr. North, who is a sales system ex- 
pert, has been in life insurance for a 
number of years, and at one time was 
superintendent of agencies of an Ohio 
life insurance company. 
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Ecker on Interest 
Yields of Metropolitan 


ASSETS OF $864,821,824 NOW 


Company Owns $116,198,700 of 
United States Government 
Bonds; Still Buying Them 








Frederick H. Ecker, vice-president of 
the Metropolitan Life, discussed the in- 
vestments of the company, the railroad 
and housing situations in his talk to 
Metropolitan superintendents Friday. 
The superintendents cheered when he 
described what thé Metropolitan is do- 
ing to relieve living conditions. He said 
that there would be a substantial in- 


crease in investments on mortgages this 
year. 

“The President has shown a decided 
interest in this subject and has repeat- 
edly expressed himself as desiring to 
aid this situation as much as we Can. 
I have been surprised to find that some 
superintendents do not understand our 
limitations in this matter. They do not 
seem to know that an insurance com- 
pany cannot invest in real estate except 
for that requisite for the accomodation 
of and transaction of its own business. 
We cannot buy land and build shelter 
accomodations for the general public. 
We can only. aid through lending money 
secured by first mortgages on unencum- 
bered real estate, the valuation of which 
is 50 per-cent. in excess of the amount 
loaned. We first must have the market 
rate, but even more important we must 
have absolute protection of these trust 
funds,” he said. 

“We must investigate every proposi- 
tion and cannot make the loan unless 
everything is up to standard. We can do 
much in a community to better housing 
conditions where the local industry will 
put its credit behind the housing enter- 
prise so that our loans would be satis- 
factorily guaranteed.” 

Mr. Ecker discussed the railroad situa- 
tion and told of the importance of 
Section 6 of the Cummins bill being en- 
acted. He made a plea for patience on 
the part of the general public when the 
railroads are returned to their owners 
saying that it will take time to reach 
the old standards of transportation pre- 
vailing before the war. He had a good 
word to say for the Washington Admin- 
istration, outlining some of the difficul- 
ties that arose following the congestion 
and increase of traffic caused by the 
war, and he deplored thoughtless critic- 
ism of the Administration. 

During the past year the Metropolitan 
invested in United States Government 
bonds $62,000,000, yielding 4.54 per-cent. 
interest; in Canadian bonds, $8,000,000, 
yielding 514 per-cent. interest. In state 
and municipal bonds in this country it 
Invested $3,280,000, yielding 5.25. per- 
cent. In steam railroad bonds, $423,000, 
yielding 5.40 per-cent., in public utility 
bonds, $2,300,000 yielding 7.09 per-cent. 
In industrial bonds, $3,000,000, yielding 
better than 614 per-cent., a total in bonds 
for the year being $80,000,000, yielding 
4.83 per-cent. 

In bonded mortgages there was in- 


vested $17,000,000 yielding 5.56 per-cent. , 


In farm mortgages $8,250, 000, yielding 
5.66 per-cent., making a total in mort- 
gages of a little over $25,000,000, yielding 
a return of 5.60. 

The average rate of interest for the 
year, including $62,000,000 in low-rated 
Government bonds, but excluding policy 
loans was just over 5 per-cent. 

The total investments of December 
31, 1919, in governments, municipalities 
and state bonds, including Canada, was 
$170,000,000, yielding 4.67 per-cent. 

Of steam railroads the company has 
$208,000,000, invested, yielding better 
than 4.75 per-cent. of public utilities 
there are $57,000,000, yielding a little 
better than 5 per-cent. Of industrials, 


$10,000,000, yielding 5.54 per-cent. 
The Company at the start of this year 


owned $116,198,700 of United States 
government bonds and is still buying. 
Government bonds have been selling on 
a basis to yield as high as 5.25 per-cent 
There are advantages to the corporation 
in buying these government bonds, not 
only because they are the best security 
throughout the world, but they enjoy an 
exemption feature when held by a cor- 
poration, which adds to their value. 
Thus under the exemption feature a 
5% per-cent. bond is really equivalent 
to a 5.75 per-cent yield. 

The amount of Canadian bonds owned 
reaches $24,634,000. The Metropolitan’s 
deposits with the Canadian insurance 
department, or with trustees against the 
reserves on policies on Canadians is 
$38,131,000. Other Canadian invest- 
ments not deposited are held to the 
amount of $16,129,000. This makes the 
total investments in Canada of $54,- 
261,000—an amount greater than the 
assets of any Canadian company with 
two exceptions. 

Of the $208,000,000 invested in steam 
railroads, there was at the end of the 
year in default a total of $2,000,000. Of 
the $57,500,000 in public utilities there 
were in default $2,000,000. On the 
$272,250,000 in bonds and mortgages 
there was interest unpaid on that huge 
amount of only $47,000. On the $17,- 


SU ab bbb hh 


WANTED EXECUTIVE 


A large life insurance general agency in New 
York City, writing from one to two millions monthly 
of new life insurance, desires high-class executive to 
assist general agent in developing and conserving the 
business of the agency. Excellent position, with 
splendid future to the right man. 

Make application in own handwriting, giving age 
and salary expected. Everything treated in strictest 
confidence. 

Address “PROGRESS” 
¢ /,. The Eastern Underwriter, 105 William St., New York 


TTTTTTTETLEELT TEP EELEE TEEPE 

The Metropolitan borrowed $34,500,000 
to buy government bonds, and in Sep- 
tember had paid it all back. The total 
assets of the company are $864,821,824. 


000,000 invested in farm loans there was 
unpaid the small sum of $105 in interest. 
A profit of more than $200,000 was made 
on real estate sales. 
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Gross Assets .. . 


Policy Reserve and other 


Received for Premiums 


Total Income .. . 


New Insurance Paid-for 


Total Insurance in Force 





New England Mutual 


Life Insurance Company 


ALFRED D. FOSTER, President 


Abstract from the Seventy-sixth Annual Report 


Surplus, Massachusetts Standard 


EDWARD W. ALLEN, Manager, Astor House Bldg., New York, N. Y. 
LATHROP E. BALDWIN, Manager, 
CHARLES A. HINKLEY, General Agent, White Bldg., Buffalo, N. Y. 
HENDERSON & MANN, General Agents, Cutler Bldg., Rochester, N. Y. 

H. P. WICKES, General Agent, Union Bldg., Syracuse, N. Y. 

MARSTON & SMALLEY, General Agents, Land Title Bldg., Philadelphia, Pa. 


Milk Street, Boston, Massachusetts 


D. F. APPEL, Vice-President 
JACOB A. BARBEY, Secretary 


the Year ending December 31, 1919 








i &« wy & $96,722,983.88 
Increase, $7 556,346.22 

Liabilities. $92,473,368.75 
Increase, $6,914,143.45 

$4,249,615.13 
Increase, $642,202.77 

$15,340,556.71 
Increase, $2,021 ,084.37 

inate dy $19,927,354.80 
Increase, $2,302,111.70 

— $88,944, 133.00 
Increase, $41,591,339.00 

$475,178,754.00 
Increase, $71,568,886.00 


141 Broadway, New York, N. Y. 
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Schwab Talks To 
Metropolitan Life Men 


CAME HERE BY SPECIAL TRAIN 





Loyalty and Love of Association 
and Work Best Things in 
Life, He Says 





Charles M. Schwab came all the way 
from West Virginia in a special train 
to attend The Metropolitan Life’s ban- 
quet at the Hotel Astor Saturday night, 
and to address the 1,000 superintendents 
and guests present. When Mr. Schwab 
entered the room he got one of those 
receptions which go only to great popu- 
lar figures in this country; and before 
he finished speaking he was being 
cheered as “Charley.” 

Mr. Schwab was introduced by Presi- 
dent Fiske as a man who had done more 
than any other man to help England in 
the winning of the war, and also as 
deserving credit for raising 2 per cent 
of one of the great Government loans. 
The steel man and former head of the 
Emergency Fleet Corporation, accord- 
ing to Mr. Fiske, built twenty subma- 
rines for Great Britain and sent them to 
England under water, it being five and 
a half months from the time the keels 
were laid until they arrived. He also 
made 1,000,000 shells a month for the 
British. 

Mr. Schwab said that the most dra- 
matic moment of his life was when he 
saw the “Audacious” go to the bottom 
of the sea. The second most dramatic 
event was at the Chamber of Commerce 
one day when he was chairman of a 
meeting of big business men gathered 
together to make subscriptions for the 
last Liberty Loan. Mr. Schwab was ex- 
ceedingly anxious to have someone sub- 
scribe $1,000,000. Suddenly Mr. Fiske 
arose, and in an even voice, without any 
excitement, said: “‘I’ll suscribe for $10,- 
000,000 for the Metropolitan Life.” That 
started the ball rolling, and in a short 
time $75,000,000 was subscribed. 

Mr. Schwab spoke of the value of old 
associates and the beauties of loyalty. 
He, despite his wealth, and he presumed 
other executives at the table, would 
gladly trade places with the young men 
present, and start all over again, taking 
their chances and ready to profit by 
their experiences. Speaking of the Met- 
ropolitan figures, he said that he was 
familiar with giant totals, but these sim- 
ply keeled him over. 

Mr. Fiske gave figures showing the 
hundreds of thousands of calls made by 
the Metropolitan’s nurses during the 
year, and illustrated what the Metro- 
politan is doing through its welfare ser- 
vice to bring about more cordial rela- 
tions between different divisions of so- 
clety. He thought that group insurance, 
too, will bring the employer and em- 
ployee nearer together, helping to re- 
store the lost touch of brotherhood. One 
reason for labor unions was the fact 
that most of the employees didn’t know 
their employer through any personal 
contact. Mr. Fiske made an eloquent, 
touching talk, in which he voiced his 
Sympathy for all honest, hard-working 
Classes of society, and he concluded by 
making a strong statement of criticism 
of “nationalized selfishness.” He has 
only scorn for demagogues. He com- 
mented on the fact that we are living 
in a day when people are saying Amer- 
ica for Americans. 

We are too tired of commercialism 
and the drudgery of our own business 


Metropolitan Notes 

Pe B. Scott, of San Francisco, one 
» € vice-presidents of the Company, 
Was introduced by Mr. Fiske as being 
anteat” of the Company in the Pa- 
one Coast territory, which did $43,914,- 
P ican 1919. He came from Ireland with 
ies 5 of introduction, walked into the 
wien after presenting it, and has been 

the Metropolitan ever since. 
+ 


Meddric Monast, of Quebec, led the 
individual producers with $1,125,000 per- 


not to look up to something better and 
nobler and higher,’ he said. He said 
that the Company’s agents, visiting mil- 
lions of homes, not yearly but weekly, 
had their pulse on the people, knew 
their aims, their sorrows, their burdens, 
and, above all, could read their soul. 
He asked them to be alive to their re- 
sponsibilities. 

He concluded with a reference to 
“Americanism,” a word much abused. 
He commented sharply on the greedy, 
profit-grabbing type of American, while 
he praised those who are good, honest 
citizens, no matter in what country they 
may have been born. 


sonal production last year. The writ- 
ings of the W. F. Monahan (Englewood) 
Agency amounted to $5,349,000; indus- 
trial increase 50 cents per man. 

ca a a 


George B. Woodward, second vice- 
president, said the $100,000 club now 
has more than 1,100 members. Ten 
years ago it had twenty-two members. 
A long story could be written about 
that. In discussing the Red Cross in- 
surance, written by the Metropolitan, 
with some other companies—every 
worker who went abroad was insured, 
$65,000 was paid in claims, he said. 

ak cS A 

Frank B. Ayres said that there is now 
a new agents’ organization—‘The Club 
Supreme.” Write more than $200,000 
and you can qualify. 

+ * ea . 

Mrs. Luther B. Little, wife of the pub- 
lication manager, is in Roosevelt Hos- 
pital, having fallen and fractured her 
hip. 

* oe a 

George H. Gaston, second vice-presi- 
dent, got a three-minute reception from 
the superintendents. He paid a tribute 
to the qualities of President Fiske, his 
life-long associate, and then launched 
into an agency training talk, telling the 
superintendents that every time they 
took on an agent, it was their duty to 
give them something more than a su- 
perficial training. “It’s a heart-to-heart 
talk that is necessary,” he said. “Take 
them into your office and give it to 
them. We must stop the large turn- 
over in the agency force.” 

ae * a 

Actuary Craig, who has been with the 
Company nearly half a century, was re- 
ferred to as “the best loved man in the 
Company,” by the president. + 

or + ak 

Haley Fiske’s address on “The Soul of 
Life Insurance,” delivered some time 
ago, is very much in demand among su- 
perintendents. 

a * 7 

Despite the strike the Metropolitan 
distributed 10,000,000 pieces of literature 
in 1919. 





LAW OF AVERAGE 





Strikingly Illustrated By Mortality 
Record of New England 
Mutual Life 





The New England Mutual last year 
had the best year in its history. It paid 
for $88,944,133 insurance, an increase of 
more than $41,500,000 over 1918. The 
Company had the lowest mortality in 
fifty-one years. In explaining this the 
Company said this week: 

“During 1918, the companies were 
called upon to undergo the severest test 
in their history. The influenza epidemic 
and war caused the death of thousands 
of policyholders and the consequent pay- 
ment of millions of dollars in insurance 
claims. But the law of average retal- 
iated last year with the lowest mortal- 
ity in fifty-one years. The re-establish- 
ment of this balance is one of the most 
striking manifestations that has ever 
Leen seen of the law on which life in- 
surance is founded.” 

The Company not only maintains its 
increasing dividend scale, but reports 
an increase in surplus from $3,607,412 
to $4,249,615. Total assets are $96,722,- 
983, an increase of $7,556,346. 


Life Insurance As 
An Investment 


TRENTON MANAGER’S VIEWS 
Clarence K. Hammitt, of Massachu- 
setts Mutual, Points Out Great 
Possibilities 





Clarence K. Hammitt, general agent 
of the Massachusetts Mutual Life in 
Trenton, N. J., points out in clear and 
convincing manner the great possibili- 
ties offered by life insurance to those 
who are seeking an absolutely safe in- 


vestment for their surplus earnings. His 
article was printed in “The Radiator.” 
He said in part: 

“To the man who wishes to invest his 
surplus earnings the Massachusetts Mut- 
ual Life Insurance Company offers pe- 
culiar advantages. 

“Bonds mature; mortgages are re- 
paid; other investments are liquidated. 
No matter how carefully you may se- 
lect these securities, there is no cer- 
tainty that when you are no longer able 
to attend to them, or after your death, 
others will show equally good judgment 
in replacing them. Pending re-invest- 
ment, money lies idle or draws only 
nominal interest. Your investment with 
us is as permanent as desired, as the 
money can remain in our hands not 
only throughout your lifetime, but 
throughout the lives of those in whom 
you are interested. 

Even Trust Company Advice May Fail 

“Even though you arrange with a 
trust company, handling the affairs and 
estates of many, to take charge of your 
estate, if securities in which your gsur- 
plus is invested result disastrously, de- 
preciate in value, or fail to produce in- 
come regularly, the loss falls on your 
particular investment. Our assets ex- 
ceed one hundred and twelve million 
dollars, and with so much money to 
invest we naturally employ expert finan- 
cial men to supervise our investments, 
which are further safeguarded by laws 
and the watchful care of the Insurance 
Commissioners of the various states. 
The probability of unwise investments 
is therefore minimized, but, should a 
loss occur, it is distributed over our 
entire assets, making the loss to the in- 
dividual negligible. The scientific basis 
upon which life insurance is constructed 
and the magnitude of the business make 
investment in life insurance safer than 
any other investment except govern- 
ment securities. 

“Not only are our entire assets se- 
curity for the principal of your invest- 
ment, but they also guarantee the 
prompt and regular payment of interest, 
We enter into a contract to pay through- 
out the entire period your investment 
is in our custody not less than 3 per cent 
interest, and such additional interest as 
our earnings justify. Ordinarily this is, 
of course, paid at the end of each year, 
but where preferred, we pay the income 
in semi-annual, quarterly or monthly in- 
stallments, in such manner that you re- 
ceive interest up to the day the check 
is mailed. Is it not almost impossible 
by any other means to secure an invest- 
ment which will return a certain regu- 
lar monthly income? 

Company’s Rate of Interest 

“Under present financial conditions we 
are earning above the expense of our in- 
vestment department and the necessary 
margin of safety about 4% pe rcent net, 
hence this is the rate we are now paying. 
While the additional 1% per cent is not 
guaranteed, it is logical to assume that we 
shall do in the future, in case of changed 
financial conditions, what would corre- 
spond with a return of 4% per cent 
under existing rates for money. 

“If desired, you can arrange to use 
the necessary part of the principal to 
secure a regular income of any desired 
sum, paid with the interest. The bal- 
ance is always earning interest, per- 

mitting you to provide a regular income 


of any sum until the entire fund is ex- 
hausted. If you prefer, you can provide 
a life income for your old age or for 
those who will be your heirs. A life 
insurance company with scientific data 
on the average length of lives can pay a 
sum which, allowing for interest, would 
be exactly consumed during the average 
lifetime of the persons to whom we are 
paying the incomes. If you or your 
heirs live longer than the average, we 
guarantee to pay the income for the 
balance of their lives, and we can do 
this because a certain number of people 
will die before the average to offset 
those who live beyond. 


Benefit of Heirs 

“When you instruct us how you wish 
the income paid to yourself or your 
heirs, we make a contract with you to 
pay to the person you have designated 
a certain income or sum of money, and 
after your death no claim of other rela- 
tives can release us from our contract. 
If preferred, you can leave open to lega- 
tees the right to withdraw the principal, 
but unless this is done, no one can alter 
your instructions. 

“Our company now makes an arrange- 
ment whereby you can provide that this 
investment can only be used for the 
benefit of your heirs, making it entirely 
free from the claims of creditors. 

“Aside from other exemptions, $40,000 
of this investment, when payable to 
heirs, is totally exempt from national 
inheritance tax, and in this state (New 
Jersey) the entire investment is com- 
pletely exempt from state inheritance 
tax. 

“This service is rendered entirely 
without charge. The mission of our 
company is to aid men to provide for 
their old age and for the support of 
those in whom they are interested, and 
we extend our investment department 
to those who desire to avail themselves 
of it in fulfilling this mission. 

“Unlike all other investments, pro- 
vision for your heirs by means of life 
insurance income alone is possessed of 
your personality, and years after your 
death, when other investments have 
long ceased to exist and their source 
has been perhaps almost forgotten, in- 
come from your life insurance invest- 
ment will serve as a constant reminder 
of your forethought and care.” 


Films Sales Arguments 

Selling life insurance through the me 
dium of motion pictures is the method 
being used by Douglas D. Rothacker, 
who was formerly special agent in Illi- 
nois for the Travelers. Mr. Rothacker 
is now sales manager of the educational 
and advertising films department of the 
Rothacker Film Manufacturing Com- 
pany, of which his brother is president, 
and is developing the possibilities of 
selling life insurance by using films 
which can present an entire salesman 
ship argument in fifteen minutes. These 
films and projection machines are s0 
constructed that they can be easily and 
quickly set up in a prospect's home and 
the picture displayed upon the wall. Mr. 
Rothacker believes that the film method 
is going to prove more effective and 
graphic than the spoken argument, and 
has supplied many of his former team- 
mates with the reels for demonstrative 
purposes. 





The Cleveland Life 
The Cleveland Life ended the year 
with $26,341,797 in force, a net gain of 
$3,903,560. Its admitted assets are 
$2,949,882; insurance in force, $26,- 
341,797. 


Thomas Shields Leader 
Thomas Shields, of Chicago, led all 
agents of the Cleveland Life in paid-for 
new business for 1919. 


Two classes have been formed in San 
Francisco for the intensive study of 
life insurance under G. B. Van Arsdall, 
Fifty-two Equitable agents have taken 
up the work. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 











As to facts to secure 

Preparing about the prospect before 

for the the interview, no better 

Interview suggestions can be given 

than those appearing in 
“The Fraternal Monitor,” current issue: 

Is Mr. Prospect’s health good? 

What is his occupation? 

Is his business prospering? 

Has he any property? 

What is his probable income? 

Does he pay his obligations promptly? 

What is his “hobby”? 

Is he married or single? 

If married, has he any children? 

How many boys? 

How many girls? 

What are their names and ages? 

How much insurance (about) does he 
carry? 

What kind of a certificate should he 
buy? 

Why should he buy it? 

How much shall I try to sell him? 
(Don’t under estimate his buying 
power.) 

What are the most attractive features 
in the-certificate which I shall sell him? 

Can I answer any questions he may 
ask about this certificate without re- 
ferring to my rate book? 

What excuse or objections will he 
probably offer, and how shall I meet 
‘them? 

Do I know exactly how I am going to 
lace this proposition before him, the 
\rguments I shall use, etc? 


_ a 

In talking to the 

Encouraging Penn Mutual agents 
the Insurance recently William J. 
Beginner Jones, leading agent 
of the company, said: 

“Life insurance is the easiest thing in 
the world to sell, but it is hard to find 
che man who will give you enough time 
to sell it. 

“You can get longer interviews in 
he evenings than when a. man is busy 
juring the day. 

“Competition is not as bad as it used 
to be. I do not give much time to it 
myself. If I find the man who has writ- 
‘en to fifteen other companies for data, 
I tell my story and move on. When I 
started out to buy an automobile I went 
to each one of three concerns and asked 
them why their car was better than the 
others, Not one-of them would say any- 
thing against the other cars. They did 
not know anything about them. I ad- 
mired this way of meeting competition, 
and it is the same in life insurance. A 
man frequently invites competition by 
saying that his company is better than 
ny other. I probably know less about 
‘ther companies’ contracts than any one 
van in the business.” 

* *« 

Some reasons why 
Insurance an automobile owner 
Cheaper Than should protect his in- 
Lawyers terests with insurance 
have been grouped to- 
gether by “The Motor Car Mutual,” 

which presents these arguments: 

“Do you realize that, in the event of 
an accident, the chances that you will 
be sued are about even? In the event 
that you are sued for causing injuries 
or death, or property damage, through 
the operation of your car, whether you 
are to blame or not, do you know 
that it will cost you from $50 to $100 
merely to retain a lawyer to defend any 
such suit, and do you realize that, if you 
employ a lawyer who is inexperienced 
in handling automobile cases, you are 
quite likely to have a very excessive 
judgment given against you? 

“Do you realize that in a great many 
instances, the party who is at fault very 
often begins suit immediately, in order 


to forestall any action on your part, 
which prejudices your case? 

“Do you know that the cost of insur- 
ing will not exceed, in a great many 
instances, the cost of retaining a lawyer, 
aside from paying the judgment which 
you would have to pay if you did not 
carry automobile insurance? In having 
expert counsel who are experienced in 
defending automobile claims and suits, 
you are reasonably assured no excessive 
judgment will be rendered against you. 

“This is a matter that should not be 
delayed, as the next time you take out 
your car you may be unfortunate and 
have an accident, or the other chap may 
hit you and then attempt to throw the 
blame upon you.” 
y * a 

It doesn’t seem logical 
Business to insure the business 
Life Insurance against the risk of fire 
and not to insure it 
against the risk of loss of the man who 
makes it. And yet that’s the common 
practice in these enlightened times. 

There are 1,260 chances to one that a 
certain building will never be destroyed 
by fire, while there are 100 chances to 
none that everybody will die, says the 
Missouri State Life. 

Still worse: There are 11 chances in 
1,000 that any man of average age you 
may pick out will die within a year! 

Then why insure the factor of the 
store or any other kind of business 
against fire and not the man who makes 
it go against untimely death? 

That’s what business people are being 
asked these days and the answer is seen 
in millions of business insurance being 
written by the life companies. 

The notion is prevalent that only big 
concerns are prospects for business in- 
surance. That's all wrong. While large 
concerns are the principal patrons of 
business insurance, it is not because 
they need it more than the small ones, 
but simply because agents have been 
thinking in big amounts along this line 
and canvassed only big prospects. 

As a matter of fact, there is greater 
need for business insurance among con- 
cerns ranging from $3,000 to $50,000, 
than from those of $50,000 and upwards. 
And one reason is that the smaller con- 
cerns are not so firmly established in 
the matter of credit as the larger ones 
and are more dependent upon some one 
man than the others. 

When we consider the open field in 
business insurance—or partnership in- 
surance, which is the same thing—the 
surprise is that there is not a greater 
drive for it now while the flourishing 
conditions are with us. The field is al- 
most virgin in the smaller lines—the 
very ones, too, where insurance is most 
needed, 

In these days, “I have all the insur- 
ance [I want, or all I can carry,” is a 
mightly frequent reply to your approach 
when you seek the individual for fam- 
ily protection, or endowment; but in 
canvassing for business or partnership 
insurance among the smaller houses or 
firms, you won’t get that answer one 
time in ten. 

Cut out the idea that only big busi- 
ness men need business insurance. Go 
after three’s and five’s and ten’s and 
twenties—grab a large one of you can, 
but don’t let the thought of bigness pull 
you loose from the smaller ones. 

Why shouldn’t you be able to write 
any two prosperous partners in the 
land, for as much as $2,500 each, for 
the protection of the business? 

It’s our very positive belief that live 
wires can come near doubling their pro- 
duction by giving close attention right 
now to business insurance. 

Go to it, men! Don’t wait until the 
cream has been skimmed! Be a skim- 
mer yourself! 


NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-NINE YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agenciez 











The Columbian National Life Insurance Company 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Low Guaranteed Rates 




















THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS OF INDIVIDUAL RIGHTS 





Rights and duties are personal. Pleasure and pain are personal. 
The combined rights of individuals make up the rights of nations, and 
the “rights” of nations sometimes clash. It was for the protection of 
these individual rights that Americans entered the war; it was to defend 
these rights that we raised vast armies, disciplined and equipped them, 
and sent them overseas to fight. It was for individual rights that our 
men fought so heroically. Their victory is a victory for individual rights. 


Laws and courts and treaties and bailiffs and armies are properly 
the safeguards of individua! and national rights. The first law of man- 
kind was club-law—the law of the strongest—the law of the jungle. 
The ultimate law—the law toward which Democracies are struggling— 
will be the law which gives every individual his rights, harmonizing 
them with other men’s rights. 


In a Democracy men are assumed to have been born with certain 
inalienable rights which are protected and restrained by-laws which men 
themselves more or less directly make and execute. 


Laws are not rights; they should define rights and be their safe- 
guard. 

Apply this reasoning to Life Insurance and see how reasonable and 
how imperative it becomes. 


The wife, who is the home-maker, and who, while making the 
home, loses the opportunity to earn an independent income, has the right 
to some sort of protection against the risk of her husband’s death. 
Children have a right to be well brought up and well educated. : These 
rights should be safeguarded as against the death or total disability of 
the husband and father. In most cases there is no safeguard except 
Life Insurance. 


The rights of the individuals—husband, wife and children—are 
written in the policy, and are further safeguarded by the accumulations 
of the insuring company and by the laws under which it operates. You 
can’t live real democracy without insuring your life. 


The New York Life Insurance Company issues a Policy insuring 
against the risk of death or total disability. Behind each Policy is 
seventy-four years of experience, abundant resources, and the super- 
vision of laws that define and maintain the rights of individuals. 


New York Life Insurance Company 
DARWIN P. KINGSLEY, President 
346 BROADWAY, NEW YORK, N. Y. 
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Founded 1865 


The Provident Life and Trust Company 


OF PHILADELPHIA 





proof” if you die. 


The farsighted “Maturing Policy” of the Provident is in accord 
with the Spirit of the Age. 


It protects your own declining years. You can make it “Shark 








Northwest corner Fourth and Chestnut Streets 
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Sales Keynote at 
Cerf Convention 


READY TO BEAT $21,000,000 YEAR 
Frank W. Pennell, in His Frst Year, 
Insured Most Lives; Mellor 
Speaks 





With those feelings of satisfaction 
which come when strenuous progressive 
and intelligent efforts have brought big 
results, one hundred representatives of 
the New York City agency of the Mu- 
tual Benefit Life gathered at an all-day 
session at the Hotel Martinique Friday 
to celebrate the most successful year 
in the history of the agency, and to 
hear plans for making 1920 another 
eventful year. L. A. Cerf, as director 
of the agent, told the agents that they 
had paid for $21,000,000 of new business, 
and had sent in applications for $30,- 
000,000. The convention ran from early 
morning until late in the evening, with 
everyone keyed up to a high pitch of 
enthusiasm. The morning and after- 
noon sessions were devoted to talks on 
new company plans and salesmanship 
ideas, while humorous speeches, songs 
and other forms of entertainment were 
the features of the evening banquet in 
the Oak Room of the hotel. 

Oliver M. Thurman, who a few months 
ago became superintendent of agencies 
at the Home Office, outlined in detail at 
the opening session plans for the re- 
organization and improvement of the 
medical and policy departments in the 
Newark office, so that under ideal con- 
ditions applications from agents could 
be received, checked, inspected, ap- 
proved, and sent out again within a sin- 
gle day. 

“Due to the large increase in the 
business of the Mutual Benefit, it has 
become necessary to be unusually care- 
ful in the examination of our applica- 
tions, and yet not to delay policies. 
Policies have not always been issued as 
rapidly as they should be. Under the 
hew arrangement the former policy and 
medical departments will be made into 
one, the latter being subdivided into 
eight sections, each of which will be 
entrusted with particular responsibili- 
ties. And with this plan, the clean cases 
will go through the office in twelve 
hours, providing the office functions 














insuring public. 





What Money Could Not Buy 


The name Massachusetts Mutual is packed full of meaning to the 
It stands for perfect protection at low net cost, for 
absolute security, and for unexcelled service. 
which no money could buy—an untarnished reputation. 
years of square dealing have gone into the making of that name. Is it 
strange that it means so much to the representatives of the Company? 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 





properly and I know it will after some 
practice at the new order of things. But 
we must have the co-operation of you 
agents at all times in seeing that the 
applications are filled out correctly and 
truthfully. This new arrangement be- 
comes effective about April 1, and from 
then on until it is perfected I solicit 
the friendly criticism of you agents, as 
it is for you, in the final instance, that 
this is being done,” he said. 

“While the policy forms and rate- 
books will not undergo changés, we are 
going to have new sets of blanks and 
a revised agents’ manual. For selling 
purposes some of the questions which 
the agents have heretofore had to ask 
the applicant will in the future be shift- 
ed to the shoulders of the doctor. This 
and the other minor changes are pure 
service propositions to the agents.” 

As one of the after-dinner speakers 
Mr. Thurman spoke briefly on the ne- 
cessity for agents to maintain the un- 
usual success they have made during 
the last year or two, and not to slide 
back. Having once gained an individ- 
uality as a big producer, it was the con- 
cern of that agent, he said, to keep on 
going just as hard as ever, and not per- 
mit that record to support him. 


Statement Analyzed 

The Company’s statement for 1919 
was explained through words and charts 
by Percy H. C. Papps, the mathemati- 
cian. A year ago the Mutual Benefit 
had become a billion dollar company, 
and at the end of 1919 that amount had 
grown to $1,133,000,000. According to 
an expected schedule of increase based 
on a growth of 7 per cent annually, 
which Mr. Papps had prepared a few 
years ago, the insurance in force when 
the books were closed in December was 
slightly higher than it should be at the 
end of 1920. This statement was re- 
ceived with enthusiastic applause. The 
1919 premium income of $38,600,000 was 
double that received a decade ago, and 
the same was true of the interest in- 
come. Despite the growth of new busi- 
ness from $112,000,000 to $185,000,000, 
the expense handling this increase was 
slight, due to more efficiency and a bet- 
ter systematizing of office affairs. 

The business which the Cerf agency 
produced in 1919 was 11% per cent of 
the total secured by the Company. This 
ratio was slightly lower than that of 
the previous year, because, as Mr. Papps 
put it, “the other agencies were getting 
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on the job and giving the New York 
office a run for its life.” 


The Influenza Epidemic 


Mr. Papps had several charts showing 
the mortality rate by months last year 
and in previous years. During the epi- 
demic of influenza in 1918 the expected 
mortality rate rose to 184 per cent in 
the month of November. By January, 
1919, this figure had dropped to 119 per 
cent, and in February it went to 110 per 
cent. By April the rate had fallen to 
56 per cent; it was 47 per cent in June 
and 33 per cent in August, the lowest 
mark of the year. The rate for the 
whole of 1919 was 60 per cent, as com- 
pared with 86 per cent for the previous 
year. 

Mellor on Endowment Policies 


Sigourney Mellor, the former general 
agent of the Provident Life & Trust, 
who this year joined the forces of the 
Mutual Benefit as associate general 
agent, outlined the benefits attaching to 
the long-term endowment contract. In 
his belief it is a strong argument with 
many prospects to tell them that their 
policy matured at the*age of sixty or 
sixty-five and that they would begin to 
get their money then. The difference 
in rates is so small, he said, that the 
advantages of the idea become apparent 
upon explanation. 

Mr. Mellor described how many pros- 
pects whom he had met had plans which 
they intended to put into operation in 
their old age and to satisfy these aims 
would benefit greatly by the proceeds 
derived from an endowment policy, 
whereas a straight life contract would 
be of no aid. Moreover, the mere fact 
that a policyholder is not required to pay 
premiums for the entire period of his 
life is a psychological factor having a 
strong appeal. 

Clay Hamlin, one of the leading Mu- 
tual Benefit agents in Buffalo, gave a 
brief description of his method of inter- 
viewing, after which the assemblage 
adjourned for the lunch hour. Mr. Ham- 
lin does not believe in closing his case 
on the initial interview. He first gets 
a raft of information regarding his pros- 
pect and then prepares the type of pol- 
icy which he believes best suits the 
needs of his client. Then, at the sec- 
ond interview, he places his definite 
proposal before the prospect for accept- 
ance. He also declared that Life Insur- 
ance Day, which seemed to have been 


forgotten in New York, was a decided 
success in Buffalo. 

The afternoon session was devoted 
largely to the interests of salesmanship 
and among the speakers were W. H. 
Tennyson, assistant superintendent of 
agencies; Frank W. Pennell, who dur- 
ing last year, his first with the Com- 
pany, wrote more than a half million 
of new business; James N. Stokes, of 
the Philadelphia agency; J. Elliot Hall, 
of the local agency; Dr. William R. 
Ward, medical director of the Com- 
pany; and George Crogan, of the home 
office mathematical department. 

Mr. Tennyson took for his topic the 
subject of a definite program, which he 
considered was a most important asset 
for every life insurance agent to have. 
He thought he was rather presumptuous 
in trying to advise members of an 
agency who had produced $21,000,000 in 
a single year how to sell more ingsur- 
ance, but would attempt to lay before 
them some of his ideas. 

Draft a Program; Stick to It 

“It doesn’t matter so much what sort 
of program an agent plans, as long as 
he has one and sticks to it,” Mr. Ten- 
nyson emphasized. “Remember, we 
don’t sell a product but an idea of pro- 
tection for the family or business, or a 
provision for old age, and service is the 
keynote of life insurance salesmanship, 
as it is of every other successful busi- 
ness. Therefore, a program of action 
is necessary. 

“One good schedule is to get the sig- 
nature, get the money, and get out. 
You are always rendering a service to 
your client when you try to insist that 
he make a prepayment on the policy, for 
that makes the policy binding at the 
earliest possible moment. I cite the 
case of a man whose death was report- 
ed in this morning's papers. He applied 
for several hundred thousands of insur- 
ance a week or so ago, but neglected to 
give an advance payment. Of course 
that held off the binding date until the 
policies should be actually delivered. 
He died too soon for that to happen. 
This case should be remembered by 
you agents. 

“Get away after your business is done 
and don’t waste time by sitting around, 
as some agents do, having a purely so- 
ciable talk with your client. However, 
come back afterwards and use your pol- 
icyholders as centers of influence for 
new business. Last year 16,000 out of 
the 48,000 new applicants already held 
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Mutual Benefit policies. You helped 
them and if you are the right kind of 
an agent they are going to help you be 
of service to their friends. Always take 
a new policy persona}ly to the prospect, 
and go over all the features of it with 
him. Enumerate all its advantages and 
leave him satisfied with his purchase. 
He most likely will come back for more. 

“Seek those who need insurance and 
who can pay for it. Make sure of the 
latter point. Then, have a definite pro- 
gram of sales talk, and know from the 
start just what you are going to say. 
Take an implied consent from the start 
and present your case from that view- 
point. 

“A time budget system is an excellent 
thing to have. Know the number of 
hours you work each day, the number 
of calls you have made, and the number 
of interviews secured each week or each 
day. Then, set a definite program with 
a minimum standard, and your work is 
bound to improve. Time is money to 
every life agent, and he should regulate 
his use of it to the most profitable de- 
gree. The Detroit and Louisville agen- 
cies already have such schemes work- 
ing. Frank Pennell, of this agency, who 
ranks above every other agent in the 
number of lives insured, has a definite 
program to write $10,000 each week, and 
he has done it. The idea of the definite 
program has been set in operation nat- 
urally in all departments of the Home 
Office and so must be extended to the 
agency field.’ ’ 

Secrets of Frank Pennell’s Success 

Frank W. Pennell, introduced by 
Chairman Hall as a living example of 
a man who has followed a closely set 
schedule, said one of the secrets of his 
success was in making close friendships 
with all his prospects. He aimed to 
make a “repeat-man” of such policy- 
holder by giving him the best of ser- 
vice and by helping him every way pos- 
sible, whether it pertained to life insur- 
ance directly or not. As a result much 
of his usiness comes to him unsolicited, 
which is not the customary method of 
procedure. 

“T sell Pennell as hard as I sell my 
proposition after I have secured my pros- 
pect’s signature,” was the way the 
speaker described his system. “I want 
to build up my good will and clientele 
as well as any merchant does. As to a 
definite program, the setting of a mini- 
mum quota has an effect upon my will 
power, and has led to results I can tell 
you that I have successfully converted 
several agents to that idea, so that they 
are writing bigger amounts than be- 
fore.” 

Hard cases are welcomed by Mr. Pen- 
nell as grindstones on which to whet his 
intellect occasionally. Whenever his 
mind grows a little dull he calls on 
some prospect who has refused him to 
date and the latter soon braces him up. 
Eventually, he says, he gets them all to 
sign the dotted line. 

Dr. Ward talked on diseases of the 
lungs. He also said that the percentage 
of declinations by the Mutual Benefit 
during 1919 was the lowest on record 
for the company, being only 8.6 per cent. 

As the last feature of the afternoon 


session Mr. Hall and Mr. Stokes staged 
an exhibition interview. Mr. Stokes put 
up the toughest kind of arguments 
against the acceptance of more insur- 
ance than he was already carrying and 
held out against the ready and effective 
arguments of Mr. Hall for nearly half 
an hour, but finally was convinced of 
the service a Mutual Benefit policy 
would be to him and to his family and 
gave his consent to the proposition of- 
fered. 
~ True Salesmanship 

E. E. Rhodes, vice-president of the 
Company, was the first speaker at the 
banquet. He said he hesitated to dis- 
cuss salesmanship because when he did 
so three years ago Mr. Cerf and the 
agents didn’t agree with him. At that 
time Mr. Rhodes declared his disbelief 
in too set forms and formula, as he 
thought no two men were exactly alike. 
However, his view of salesmanship is 
to interest the prospect in the value of 
life insurance and have him believe in 
it so thoroughly that an insurance ap- 
plication is signed, even if it be the 
application of another company. At 
least the agent will have the satisfaction 
of knowing that he has rendered a ser- 
vice, 

Songs were sung by the Clinton Quar- 
tet and a “complete two-man minstrel 
show” was given by Wing Tabor Wet- 
more and Geoffrey O’Hara, the compos- 
er of “Katy” and “Get Up and Get Out,” 
the song which has attracted consider- 
able attention lately in the newspapers. 
Mr. Wetmore gave some of the well- 
known songs and recitations with which 
he entertained the men in the service 
during the war. 

Mr, Cerf closed the convention with 
some remarks on the successful results 
of his men. He extolled their praise- 
worthy efforts and credited everything 
to them. 





Aetna Life Statement 

The seventieth annual statement of 
the Aetna Life has been made public. 
The company’s total assets are $163,- 
097,712; increase in premium income, 
$6,158,060; increase in assets, $13,309,- 
612; increase in life insurance in force, 
$219,504,842; payments to policyholders 
during 1919, $24,214,809; payments for 
taxes during 1919, $1,660,656. 

Life insurance in force January 1, 
1920, $892,676,309; paid for during year, 
$377,815,347; paid policyholders since 
organization, $366,126,068. 

The total assets of the Aetna Life and 
affiliated companies is $188,113,036. 

The Aetna Life’s Liberty Loan Par- 
tial Payment Plan has now total sub- 
scribers of $16,219,300. In addition, the 
Aetna Life and affiliated companies pur- 
chased Liberty Loan bonds in the 
amount of $25,315,950. 








Excelsior Life Promotions 

The board of directors of the Excel- 
sior Life, of Toronto, have announced 
the following promotions in the execu- 
tive positions of the company: T. A. 
Dark, secretary and 
come assistant manager and actuary, 
and Charles P. Muckle, treasurer, has 
been made secretary-treasurer. 
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Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.0@ to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 


ASSCtS on. ee eeerereeee MIL NADAAUARLARERENOS SbststRebdadsibacobeheaeeseennes $18,362,862.75 
Liabilities ......... dedbesbecsccodecconenqneesed: consesves papeoveseneee eocce 16,626,824.78 
Capital and Surplus .......cececescsoeccseevecssccsecssesees ovececcccccccccece 1,736,037.97 
Insurance in Force ........ etteushsonnenbesenedessesseeses okévnaaiunite petsneens 149,170,320.00 
Payments to Policyholders ....... SLCC Se banieteesereossuernesce Cocvccee . 6,218.75 
Total Payments to Policyholders since Organization ........ Ea 21.988,834.83 


JOHN G. WALKER, President. 














To Join National Association 

Life insurance representatives in the 
following towns are in correspondence 
with the National Association of Life 
Underwriters regarding the formation 
of new associations: Orleans, N. Y.; El- 
mira, N. Y.; Elgin, Ill.; Billings, Mont.; 
Mason City, Ia.; Everett, Wash.; Vin- 
ciation year five new associations and 
four branches have been organized in 
addition to these nine prospective cities. 





Thirty-five Apply 
Thirty-five agents of the New York 
Life have applied for admittance to the 
Life Underwriters’ Association of New 
York. 





Edwin Austrian, of the Northwestern 
Mutual Life, has been elected general 
chairman of the insurance subdivision 
of the Chicago Association of Com- 
merce. 


John Hancock Figures 
The new paid-for business of the John 
Hancock for 1919 is $252,987,221; insur- 
ance in force December 31, 1919, $1,232,- 
806,587; increase in insurance in force 
during 1919, $171,689,338. 





The Aetna Life is a subscriber for 
$200,000 to a better housing plan for 
which $1,000,000 has been raised in the 
city. 








CAPABLE MEN 


Can Always Be 


WELL PLACED 


Much desirable territory is ready for 
Agents who can deliver policies in satis- 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 


Address: 
ALBERT E. AWDE, Supt. of Agencies. 














Southwestern Life Insurance Co. 
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“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the corner-stone 
The “contribution plan” of sur- 
plus distribution, used almost universally by American 
The Continuous Instalment policy, the basic 
form of all Life Income contracts. 


“Mutual Life”—known in every household. Unexcelled 
policies and service, notable financial strength, co-opera- 
tion with agencies. Life Insurance at its best!—the Agent’s 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 
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Bill to Legalize 
Twisting Practices 


APPEARS IN OHIO LEGISLATURE 





Reported to Have Been Prepared in 
Chicago; “Profiteering on 
idows”’ 

Chicago, Feb. 2.—The bill which Chi- 
cago twisters have been reported to 
have in preparation, intended to legalize 
their practices, has made its appearance 
in the Ohio legislature. Every member 
of the Ohio house of representatives has 
received a copy of the proposed meas- 
ure, which would prohibit any effort on 
the part of life insurance companies or 
agents to combat twisting through the 
making of inquiries to applicants regard- 
ing their intention to discontinue exist- 
ting policies. It was sent out anony- 
mously in envelopes bearing the Chi- 
cago postmark, and is accompanied by 
copies of a circular, also anonymous, 
defending the twisters and attacking the 
companies and agents who have at- 
tempted to check their activities. 

The circular is headed: “Is Profiteer- 
ing on Widows and Orphans Protected 
and Eucouraged by Insurance Officials 
and General Agents?” It declares that 
four-fifths of the outstanding contracts 
can be twisted to advantage. After 
quoting articles printed recently in in- 
surance journals on the subjects of 
twisting, it says that “we, who know 
how to show up the facts,” can not re- 
ply to these articles “without giving out 
our working capital” and that the 
“facts” will be given only to those “who 
are willing to allow us a chance to 
make a profit if we show them how to 
secure larger returns or a saving on 
the cost for equal returns.” It says: 

“Any person who takes a_ positive, 
unconditional stand against ‘switching 
or twisting’ in toto at once proclaims 
himself either an ignoramus or a dis- 
honest man, willing to prostitute him- 
self to support and protect those who 
take more money from the insured than 
he would otherwise have to invest to 
secure better results in some other form 
of protection, or some other company, 
and cancelling his old policies.” 


The Travelers Record 
The Travelers Insurance Company 
ended the year with assets of $170,579,- 
918, reserves and other liabilities of 
$155,382,066; capital and surplus, $15,- 
197,852; total payments to policyholders 


of $245,477,767; life insurance in force, 
$1,154,223,735: new life insurance paid 
for in 1919, $512,981,127; income in 1919, 
$73,093,569. 

During 1919 the Company received 


$27,212,636 in paid life insurance pre- 
miums; $5,686,352 in paid accident pre- 
miums ; $1,980,373 in paid health pre- 
miums; $20,532,673 in paid compensation 


premiums; and $10,307,235 in liability 
premiums. 
Assets gained $22,011,478; surplus, 


$578,304 ; life insurance paid for $299,- 
512,205; and income, $14,334,530. 





Changes in Minnesota 

On February 1 the firm consisting of 
Frank T. McNally an@ John Shambeau, 
general agents at Minneapolis of the 
Minnesota Massachusetts Mutual Life, 
Were dissolved, Mr. Shambeau becom- 
mg general agent at Duluth, and Mr. 
MeNally and a new partner, Orrin H. 
Griggs, becoming general agents at 
Minneapolis under the firm name of Mc- 
Nally & Griggs. 


Arrangements are being made for rep- 
resentatives of the first graduating class 
of the Carnegie School of Life Insurance 
Salesmanship to appear on the program 
of the Boston Convention of the Na- 


tional Association of Life Underwriters 
next September. 





ae Century Life paid for $2,474,663 
n 1919. Its mortality was $13,372. 








SALES 


CHICAGO 
Many Prominent Life Insurance 
Men to Address Gathering on 
Feb. 9 at La Salle Hotel 

The Chicago Association of Life Un- 
derwriters will hold the first Mid-West 
Life Insurance Sales Congress at the 
La Salle Hotel, Chicago, February 9, 
1920. The topics an dspeakers include: 

“Phychology of Selling,’ John A. 
Stevenson, Director School of Life In- 
surance Salesmanship, ,Carnegie Insti- 
tute of Technology; “The Value of Busi- 
ness Preparedness,” A. D. Hatfield, 
Cleveland; “Federal Income and Estate 
Taxes: Effect on Life Insurance,” Sam 
T. Swanson, Milwaukee, Assistant Coun- 
sel, Northwestern Mutual Life Insur- 
ance Company; “Life Insurance: The 
One Logical Provision for Estates and 
Inheritance Taxes,” Allanson 8. Inger- 
sol, Chicago; “Income Insurance: A 
Permanent Safeguard for Dependents 
and Old Age,” J. Eliiot Hall, New York; 
“Standardized Selling Talks and Their 
Desirability,” William H. Beers, Jr., 
Rochester, N. Y.; “Signs of the Times,” 
John Fletcher, Vice-President Fort 
Dearborn National Bank; “The Indis- 
pensability of Organization,” Charles 
W. Folds, Hathaway, Smith, Fields & 
Company; Chairman, Chicago Liberty 
Loan Committee; “Civic Opportunities 
of the life Underwriter,” H. H. Merrick, 
President Great Lakes Trust Company, 
ex-President Chicago Association of 
Commerce. 

Jules Giradin, President, and John R. 
McFee, Secretary of the Chicago Asso- 
ciation, have invited the representa- 
tives of thirty-nine neighboring Life 
Underwriters Associations, as well as 
Life Insurance men generally to at- 
tend. 





CONGRESS 





HARTFORD COURSE 


Holderness, —- Yost, White and 
Larus Some Insurance Insti- 
tute Speakers 

The program for the life insurance 
course at Hartford Insurance Institute 
follows: 

Beginnings of Life Insurance, Febru- 
ary 2. Herbert E. White, treasurer Con- 
necticut Mutual Life. 

Income and Instalment Contracts, 
February 9. Life Annuities, Albert H. 
Yost, assistant secretary Phoenix Life 
Insurance Company. 

Group Insurance, February 16, Walter 
I. King, secretary group department 
Connecticut General Life Insurance 
Company. 

Control and Mutualization 
Companies, March 1. 

Fraternal Insurance, March 8. 

Disability Insurance, March 15. Dou- 
ble Indemnity, John R. Larus, assistant 
actuary Phoenix Mutual Life Insurance 
Company. 

Salesmanship, March 22. H. M. Hold- 
erness, Connecticut Mutual Life. 

Insurance Accounting, April 29. Agen- 
cy Systems. 

Annual Statements, April 5. 
rus. 


of Life 


Mr. La- 


GENERAL AGENT WANTED 


One of the oldest New England Life Companies is 
in need of a General Agent for the State of New 
Jersey with headquarters in Newark. 


The agency has long been established, and has a 
good volume of business in force. 
Reply Agent 
EASTERN UNDERWRITER . 
105 William Street, New York City 
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$72,000,000 


















a a Bankers Life 

HOME LIFE || ‘Compan, 
INSURANCE CO. | DES MOINES 

| (Purely Mutual) 

256 BROADWAY, NEW YORK 


WILLIAM A. MARSHALL GEO. KUHNS 





President President 
The 39 Annual Report of the 
Home Life Insurance Company 








shows over Four Million Dollars 
paid to policyholders in 1918, of 
which over ven Hundred ou- 
sand was in dividends. , The in- 








an abnormal mortality greater than 
any experienced in the Company's 
history, but notwithstanding this 
the assets show an increase of 
more than 4% and ure now over 
Thirty-Six Million Dollars. 

The total insurance in force was 
increased during the year 8.6% and 

One 


is now nearly undred and 
Fifty-Nine Million Dollars. 


For Agency apply to 
GEORGE W. MURRAY 
Supt. of Agents. 

256 Broadway, New York, N. Y. 


GREATEST 








Build Your Own Business ILLINOIS 


under our direct general agency contract 
Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 














THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. 8S. WELD, Superintendent of Agencies 
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Methods and Results of National 
Health Insurance in Great Britain 


A Summary of Address Made By Dr. Frederick L. Hoffman of 
The Prudential, Before National Civic 
Federation 


Dr. Frederick L. Hoffman of the Pru- 
dential, who recently returned from 
Europe, has made a report to the Na- 
tional Civic Federation on the methods 
and results of national health insurance 
in Great Britain. A summary of it fol- 
lows: 

The act is condemned by insurance 
authorities as an unsound insurance 
measure; by medical authorities as an 
unsound method of medical relief; by 
pharmaceutical authorities as an un- 
satisfactory method of drug adminis- 
tration; by labor leaders as contrary 
to the best interest of the labor ele- 
ment; by large employers of labor as a 
menace to productive industry; by the 
organized medical profession as op- 
posed to the best interests alike of 
panel practitioners and those who limit 
themselves to private practice; by pub- 
lic health authorities as of no value 
in the furtherance of public health 
measures; by authorities in charity, 
philanthropy and those who administer 
poor relief as not rendering satisfactory 
aid and assistance to those whose needs 
are most urgent. 

Among Dr. Hoffman’s' explanatory 
statements were the following: 

When the National Health Insurance 


Act of Great Britain went into effect, . 


the social condition of British wage- 
earners had made enormous progress 
during haif a century. Wages had in- 
creased and hours of labor had been 
diminished. The evil of child labor 
had been measurably decreased and 
conditions affecting the employment of 
women in industry had been improved. 
Industrial accidents were less common 
and the general health of the popula- 
tion had shown great improvement. No 
other country showed a corresponding 
reduction in the death rate from infec- 
tious, transmissible or. otherwise pre- 
ventable diseases. The public health 
administration of England had become 
a model for the civilized world. 
Sanitary Progress Not Helped 

British health insurance has _ not 
raised the standard of sanitary prog- 
ress. The lowering of the English death 
rate during the previous 30 years, chal- 
lenging favorable comparison with all 
other countries, had been achieved 
without compulsory health insurance of 
any kind. 

The fundamental error of the act was 
to underrate the voluntary form and to 
establish a subsidized system of re- 
lief. National health insurance does not 
promote public health or the prevention 
of disease. 

There are, broadly speaking, two 
proved societies and so-called deposit 
contributors who pay their insurance 
dues individually to government agen- 
cies. A deposit contributor seldom has 
enough to his credit to admit of more 
than a week or two of sickness benefit, 
and his wife can practically never get 
maternity benefit. 

The benefits under the act consist of 
medical attendance, strictly lMmited 
both as to doctor’s services and medi- 
cine to a minimum which would be con- 
sidered decidedly inferior in the United 
States, even in the case of the very 
poor; of a so-called sanitorium bene- 
fit, a form of poor relief; of a mater- 
nity benefit of 30 s.; a cash payment 
in the event of illness when there is 
total incapacity to work. There is a 
disability benefit, virtually an inval- 
idity pension, up to the age of 70, when 
the old age pension goes into effect. 
Provision is made in the act for the 
payment of additional benefits not yet 
forthcoming after nearly eight years. 

The act has applied to all wage-earn- 
ers receiving less than 160 pounds per 


annum, but was recently raised to 250 
pounds. 

The administrative machinery neces- 
sary to carry the law into effect of truly 
to assume that certainly not less than 
50,000 persons, directly or indirectly, in 
paid or unpaid capacities, are required 
to meet the basic administrative neces- 
sities of the act. 

The ill-defined provisions regarding 
medicines and appliances are disas- 
trous failures. There has come into 
existence a complicated system of drug 
pricing and checking involving the han- 
dling and re-handling of not far from 
30,000,000 prescriptions accounts a year. 

Objections of Labor 

The main objections on the part of 
organized labor are that the benefits 
under the act are inadequate and in- 
sufficient. The act has had the effect 
of diminishing the sense of self-reli- 
ance, independence and thrift. Malin- 
gering in its most subtle forms has be- 
come a matter of common occurrence. 
The proportion of cases investigated 
found fully able to work is rarely less 
than 40 per cent and often exceeds 
50 per cent. With respect to the in- 
surance the labor element is demoral- 
ized and thoroughly discontented with 
the benefits which invariably fall short 
of expectations. A doubling in value 
of the benefits is practically unanimous- 
ly demanded as an imperative duty on 
the part of the State. 

After seven years of experience with 
the act, the view point of leading manu- 
facturers and other employers of labor 
throughout Great Britain is that na- 
tional health insurance has no direct re- 
lation whatever to labor efficiency ex- 
cept that a larger amount of malinger- 
ing tends persistently toward a diminu- 
tion of normal output. 


Problems of Destitution 

As to the problem of destitution, once 
a people becomes accustomed to re- 
ceive public aid in a skilfully disguised 
form, the demand is insistently for 
more. Great Britain is confronted with 
this situation today. There have been 
changed conceptions of State duty and 
private liability for individual welfare, 
particularly with reference to adequate 
support during illness, invalidity and 
old age. 

Efforts to make the question of an 
adequate provision for illness and old 
age on the part of wage-earners a mat- 
ter of government concern are _ peri- 
lously near to methods of doubtful pub- 
lic finance by which a part of the wage- 
earner’s income is capitalized for the 
use of the spending authorities in 
charge of the government. 

The British act does not rest upon an 
adequate actuarial basis, but upon arbi- 
trary assumptions as to cost. The act 
rests upon the theory of compulsion, 
fundamentally opposed to the tradition- 
al English conceptions of democracy 
and self help. 

It is impossible to state the true ex- 
pense rate of the insurance on account 
ofa grotesquely inadequate system of 
governmental balance sheets and rev- 
enue accounts. 

Medical Benefits 

The medical benefit regulations are 
extensive, burdensome and_ compli- 
cated in the extreme. In the opinion 
of the chairman of the Consultative 
Council of the Ministry of Health, “the 
needs of the nation require a compre- 
hensive re-organization of the medical 
services.” The listing of doctors by 
the “panel system” has resulted in a 
division of the medical profession. The 
fees of the pnel doctor, over which 
there has been much contention, usual- 











THE TRAVELERS 
INSURANCE ey INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


THE TRAVELERS INSURANCE COMPANY 





New Life Insurance paid for 1919...... $512,981,127 
Re ee a eee eee 299,512,205 
Life Insurance in Force, $1,154,223,735 
Accident and Health Premiums, 1919.... $7,666,725 
DE skadhv 4 esee de bees beka heave 1,378,935 
Compensation and liability premiums 1919 $30,839,908 
DE <shbexehinsdiansendaaanaeen 3,877,200 
THE TRAVELERS INDEMNITY COMPANY 
Total Paid premiums 1919.......... $5,845,284 
Increase Premium Income........... 2,010,035 














A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 
Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
8% reserve 




















SECURITY MUTUAL LIFE INSURANCE COMPANY 
Binghamton, N. Y. 
David S. Dickenson, President 


Offers good territory and a liberal 
contract to reliable men of ability. 


For Particulars address 








C. H. JACKSON, Superintendent of Agencies 
































State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 


Commenced Business June 1, 1845 
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Incorporated 1844 


1920 
IS THE 75th ANNIVERSARY OF OUR 
COMMENCEMENT IN BUSINESS 


From the beginning the first consideration has been to 
furnish absolute protection to policyholders and beneficiaries. 


This practice has resulted in satisfied policyholders — the 
first essential to the agents’ success. 


B. H. WRIGHT, President D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 
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ly bring the doctor, when the accounts 
are settled, less than his regularly al- 
lotted payments. A _ revision of the 
terms of remuneration is under con- 
sideration. There is a never-ending dis- 
cussion as to the proposed limitation of 
panels, now fixed at 3,000 names. 

It has become the rule rather than 
the exception for panel patients to seek 
medical attention in the case of seri- 
ous illness elsewhere than in the office 
of the panel doctor. There are frequent 
prosecutions for violation of rules and 
regulations—over-prescriptions, lack of 
attention, unsuitable surgery accommo- 
dations, unsuitable hours, incivility, etc. 

Public faith and confidence in medi- 
cine as a profession is gone. The pub- 
lic is confronted continually by quar- 
rels and discussions concerning terms, 
allowances and gratuities. What was 
once the most highly respected of all 
professions has been practically re- 
duced to a trade, and there is open ad- 
vocacy of the incorporation of the Brit- 
ish Medical Association into a trade 
union to secure pecuniary ends and bet- 
ter terms. 

As to sanitorium benefits, the Minis- 
ter of Health has given expression to 
his dissatisfaction with present meth- 
ods. In regard to the duration of treat- 
ment for tuberculosis which is 180 days 
in Chicago and 90 days in Germany, in 
England the institutions average prob- 
ably only about 60 days. There has 
never been developed in England, as in 
the United States, a large and well sus- 
tained voluntary movement in a cru- 
sade against tuberculosis. No new or 
effective machinery has been brought 
int oexistence for the prevention of 
sickness. 

The alleged benefits to result from 
national health insurance in removing 
ill health producing conditions in par- 
ticular trades have not materialized. 
The administration of the act is ex- 
tremely bureaucratic, complex and dif- 
ficult of analysis. The act is unques- 
tionably the most bureaucratic scheme 
ever devised by Parliament. The so- 
called “democratic government” of ap- 
proved societies and insurance commit- 
tees has in practice given way to the 
unwieldy machinery of a huge depart- 
ment exercising direct State control. 


BRITISH BRANCHES CHANGES 


W. J. Fryer Now General Manager 
of Equitable; R. T. Naish Con- 
sulting Manager; Frank Will- 

iams Promoted 


After more than thirty years of de- 
voted service to the Equitable, Regt- 
nald T. Naish, General Manager for 
Great Britain and Ireland, has found 
it advisable because of slightly im- 
paired health to relinquish his exacting 
duties, and has, as of January ist, been 
appointed Consulting Manager. 

W. J. Fryer, who has been cashier 
of the British Branch, will assume the 
duties of General Manager. This is a 
well-deserved recognition of faithful 
service covering more than twenty 
years. 

Frank Williams, who has been in the 
service of the Equitable for nearly forty 
years, during recent years as assistant 
cashier, has been appointed assistant 
manager. 

Harry Louch has been promoted to 
accountant and S. H. Stedman to the 
position of chief ‘clerk. Mr. Louch’s 
Equitable service also covers twenty 
years, interrupted only by four and one- 
half years was service, a large part 
of wihch time he was a prisoner in 
Germany. Mr. Stedman’s service also 


covers twenty years and he likewise is 
@ veteran of the war. 





Issues New Contract 
The Cleveland Life is issuing a new 


aenract, called the Retirement Fund 
ndowment Policy. 


Writes Many Groups 

The F. G. Pierce Agency of the Con- 
necticut General, Philadelphia, led all 
the other agencies of the company last 
year in group insurance. Some of the 
larger cases closed were the Philadel- 
phia “Public Ledger,’ Lit Brothers, 
Pittsburgh Plate Glass Company (cas- 
ualty policy); Stokes & Smith, Henry 
W. Brown & Co., Cherry River Boom 
and Lumber Company, and Pratt Food 
Company. 


Robinson’s Record 


In the last three years covering his 
time of agency work W. O. Robinson, 
of 120 Broadway, wrote and paid for 
almost exactly $1,500,000 of life insur 
ance. Of this amount there has been 
just one lapse, a policy for $1,000. It 
was held by a man who ran a “wet” 
grocery, and he went out of business. 
Of Mr. Robinson’s cases only one has 
died, and he held a policy for $1,000. 


Sentence Postponed 


Lyon Eisenstadt and George W. Mur- 
phy, who were to be sentenced for re- 
bating, last Monday, have had the im- 
posing of the sentence postponed until 
February 13. 











HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from 3 months 
next birthday to 6 years. ™ - . 


INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 


ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. 506 Walnut St., Philadelphia, Pa. 
BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 























INTERNATIONAL LIFE of si. Louis 
SMASHED ALL RECORDS IN 1918 
Jt was the Special Combination and New T. O. Policies that did the work. 


you are not selling them we are both losing money. 
Write us today for contract 


_INTERNATIONAL LIFE, ST. LOUIS, MO. 

















PENNSYLVANIA OPPORTUNITY 


If vou are interested in making a permanent connection with an old well estabd- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 


Address, PERMANENT, 








Care of The Eastern Underwriter, 105 William Street, New York City 

















The Pacific Mutual Life Insurance Company 











OF CALIFORNIA 





RESULTS FOR 1919—FIFTY-SECOND YEAR 
New Life Insurance Issued (Paid-for Basis)...................0.000 $ 71,177,94900 








in Liabilities 


Including $1,198,097.16 of 
posits drawing Interest 


Other Assets 


Death Rate, 
Expected 


wees ce anwes@ 
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Actual _ to 


TOTAL ADMITTED ASSETS... $50,641,694.27 


HOME OFFICE 





Total Life Insurance in Force, December 31, 1919............... 265,796,787.00 
Gain in Life Insurance in Force ..................00cceeeeeees 57,149,267.00 
aig sch ee cs na ewie eee 14,767,453.53 
Gain in Cash Income over 1918..................ccececcceees 2,617,944.91 
Sh de 4g ens 6 L 4,878,279.27 
Grand Total Paid Policyholders since Organization .............. 63,234,313.00 
Surplus, Assigned and Unassigned (Exclusive of Capital)............ 4,631,422.31 
ee eee ok sa ce gists ae Make w koe 0004 eae 592,093.81 
SO, . sos dee dees es baseeaveencenaeees 5,208,998.66 
ia i dia ag dig ww oda ae RE ewe 4,527,768.99 
Premium Income, Accident Department......................000e000- 2,492,843.62 
Gain in Accident Premium Income............................ 450,721.51 
BALANCE SHEET, DECEMBER 31, 1919 
ASSETS LIABILITIES 
Loans on Real I oo ecw cosa $25,196,316.45 Reserves on Policies........... $43,272,552.52 
Amo of Loan does not exceed 
the statutory percentage of ap- Claims in Process of Adjustment. . 544,062.64 
praised value } oa 
Loans on Approved Collateral... 4,188,061.87 Premiums and Interest Paid in 
Loans to Policyholders......... 7,764,619.50 TRY i a ak eee 267,713.37 
In no case does amount of Loan 
exceed the reserve held by the Reserved for Taxes Payable 1920 256,000.00 
a og. 7,881,729.97 All Other Liabilities... 469,943.43 
Real Estate Owned............ 2,350,455.60 attests tae 
Including Home Office Building dent Department 
Interest Due and Accrued....... 755,434.81 a : 
O andi and Deferred P i 8 
1 eee saisoionene 384,702.27 Total Liabilities ...... $44,810,271.96 
ge og aa 1,200,000.00 


Surplus Set Aside for Future Divi- 
1,333,889.05 
. dends to Policyholders...... 


3,503,448.60 
1,127,973.71 


Surplus Unassigned 


271.19 weiecinge 
$50,641,694.27 
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LOS ANGELES, CALIFORNIA 


FOUNDED 1868 
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BUREAU TO GO ON 

Any who ordered flowers for the 
Compensation Bureau’s funeral posi- 
tively set for Wednesday by Edson S. 
Lott, had to cancel the order or defer 
delivery. The Bureau still lives. The 
atmosphere there Wednesday during an 
all-day meeting on reorganiation, was 
as calm as on any other occasion when 
momentous questions were being dis- 
cussed. It was voted to appoint a rep- 
resentative committee to consider the 
commission question, the controversy 
over which started the reports about 
the dissolution of the Bureau. A large 
portion of the new constitution was ap- 
proved Wednesday, but parts of it, deal- 
ing generally with minor details, were 
referred back to committee. Mr. Lott 
did not attend the meeting. 

Just what started reports that the 
Bureau would split on commission 
regulation occurred when that article 
in the constitution was reached. A 
similar article appears in the old con- 


stitution but some of the members re- , 


fused to subscribe to the’ new article 
until “it is made plain just how regu- 
lation is to be effected. Then followed 
an expression of views which are widely 
divergent. Some favored removal of 
all restrictions except as to maximum 
acquisiticn cost. Another faction favors 
removal of all’ restrictions on general 
agencies. Still another wishes the 
Bureau to continue to regulate agencies 
and commissions, as it does now, but 
with modifications to suit changed con- 
ditions, such as larger requirements to 
handle increased business. 

Some casualty men were plainly dis- 


pleased with President Lott, of the 
United States Casualty, for saying 
bluntly and emphatically that the 


Bureau would go to pieces at the meet- 
ing February 4. Others thought that 
he had done a good thing by refusing 
further to cover up the sore spots in 


the organization and place the ques- 
tion plainly before the members, 
whether they shall stop pretending 


loyalty and co-operation, 
work together. 

Hearing of what would probably take 
place after the meeting January 28, a 
number of general agents came to New 
York to protect their interests. Some 


and really 


feared a raid on their business unless 
prompt action was taken. Most com- 
pany officials, while acknowledging the 
seriousness of the Bureau situation, 
said then that this trouble would be 
adjusted as have others in the Bureau. 

Next in significance to Mr. Lott’s 
alarmist view was one from President 
Bland, of the United States Fidelity & 
Guaranty, who said: 

“This company proposes to reserve 
to itself the right to pay to such of its 
agents as it deems necessary and 
proper any commission it sees fit within 


the rulings of the insurance depart- 
ments.” 





The Palache Appointment 

The appointmentof Whitney Palache 
as manager in this country of the large 
fleet of companies known as the Com- 
mercial Union group, will give general 
satisfaction. His experience of thirty- 
two years in the fire insurance business 
has been so broad, his equipment so 
thorough, and his judgment of condi- 
tions and men so good, that he is sure 
to make his mark in his new position 
just as he has succeeded in the past. 
Mr. Palache was born in America, had 
his early experience on the Pacific 
Coast, and will go to his new post with 
the good wishes of all. 


Mark T. McKee Reported Ill 

Influenza is holding up the Newberry 
election conspiracy trial in Michigan and 
slower progress in jury selections has 
marked the proceedings. One of the 
defendants, Mark T. McKee, is said to 
be ill with pneumonia. Mr. McKee was 
formerly secretary of the National 
Council of Insurance Federations, which 
is now the Insurance Federation of 
America. Mr. McKee, as law partner 
of Paul King, manager of the Newberry 
senatorial compaign, is one of the prin- 
cipal figures in the trial. 


50 and 54 John Street Lease 

Charles B. Van Valen, Inc., have 
rented for the Molan Realty Corpora- 
tion the three upper floors of 50-54 
John Street. The building will be re- 
modeled, yielding about seventeen thou- 
sand feet of floor area. The lessor is 
the Motor Car Mutual Fire Insurance 
Company, Walter B. Renton, General 
Manager. The lease will bring them 
from 20 Nassau Street into the very 
heart of the insurance district in the 
immediate vicinity of the new homes 
of the Travelers and the Home insur- 
ance companies. 











Svea and Hudson Appointments 

Walter S. Bachman, special agent of 
the Svea Fire & Life and Hudson and 
M. Earle Moyer, have been appointed to 
the positions of state agent and special 
agent, respectively, for the territory 
comprising the states of Pennsylvania, 
Maryland, Delaware, Southern New Jer- 
sey and the District of Columbia. The 
promotions become effective February 
15. Mr. Bachman has been a special 
agent of the Svea fox. the last three 
years and Mr. Moyer comes into the 
field from the position of district secre- 
tary of the Underwriters’ Association 
of the Middle Department, with his of- 
fice Jocated at Cumberland, Md. The 
present headquarters of both agents is 
at Harrisburg, Pa. 


Higher Health Rates 
The Maryland has increased health 
insurance rates in some cases as much 
as $1 for each $5 weekly indemnity. 








Marine Insurance Edition 
The 1920 Marine Insurance Bdition of 
The Eastern Underwriter is a part of 
this issue. 





Jesse Spier, vice-president and marine 
manager of the Importers & Exporters 
Insurance Company and M. L. Heide, 
vice-president of the same company, 


-Sailed last week on the “Carmania” for 


an extended business trip to England, 
France and the Scandinavian countries. 








THE HUMAN SIDE OF INSURANCE 











FREDERICK DALES 


Frederick Dales, of Schenectady, 
N. Y., one of the agency supervisors of 
the Schenectady agency of the Provi- 
dent Life & Trust, began his career in 
a wholesale stationery house in Phila- 
delphia. After traveling eight years 
for this concern, he went with the 
Pratt Food Company of Philadelphia, 
where he remained for ten years as a 
traveling salesman. His business took 
him to Syracuse, where S. G. Landon, 
a college friend of his brother, was in 
charge of the Provident Life & Trust. 
Mr. Landon persuaded him to go into 
life insurance, which he did, and he 
has made a success of it from the start. 

* * * 

John D. Lang, of Wausau, Wis., has 
been appointed statistical and actuarial 
clerk in the state commission of insur- 
ance. Mr. Lang is a graduate of the 
economics and insurance mathematical 
courses of the University of Wisconsin. 

a ok * 

John George Haas has been appointed 
attorney and superintendent, legal and 
claim departments, at the home office 
of the Norwich Union Indemnity. Mr. 
Haas was formerly assistant attorney 
at the home office, legal department, 
Travelers Insurance Company, Hart- 
ford, under William Bro Smith, general 
counsel. He is a Yale graduate and 


was engaged in private practice from 
1905 to 1914, when he entered the servy- 
ice of the Travelers. He is a member 
of the Association of Life Insurance 
Counsel. The appointment of Messrs. 
C. O. Richards & Son, of Syracuse, as 
general agent, is also announced. The 
Company is making application for ad- 
mission to California, Washington ana 
Oregon. 
* aa ok 
Hugh R. Loudon, United States man- 
ager of the Liverpool & London & 
Globe, will address the New Jersey Field 
Club on Monday in Newark. 
* ~ on 
D. H. Cook, who entered the service 
of the American Surety Company in 
1900 as a clerk in the accounting depart- 
ment, has been elected vice-president of 
the Company. He will retain the office 
of superintendent of agencies, which he 
reached by steady promotions, having 
at one time been traveling auditor and 
then manager of the collection division, 
fastern district manager and assistant 
superintendent of agencies. 
* os ok 
Daniel M. Gage, vice-president and 
secretary of the Aetna Casualty & 
Surety Company, and Charles H. Rem.- 
ington, assistant treasurer, have been 
elected directors of that company. The 
remaining members of the Board were 
re-elected as _ follows: Morgan 4G. 
Bulkeley, Samuel G. Dunham, John O. 
Enders, Joel L. English, Morgan B. 
Brainard, W. E. A. Bulkeley, Walter C. 
Faxon, Lewis Sperry, D. Newton Barney 
and Morgan G. Bulkeley, Jr. 
ok * te 


Thomas M. Searles, who was New 
York manager of the Maryland Assur- 
ance until January 1, has gone South 
as general agent for the Aetna Life In- 
surance Company for Mississippi. Mr. 
Searles has spent a great many years 
in that field in the interest of The Mu- 
tual Benefit Life Insurance Company, 
and it is his purpose to build up a 
strong organization for the Aetna Life. 

ob * * 

George E. Risley has been promoted 
to superintendent of agencies of the 
Connecticut General Life. He has been 
assistant superintendent of agencies 
for the past ten years. The company 
hereafter will have two supervisors, 
F. C. Griswold remaining in that ca- 
pacity. 


Harry L. Rosenfeld in Re-Insurance 


Henry L. Rosenfeld has resigned as 
second vice-president of the Equitable 
Life Assurance Society in order to en- 
ter the re-insurance business. Mr. Ro- 
senfeld, who has been abroad for 
months, will return on February 8. Few 
men in insurance have a better grasp 
on foreign business, and details of his 
future plans will be awaited with in- 
terest. Mr. Rosenfeld is a Southern 
man, who entered the life insurance 
field in 1894 in Atlanta as an agent of 
the Equitable, continuing in that capac- 
ity for five years. As a producer he 
did so well that he was appointed gen- 
eral agent of the Society in Cincinnati 
on January 1, 1900. Three months later 
he was made inspector of agents for 
Ohio and in 1903 became a supervisor 





“To Have Dance 
On Wednesday evening, February 11, 
the R. C. Rathbone office will hold a 





dance at the Automobile Club of 
America, at Fifty-fourth Street near 
Broadway. All the girls of the organi- 


zation will go as the personal guests of 
Chris. Bambach and R. C. Rathbone, 
each one having the privilege of bring- 
ing a guest. The firm will supply the 
music and the hall, the other details 
being in the hands of the following 
committee: Miss Mary Cippenfield, Miss 
Kenosha Kretzer, Richard O’Brien and 
Munroe Smith. 


he was appointed insurance assistant 
to the president and held that office un- 
til January, 1914, when he was appoint- 
ed fourth vice-president. On May 1, 
1918, he was made second vice-presi- 
dent. 

Mr. Rosenfeld had charge of the 
group insurance, home purchase, 
monthly premium and foreign agency 
departments of the Equitable. He was 
always deeply interested in the socio- 
logical and public service side of life 
insurance, and he has contributed con- 
siderable to the literature of group in- 
surance. He is one of the most Dril- 
liant speakers in insurance, and did 
fine work in the Liberty Loan and 
War Stamp drives. At the beginning 
of the war he was in Europe and he 
has spent considerable time there since. 


Business Taken Over 
Fester, Fothergill & Hartung, London 
and Liverpool, have made formal al 
nouncement that the business hereto 
fore managed by Fester & Folsom, Inc. 
has been taken over by them and that 
they have been appointed United States 
manager of all the companies previous 


ly represented by Fester & Folsom, Ine. 

The firm also announces that Theo 
dore L. Haff has been appointed - 
manager, with full power to act am 
sign on its behalf. 
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Enthusiastic at 
Union Club Meet 
NEW AGREEMENTS ENDORSED 


Rush, Branch and Hedge Not Pres- 
ent, But Pool Plans Are 
Being Perfected 








The conference of insurance execu- 
tives of American companies held at 
the Union Club in New York City on 
Friday night of last week for the pur- 
pose of considering a proposal to es- 
tablish a pooling plan for both hull and 
cargo risks, the meeting also being 
attended by Congressmen and one or 
two others interested in the shipping 
and marine insurance situation, was an 
enthusiastic gathering, despite the fact 
that the presidents of the Insurance 
Company of North America. the Provi- 
dence-Washington and the Boston did 
not attend. As a result of the meet- 
ing the plan for a plan to take Care 
of excess cargo and hull lines, copy of 
which was printed in The Eastern Un- 
derwriter last week, was referred to a 
special committee with E. G. West, 
chairman, and representatives of the 
following companies: Aetna, Continen- 
tal, Great American, Globe & Rutgers, 
Home, Niagara and Phoenix of Hart- 
ford. This action was taken after the 
adoption of the following resolution: 

“It is the sense of this meeting that 
the men present realize the duty that 
devolves upon the insurance interests 
of the United States, and we pledge 
ourselves to endeavor to work out a 
pooling plan that will enable the Amer- 
ican insurance companies to care for 
the needs of the country as regards 
marine insurance.” 

Soon after the meeting opened, Presi- 
dent Evans, of the Continental, spoke 
for about half an hour, outlining the 
plans which will enable the American 
insurance companies to put their ma- 
rine departments upon a firm and ef: 
ficient co-operative basis, and to pro 
vide the insurance needs of American 
shipping. 


Jameson Willing To Take $200,000 


Participation 

Other presidents of companies arose 
and made an enthusiastic endorsement 
of the proposition. F. C. Buswell, ,of 
the Home; C. G. Smith, of the Great 
American, and others spoke, including 
*. C. Jameson, president of the Globe 
& Rutgers, who declared his willing- 
ness to take a $200,000 participation for 
the Globe & Rutgers in each plan. The 
West Committee met Thursday and 
with the Shipping Board proposel as a 
base, received suggestions for the prac- 
tical operation of the new arrangement. 
One suggestion was a blending with the 


Re-insurance Clearing House and Amer- 
ican Fire Insurance Association con- 
tracts. At the meeting the following 
companies were represented: Aetna of 
Hartford, American Eagle of New York, 
American of Newark, Camden Fire of 
New Jersey, Continental of New York, 
Fidelity-Phenix of New York, Firemen’s 
of New Jersey, Franklin of Philadel- 
phia, Glens Falls of New York, Globe 
& Rutgers of New York, Great Ameri- 
can of New York, Hanover of New York, 
Home of New York, Niagara of New 
York, Phoenix of Hartford, Springfield 
Fire & Marine and Westchester of New 
York. 

Mr. Buswell in his talk pointed out 
that so long as the Supreme Court’s 
decision in the case of Paul v. Virginia 
stands, no authority is required or de- 
sired for permission to pool marine 
re-insurance. 

Another speaker said that in view 
of the Government’s position relative 
to contracts let during the war it was 
unreasonable of the shipping board to 
ask the insurance companies to take 
its hulls at cost. 

Among those who made addresses 
were Congressman Lehlbach, of New 
Jersey, and Professor S. S. Huebner, of 
the Wharton School of Finance, Phila- 
delphia, who is insurance advisor of the 
Shipping Board. 

No public explanation has been made 
for the absence of Messrs. Rush and 
Hedge at the meeting, although there 
has been some feeling on the part of 
Mr. Rush’s friends that the Union Club 
meeting was a direct action by certain 
American insurance companies of going 
over his head. Mr. Rush is president 
of the Association of Marine Under- 
writers of the United States and was 
chairman of the committee appointed to 
take up with Washington this entire 
question. This committee consisted of 
Mr. Rush, chairman; J. B. Levison, W. 
W. Parsons, Hendon Chubb, Frank H. 
Osborn, J. B. Branch, W. R. Hedge and 
S. D. McComb. It was stated in some 
quarters that at the time there was 
dissatisfaction with the appointment of 
Mr. Chubb on the committee, in view 
of the close relationship of his office 
with British companies. lt was also 
reported in one quarter that Mr. Rush 
made a report to Washington without 
submitting it to the American com- 
panies, which displeased Mr. Evans and 
some others. Mr. Branch, asked by The 
Eastern Underwriter why he did not 
attend the Union Club meeting, said he 
had another pressing engagement. 

The plans printed last week have 
been in the possession of a number of 
companies for some weeks. 





John W. Doriss was appointed repre- 
sentative for the Caledonian-American 
Insurance Company in Philadelphia ter- 
ritory. 





>; —THE AUTOMOBILE 
INSURANCE COMPANY 


FIRE 
TORNADO 
RENTS 
PROFITS 
HULLS 
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FLOATERS 


JETNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. 















OF HARTFORD, CONN. 


MORGAN G. BULKELBY, President 
CASH CAPITAL 


$2,000,000.00 
$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,38 2,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


MARINB WAR RISE 

WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 
COMMISSIONS USE AND OCCUPANCY 
AUTOMOBILES INLAND MARINE 
LEASEHOLD INLAND TRANSPORTATION 
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NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 
123 William Street, NEW YORK 





LEWIS & GENDAR, INC. _ 


Commonwealth Insurance Co. of New York 


New Jersey Insurance Co. of Newark 
ONE LIBERTY STREET, 


BROOKLYN AND SUBURBAN AGENCY 
Northern Assce. Co., Ltd., of Eng. 


Commonwealth 


Detroit F. & M. Ins. Co, of Mich. 


Special Facilities for Handling Out of Town Business 
145 Montague Street, Brooklyn—New York 


NEW YORK CITY AGENTS 


NEW YORK CITY 
Telephones: John 63-64-65 


Firemen’s Ins. Co. of New Jersey 
Ins. Co. of N. Y. Globe & Rutgers Insurance Co. 
United British Ins. Co., Léd. of London 
New Jersey Ins. Co. of New Jersey 


Employers’ Lia. Assce. Corp. of London 


Telephones: Main 6870-6871-6372 
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Whitney Palache Will 
Succeed Colonel Wray 


COMMERCIAL UNION MANAGER 





Western Man Long Actively Identi- 
fied with Fire Insurance Head 
of Large Company Group 

Whitney Palache is to succeed Colo- 
nel A. H. Wray as United States mana- 
ger of the Commercial Union. The 
change is effective March 1. Mr. Pa- 
lache is now vice-president of the Hart- 
ford Fire and the Hartford Accident & 
Indemnity. 

Through his new connection, Mr. Pa- 
lache will also become United States 
manager of the Palatine and the Union 
of London, president of the Commercial 
Union of New York, a director of the 
American Central and general agent of 
the California. This group of compa- 
nies writes more than $14,000,000 in 
premiums annually. 


Has Had Active Career 


Whitney Palache has long been active- 
ly identified with the fire insurance busi- 
ness—to be exact, 32 years. Born in 
San Francisco, he attended the Univer- 
sity of California, but, on account of 
poor health, he did not complete his 
course. From 1888 to 1895 he was a 
special agent of the Union of San Fran- 
cisco, and later for the Hartford Fire. 
He then became assistant manager of 
the Pacific Coast Department of that 
Company. He was later a member of 
Belden & Palache and Palache & Hew- 
itt. In 1912 he was elected vice-presi- 
dent of the Hartford Fire and has since 
lived in Hartford. 

In many of the important develop- 
ments in fire insurance Mr. Palache has 
taken a prominent part during his many 
years’ connection with the business. He 
was one of the company representatives 
sent abroad to look over the situation 
for the American Foreign Insurance As- 
sociation. 





LOYALTY RESOLUTION 


Passed by National Board of Fire 
Underwriters in Its American- 
ization Movement 





The Executive Committee of the Na- 
tional Board of Fire Underwriters to- 
day adopted a resolution inviting the 
participation of other organizations in 
its campaign for ‘“Americanization.” 
The preamble and resolution adopted 
are as follows: 

Whereas, In the face of active propa- 
ganda of disloyalty and the subversion of 
American ideals and our form of govern- 
ment, the time has arrived for an unmis- 
takable expression on the part of all those 


who are devoted to the nation’s highest 
interests, and 
Whereas, The National Board of Fire 


Underwriters has already taken steps to 


organize the fire insurance forces of 
America into the Fire tnsurance Ameri- 
canization Movement, and has_ received 


enrollment pledges from many thousands 
of agents in all parts of the country; there- 
fore be it 

Resolved, That the executive committee 
of the National Board of Fire Underwrit- 
ers invites the participation of all other 
organizations of whatsoever nature in a 
joint attempt to eradicate disloyalty and 
to promote the development of the nation 
along sound and constructive lines, 

The Fire Insurance Americanization 
Movement was originally planned as a 
patriotic declaration of principles upon 
the part of the local fire insurance 
agents. The National Board is run- 
ning full page ads in some daily papers. 





Absorbs Small Brokers 

One of the large brokerage houses in 
lower New York is offering to provide 
room for small brokers who find their 
overhead expense too great to make any 
profits. The firm will provide clerical 
labor for the small broker, together 
with use of all the facilities of the 
larger. This is done in return for a 
certain percentage of the small brokers’ 
commissions. The thing is so arranged 
that both the principals will benefit by 
the change. 





A GENERAL 





AGENCY OFFICE MORE THAN 


NEW YORK 
UNDERWRITERS AGENCY 


A. & J. H. STODDART 


Fire, Tornado, Explosion, Riot and 
Civil Commotion, Sprinkler Leakage 
and Use and Occupancy Insurance 


Head Office: 100 WILLIAM ST., NEW YORK 


HALF CENTURY OLD 








Colonel Wray Long 
Picturesque Figure 
QUICK WITTED; PUGNACIOUS 


Not Afraid of Any Man Living; 
Long a Terror to Young 
Reporters 


Colonel H. W. Wray, United States 
manager. of the Commercial Union for 
twenty-one years; with that Company 
for thirty-six years, and in fire insur- 
ance more than half a century is to 
retire. Thus, insurance will miss one 
of its most picturesque figures. From 
the time he made his first appearance 
as an executive, when he became sec- 
retary of the Northern of Watertown, 
in 1874, his sayings have been quoted; 
his positions on various questions 
noted with closest attention. A strong 
figure, with firm opinions, courageous, 
not afraid of man or devil, no one has 
ever been in doubt where Colonel Wray 
has stood on any question. If he liked 
you he was your friend; if he didn’t, 
it was well to get out of his way. 
Thus, he figured in some of the most- 
talked-of controversies in fire insurance, 
sometimes winning, sometimes losing, 
but always in the fight. 

A ready wit and gift of satire made 
him a formidable opponent and when 
he is greatly exorcised his English is 
both forceful and to the point. Young 
newspaper men on insurance journais 
have had a particularly hard time with 
Colonel Wray, if he did not care for 
them. Here are four interviews which 
one reporter had with Colonel Wray in 
four years, one a year, which he re- 
garded as sufficient: 


Interview No. 1. 


Reporter: Colonel 


Wray, do you 
know anything new today? 
Colonel Wray: No, I don’t know 


anything new today, yesterday or next 
week, 


Interview No. 2 


Reporter: Colonel, I understand you 
have appointed a new special agent in 
New Jersey. 

‘Colonel Wray rings bell. Department 
head appears. ‘Mr. , here is a very 
inquisitive young man who wants to 
know about something. Tell him.” 


Interview No. 3 


Reporter: Colonel Wray, you attend- 
ed a dinner last night. 
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Colonel Wray: I did. What about 
it? 
Reporter: Would you mind telling 


me what was done? 
Colonel Wray: I would. 
deserve some protection. 


Interview No. 4—This Week 
Reporter: I would appreciate having 
some information about the early days 
of your career. 
Colonel Wray: Nothing doing. 
Reporter: Why not? 


My friends 


Colonel Wray: I don’t believe in 
that sort of thing. 

Reporter: What shall I print about 
you? 

Colonel Wray: 
please. 


Anything you d—— 


This last interview is not exactly ac- 
curate, as the Colonel did say he didn’t 
want any banquets, flowers, vest pocket 
clocks or tinware on the occasion of his 
retirement. 

Many stories are told of Colonel 
Wray in his capacity as chairman of 
meetings in the past. Suffice it to say 
that Speaker Sweet, of the Albany Leg- 
islature, had nothing on him when it 
came to steering a machine as he in- 
tended it to go. 

He took a definite stand in the discus- 
sion growing out of the difference of 
opinion among underwriters regarding 
maps. His position was that the man- 
ager should have nothing to do with 
the sale of maps for profits, insisting 
that it was not ethical. 

Colonel Wray’s first job was with 
the old Star Fire as an application 
clerk. When the Northern, of which he 
was secretary, re-insured, he became an 
independent adjuster, later being made 
general agent of the Commercial Union 
for New England in 1883, and in 1889 
was made manager. Since then noth- 
ing much of importance has happened 
in fire insurance in which he was not 
interested in one way or another. Gen- 
erally he played his own hand and it 
was a good one. He was very proud 
of the great strength and resources of 
the great Commercial Union group, 
which he piloted so well. He was at 
the helm of a fleet, each vessel of which 
he regarded as a distinctive craft. 


THACHER CONFERENCE 





Meeting To Discuss Insurance Bill 
With Congressman Edwards Held 
in Law Office 
Considerable interest on the street 
was taken in a conference that was held 
in the office of Major Thacher, well- 
known marine insurance lawyer, on Sat- 
urday of last week which was attended 
by Douglas Cox, Louis F. Burke, J. B. 
Branch, W. W. Parsons and Frank H. 
Osborn. The Eastern Underwriter is 
informed by both Major Thacher’s of- 
fice and by a man who attended the 
conference that it had no relation to 
the meeting held at the Union Club of 
American fire insurance companies, but 
that the presence in this city of Repre- 
sentative George W. Edmonds was made 
the occasion of the gathering, which 
was largely for a discussion of Bill 11,- 
772 which will permit pooling arrange- 
ments. Messrs. Cox and Burke were 
there as members of the legisiative 
committee of the Marine _ Institute. 





A. K. Boughner & Co., has been ap- 
pointed Newark agent for the Niagara- 
Detroit Underwriters. 


West Ran Chores 
for Glens Falls 


THAT WAS 47 YEARS AGO 


Gradual Rise To President Because 
of Knowledge, Experience, De- 
cision and Other Qualities 








E. W. West, the new president of the 
Glens Falls, is another self-made man 
who has got to the top inasmuch as he 
began with the Glens Falls as an office 
boy, his first work being the running 
of chores. He worked hard, watched his 
chance, and won constant promotion, 
finally winning a field position. As a 
special agent he was the kind whose 
friendships are strong with local agents, 
as they can depend upon him, knowing 
that he understood his business and 
theirs while his word meant just what 
he said. Later he became general agent, 
secretary and vice-president. Forty-sev- 
en years of service with one company! 

Mr. West keeps in close touch with 
all insurance developments, is an active 
committeeman, and makes frequent vis- 
its to New York, where he has many 
friends. Of Mr. West a local paper said 
a few days ago: 

“Of quick discernments and decisions, 
of keen perception, unafraid of work or 
responsibility, and with so large and 
varied an experience, he is well quali- 
fied to head the Glens Falls, to the 
growth of which he has already contrib- 
uted. He has initiative and persistency 
and the company is fortunate in having 
such excellent younger material of its 
own growth and training to fill vacan- 
cies occasioned by the voluntary retire- 
ment of its veterans.” 

The Glens Falls enters upon its three- 
score and tenth year with total cash as- 
sets of $9,332,139; net surplus over all 
liabilities of $2,701,880; surplus to pol- 
icyholders of $3,701,788. The Company’s 
business the past year was much the 
largest in its history. Its gross pre- 
mium income reached $8,898,742, an in- 
crease of $1,605,106 over the previous 
year. Its assets earned $354,544 for the 
year, 

Other Changes 

With Mr. West’s elevation to the head 
of the Company, H. N. Dickinson was 
advanced from the position of secretary 
to vice-president, and F. M. Smalley was 
advanced from assistant secretary to the 
position of secretary to succeed Mr. 
Dickinson. Robert C. Carter was re- 
elected treasurer and J. A. Maven, H. W. 
Knight and F. L. Cowles were re-eiecveu 
assistant secretaries. L. M. Brown was 
re-elected attorney. 

Directors were re-elected as follows 
for the ensuing year: Thomas S. Cool- 
idge, John L. Cunningham, Russell A. 
Little, Louis M. Brown, Byron Lapham, 
Mark L. Sheldon, Egbert W. West, 
George Chalhoon, Jr., George B. Greens- 
let, Cutler J. DeLong, Maurice Hoopes, 
Arthur W. Sherman, Willard A. Brown. 

Resolutions were adopted by the 
board of directors on the retirement of 
Russell A. Little as president of the 
company. 

“He came to our service from a spe 
cial agency connected with another com- 
pany in 1873 and has served as special 
and general agent, secretary, vice-presl- 
dent and for the last nearly six years 
as president, covering 47 years of con- 
tinuous faithful and valuable service, 
for which he has our thankful apprecia- 
tion,” the resolutions said in part. “Calm 
minded, level headed, and of rare sound 
judgment, his firmness of decision and 
purpose and his controlling sense of 
honesty and honor gave quality to his 
executive ability, while his genial and 
generous personality made him an es 
teemed associate and friend.” 





F. M. Taylor President 
Colonel Frank M. Taylor, special 
agent of the Hartford, has been elected 
president of the New Jersey Conserva- 
tion and Fire Prevention Association; 
G. Hope Miller, Commercial Union, is 
vice-president, and W. E. Brewster, 

Springfield F. & M., is secretary. 
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“Adds Strength to Any Agency” 


The Star Insurance Company of America receives the benefit of the experience gained during 
seventy-two years of service in the United States by The Liverpool & London & Globe Insurance 


Company, Ltd. 


The principles and practices of the “L. & L. & G.”, endorsed as being in the forefront of 


agency standards, is incorporated in the Star Insurance Company of America and will find wide 


expression in its conduct, affording most desirable facilities for agency representation. 


Fire Profits 
Automobile S AR Transportation 
Tornado Commissions 
Sprinkler Leakage INSURANCE COMPANY 
Salesmen’s 

Explosion Samples 
3 OFAMERICA == 

Occupancy and Civil 
Postal 80 William St., New York Commotion 


NEW YORK OFFICE 
80 William Street 


HUGH R. LOUDON, Manager 

J. B. KREMER, Deputy Manager 

ROBT. H. WILLIAMS, Asst. Dep. Manager 
T. A. WEED, Agency Superintendent 





NEW ORLEANS OFFICE 
Corner Carondelet and Common Streets 


CLARENCE F. LOW, Manager 
J. G. PEPPER, Asst. Manager 
R. H. COLCOCK, Jr.. Dep. Asst. Manager 
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CHICAGO OFFICE 
Insurance Exchange 


R. H. PURCELL, Manager 


W. P. ROBERTSON, Asst. Manager 
E. E. WELLS. Supt. of Agencies 





SAN FRANCISCO OFFICE 
444 California Street 


THOS. H. ANDERSON, Manager 
GEO. F. GUERRAZ, Asst. Manager 
LOGAN B. CHANDLER, Dep. Asst. Manager 
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Reaching Public in 
Conservation Work 


CHANCE FOR WIDER SCOPE 





Invitations to Business Men From 
_National Board Direct Would 
Help Movement 





How to get every ounce of benefit 
possible out of the conservation move- 
ment being carried on by the National 
Board of Fire Underwriters is the 
thought now occupying the attention of 
far-sighted men in the company and 
agency ranks. 

T. Alfred Fleming, supervisor of the 
conservation department of the National 
Board, has been touring the eastern 
portion of the country since early this 
month, and he sepaks enthusiastically 
of the reception the idea has met with 
wherever he has been. 

The question being asked amounts to 
this: “After Mr. Fleming has covered 
the country and stirred up all the spe- 
cial agents on reinspections and revived 
conservation in the minds of the local 
men, what can be done to make the 
work lasting?” 

Special agents’ and local agents’ or- 
ganizations co-operating with the Na- 
tional Board are meeting with well mer- 
ited success in forming conservation 
and fire prevention associations in the 
states where meetings have been held. 
In the neighborhood of thirty states 
have been organized. 

The fire insurance companies, through 
their membership in the National Board, 
are having a general re-inspection made 
of all important risks throughout the 
country. During the war the National 
Board's organization inspected  thou- 
sands upon thousands of risks and per- 
formed a service not only to its mem- 
ber companies, but, what is much more 
important, to the business men of the 
country as a whole. 

How Local Men Come In 

To carry out this program of re- 
inspection, the special agents in each 
locality are advised by the National 
Board, or by their companies, that Mr. 
Fleming will meet them at a given time 
and place to issue instructions concern- 
ing the risks to be inspected. The local 
agents organizations and the National 
Association of Insurance Agents are 
also notified of the dates and places 
where Mr. Fleming will hold these 
meetings of special agents, so that the 
local insurance men can arrange sepa- 
rate meetings of the iocal authorities 
and the public, to get together on the or- 
ganization of state conservation bodies. 

The local insurance men then per- 
form the work necessary to broaden 
the scheme of conservation from one 
originally confined to the companies and 
their special agents to one taking in 
all that vast body of citizens who must 
be taught the importance of fire preven- 
tion—and accident prevention too, for 
that matter—and what the present 
waste costs each individual a year in 
dollars and cents. So when it is known 
that the National Board’s representative 
is going to visit a town, the local insur- 
ance men get busy and round up their 
fellow-townsmen who can be of most 
assistance in putting the idea across. 


The Invitation To Co-Operate 

It has been suggested that even 
greater success might be attained if the 
members of local business and civic 
associations and boards could receive 
their -invitations to attend these meet- 
ings direct from the National Board, 
hear what the representative of the fire 
companies who are getting the people’s 
money in premiums, has to say on the 
whole subject of fire prevention and 
conservation, and then form and main- 
tain organizations of their own that will 
cut their fire insurance bills and make 
safe their lives and properties. 

At present the public and the various 
organizations are being brought into the 
scheme by the local insurance men. It 
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American Merchant 
Marine Ins. Co. 

City of New York 
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Hanover of New York 

Security of New Haven 

Svea of Sweden 

Union of Paris 


Business Accepted in New York Suburban, New Jersey 
and Throughout the United States. 


TELEPHONE JOHN 3961 











has been intimated by some who are 
deeply interested in the success of the 
movement that if the local agents and 
civic bodies were approached directly 
by the National Board and acquainted 
fully of the plans of the fire companies, 
the public would more fully realize how 
far the companies are willing to go in 
this work o fconservation. It is thought 
that by the National Board taking the 
subject up direct with the local men 
the invitation to attend Mr. Fleming’s 
meetings of special agents and then 
hold other meetings, if necessary, and 
form state organizations, would have 
more weight with the local interests 
than has the present one. 

As now being carried out, an active 
local agent who is interested in pre- 
paring for a meeting, calls, we will say, 
on the fire chief, the secretary of the 
chamber of commerce, the city en- 
gineer or other local civic authorities, 
and advises him of the meeting at 
which Mr. Fleming will talk, and invites 
him to take part. Often these invita- 


tions are treated lightly because here- 
tofore such officials have often been 
approached for the same purpose by the 
local insurance men. In other words, 
the idea that some have gathered from 
the program so far followed, is that it 
is particularly advantageous to have 
available a magnetic speaker like Mr. 
Fleming and a gathering of special 
agents from miles around on hand at 
one time to boost a conservation move- 
ment, and that everything possible 
should be done to make the most of the 
occasion. That the National Board, the 
most important co-operative organization 
in the fire insurance business, which 
did such invaluable conservation work 
during the war, should be back of this 
movement, has much weight with local 
business men and city authorities, and 
this should be developed and made use 
of for all it is worth in connection with 
the work of the local insurance men 
are doing so unselfishly and loyally to 
form permanent local fire prevention 
and conservation units. 
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of the United States. 
be paid for this insurance. 


lief in: 


loyalty to the 


HOME OFFICE: 


“America Fore” 


Good Americanism is insurance of the future freedom and progress 
Good citizenship is the premium that must 


The AMERICAN EAGLE, as a strong American Company, always 
encourages the development of Americanism and subscribes its be- 


“One flag, The American flag; one 
language, the language of the Decla- 
ration of Independence; 
American people.” 


AMERICAN EAGLE 


Fire Insurance Company 


Cash Capital—One Million Dollars 


WESTERN DEPARTMENT: PACIFIC COAST DEPARTMENT 


P. O. Box 1030 City Hall Station ALFRED STINSON, Secretary 
80 Maiden Lane, NEW YORK 207 W. Jackson Blvd., CHICAGO Insurance Exchange Bldg., SAN FRANCISCO 


one loyalty, 


HENRY EVANS, President 


C. E. ALLAN, Secretary 
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The National Board has the machin- 
ery for creating and keeping alive the 
conservation spirit among local autho- 
ties and civic bodies. It has a valuable 
publicity department. In short, the sug- 
gestion is, now that the movement has 
been given impetus through systematic 
re-inspection of risks by company 
agents, let everything possible be done 
to spread the idea among the public and 
keep it alive. 

Mr. Fleming went to Boston on Jan- 
uary 30 and 31. Then his itinerary 
read: February 2, Brooklyn, St. George 
Hotel, noon; February 4, Little Rock, 
Ark.; February 5, New Orleans, for the 
Mississippi and Louisiana men; Feb- 
ruary 6, Montgomery, Ala.; February 7, 
Jacksonville, Fla. 

By the middle of February it is ex- 
pected that the entire eastern field will 
have been organized. There will then 
remain uncoverd only Txas and a small 
section on the Pacific Coast. 

The risks scheduled first for inspec- 
tion include: Grain elevators, flour 
mills, cereal mills, flour storage, malt 
houses, wholesale groceries, tea, coffee, 
sugar and tobacco storage; general 
storage, cold storage and commission; 
general railroad, freight, seed and fer- 
tilizer warehouses; creameries, cheese 
factories, canning factories; packing 
plants, meat storage houses; cotton and 
wool manufacturing, leather. 


Mr. Fleming says that he is receiving 
the finest sort of co-operation from the 
special agents wherever he has held 
meetings. They are taking hold of the 
newer idea in conservation, which is to 
make the inspections called for in a 
spirit of public education and service 
rather than as a routine duty to be 
performed for their companies. The 
program is made up on the idea of edu- 
cation of all the people in the protec- 
tion of property and in life saving. 


Following the Charlotte, N. C., meet- 
ing, the field there, which embraces 
both Carolinas, has been completely or- 
ganized into districts, with a captain for 
each, who have already begun their 
assignments of risks. 

As to the work of the local agents, 
it is hoped that they will form strong 
committees on which will be repre- 
sented every active organization in their 
districts, such as boards of trade, cham- 
bers of commerce, Y. M. C. A. and Y. W. 
C. A., Boy Scouts, civic organizations 
and fire departments. In Syracuse, Mr. 
Fleming noticed that there is an or- 
ganization there whose title is new to 
him—The Optimists Club. Through 
these organizations it is expected to ob- 
tain greater backing for clean-up weeks 
and fire prevention days. 


In the Southeast 


At the Atlanta meeting, on the 17th, 
it developed that the local people got a 
little ahead of the organizers. The 
meeting was held in the Chamber of 
Commerce rooms. A. M. Schoen, chief 
engineer. of the South Eastern Under- 
writers’ Association, and S. Y. Tupper, 
southern manager for the Queen, took 
an active part, and a large number of 
local bourd members were on hand. In 
this work Atlanta has one of the best 
and most enthusiastic local boards in 
the country, says Mr. Fleming. They 
are in advance of the local program, as 
they have already arranged for two 
meetings. 

The Virginia Association of Local 
Fire Insurance Agents is organizing 4 
fire and accident prevention committee 
and has appointed Charles P. Walford, 
Jr., of W. W. Hardwicke & Co., chair- 
man. This committee will co-operate 
with the National Association and the 
National Board and Mr. Fleming on any 
program they may arrange. James T. 
Catlin, Jr., Danville, is president of the 
association. 





F. T. Koller Dead 
Fred T. Koller, special agent of the 
Western Assurance, Masachusetts Fire 
& Marine and Cleveland National, and 
a member of the Suburban New York 
Field Club, is dead, a victim of pneu 
monia, 
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Factories Need Better 
Fire Protection 


Almost every factory needs from one to a hundred 
Fyr-F yters—to smother small blazes quickly—to prevent 


conflagrations—to save lives and property. 


yr-Fyter is ideal for factory use. Anyone uses it right 
instinctively. It is panic-proof. There are no levers to 
remember. It shoots harder and pumpseasier. It accumu- 


lates pressure, making continuous pumping unnecessary. 


Through our new plan, insurance agents are making 


profits on Fyr-Fyter sales. Write for the details of our 
proposition. 








The Fyr-Fighter Company 


Dayton, Ohio 
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Fire Course In 
Hartford Institute 


SUBJECTS To BE TREATED 


All the Way From History of 


Business To How Losses 
Are Adjusted 


Albert H. Yost, of the In- 
surance Institute of Hartford, has made 
announcement of the courses of study 
mapped out for those attending the 
classes for the next four months. Five 
courses are offered, of which the fire 
insurance, casualty insurance and the 
business law courses are given in the 
30, and the life insurance 
courses 


secretary 


evening at 7: 
and businesss 
are given in the afternoon at 4:45. 

These lectures 
ent-day tendencies to instruct employees 
in general insurance business so that 
they may follow such instruction with 
study in specific departments. It has 
been said that the average junior of to- 
day knows the motions but not the real 
essentials of insurance and for the am- 
bitious employee the Insurance Insti- 
tute of Hartford offers a place and plan 
for the study of these essentials. As 
the field of insurance activity is extend- 
ed new opportunities are offered for ad- 
ministrative and executive positions. 
With this view in mind the prospectus 
is now being distributed in various com- 
panies in this city and already many 
persons, both men and women, have 
applied for membership. 

The various courses yet to 
follow: 


correspondence 


come 


Fire Course 


History of fire insurance in general. 
February 6. 

Organizatio nof a stock company—in- 
cluding company statements, etc. Feb- 
ruary 11. 

Mutual companies and reciprocal un- 
derwriters, February 18. 

Agency system including powers and 
responsibility of agency, etc. Febru- 
ary 25. 

Stock company organization—such as 
local bureaus, actuarial bureaus, inspec- 
tion bureaus and loss inspection bu- 
reaus. March 3. 

Standard fire policy. 

Standard clauses. 

Methods of rating. March 31. 

Loss adjustment. April 7. 

State requirements such as supervi- 
sion and taxation. April 14. 


March 10 and 17. 
March 24. 


Casualty Course 


Liability and Compensation. Febru- 
ary 5, 12, 19 and 26; March 4. James 


BE. Rhodes 2nd, assistant attorney, Trav- 
elers Insurance Company. 

Corporate Suretyship. March 11. An- 
drew R. Sexton, assistant:secretary Aet- 
na Casualty and Surety Company. 

Corporate Suretyship. March 18. 
Speaker from Hartford Accident & In- 
demnity Company. 

Automobile Insurance. March 26, 
April 1. William J. O’Donnell, assistant 
secretary Aetna Casualty & Surety 
Company. 

Burglary Insurance. April 8. Raw- 
don W. Myers, secretary Aetna Casualty 
& Surety Company. 





PROMOTE B. B. WEAVER 
Made Assistant Secretary of Na- 
tional Union—Came Here 
From the South 





B. B. Weaver has been elected assist- 
ant secretary of the National Union. 
He was formerly superintendent of 
agencies in charge of the Southern and 
automobile departments. 

Mr, Weaver came from Atlanta to the 
Home Office as examiner; then returned 
to the Southern field as special agent, 
where he remained until 1917, when he 
was recalled to the Home Office. 


are in line with pres-- 


Appeal Argued .On 
Premium Tax 


(Continued from Page 1) 
language of this Tax Law does not ad- 
mit of a levy of more than two per 
cent upon the same premiums. Pre- 
miums received by the agent of a non- 
domestic company are taxable, and to 
arrive at the taxable amount the same 
deductions as heretofore described, to 
wit, for cancellations and for reinsur- 
ances, must be allowed. The proper 
construction of section 799 of the Char- 
ter sustains appellant’s position. If, 
however, it is to be held that premiums 
received for reinsurance are altogether 
exempt, then surely on any resettle- 
ment of this tax the offset of $165 act- 
ually paid by defendant to the fire com- 


missioner under the stipulation set 
forth in the answer and also in the 
reply must be allowed. 


“Respondent contends that under the 
provisions of the charter, section 799, 
deductions are not permissible. The 
deduction made by defendant of the 
sum paid by the Hartford Fire Insur- 
ance for reinsurance from the gross 
amount of taxable premiums received 
by him for business done was unauthor- 
ized (People ex rel. Continental Ins. Co. 
vs. Miller, 177 N. Y., 515). The purpose 
of the statute would be defeated if it 
be construed to authorize the agents of 
foreign fire insurance companies to de- 
duct from the gross amount of taxable 
premiums received by them the sum 
paid by those companies for reinsur- 
ance. No predecessor of the plaintiff 
as fire commissioner has permitted the 
deduction of the amount of premiums 
paid for reinsurance in computing the 
license fee when no license fee was 
paid by the agent on premiums of rein- 
surance. The payment by the defend- 
ant of a percentage upon policies of 
reinsurance effected by him was a vol- 
untary payment and cannot be made 
the subject of an offset in this action. 
Section 799 of the charter is a special 
law applicable only to the City of New 
York, and the provisions of the State 
Insurance Law have no relation to it.” 





Philadelphia Appointments 

The following agency changes have 
been made for the Philadelphia terri- 
tory: The Buffalo Insurance Company 
and the Girard Fire and Marine have 
discontinued the authority of Charles J. 
Fitzgerald; the Allied Fire and the Com- 
merce Insurance Company have discon- 
tinued the authority of B. D. Prince; 
B. D. Prince has been commissioned by 
the California; John B. Roy, Jr., has 
been commissioned ‘by the Buffalo and 
the Girard Fire and Marine. 


National Liberty 


INSURANCE COMPANY 
OF AMERICA. 
NEW YORK 


Incorporated Under the Laws of the 
State of New York in 1859 











Statement, January 1, 1919 
Cash Capital ........$1,000,000.00 
Assets .............. 9,609,646.00 
Liabilities, including 

CTORL cccccccsecce TRIGSREBT 
Net Surplus ........ 2,895,417.89 
Surplus to Policy 

Holders ........... 8,895,417.89 

HEAD OFFICE 
@ WILLIAM STREET, NEW YORE 


America” 


me Rive 


Leading FIRE [INSURANCE Co. of 


L819 1919 


WM. B. CLARK, President 


One Hundred Years of Service 
Losses Paid over $174.000.000 
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Obviously business relations are but temporary when other than ta} 
pleasant and satisfactory. fai] 
Promises had something to do in inducing Five Thousand mento >= 
sell NATIONAL UNION Insurance. But promises alone would never bas 
have retained their services. “ld 
Working with the NATIONAL UNION enthusiastically---loyally---the ki] 
retention of these Agents bespeaks faithful performance on our part. bd 
It reflects satisfaction---service---good will. ry 
Agents interested in additional capacity with service of excep- 
tional merit will do well to investigate the excellent facilities and fs 
good treatment accorded by the NATIONAL UNION, which has proved nd) 
its desire to serve faithfully and well. cd 
With nothing to lose and something to gain, WHY delay? kad 
CASH CAPITAL, $1,000,000. 7 
SURPLUS, $959,552. ASSETS, $5,524,294. rf 
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Reports of Three 
Hartford Companies 

AETNA, AUTOMOBILE, PHOENIX 

Aetna’s Assets Increase $5,039,848; 


Larger Phoenix Capital; Au- 
tomobile’s Figures for Year 








An increase in assets of $5,039,848.25 
is a striking feature in the annual report 
of the Aetna Insurance Company. Pres- 
ident William B. Clark, in commenting 
on the remarkable showing, said that 
the last year has been the most prosper- 
ous in the company’s history, it being 
in part accountable by the 100th anni- 
versary of the company and the effort 
made to attain a new high mark in point 
of business. 

In all respects, the Aetna’s report is 
remarkable. The total assets, as of De- 
cember 31, were $37,114,625.40, an in- 
crease of $5,039,848.25; during the year 
the surplus for policyholders is $15,705,- 
995.47, comparing with $13,904,032.69, an 
increase of $1,801,962.78; the reserve for 
re-insurance, unpaid losses and for 
claims is $21,408,630.93, an increase of 
$3,237,885.47; the gain in net premiums 
was $3,713,036.47. 

Despite the above figures, showing in- 
creased resources and, of course, a great 
gain in business, the increase in losses 
paid was only $68,309.67. The statement 
shows that the cash capital is $5,000,000, 
the net surplus, $10,705,995.47, the sur- 
plus to stockholders, $15,705,995.47, while 
the losses paid in 101 years have been 
$183,579,930.02, as comparing with a to- 
tal of $174,703,814.16 shown in the 1918 
statement. 

The directors were re-elected by the 
stockholders as follows: Morgan G. 
Bulkeley, Atwood Collins, William B. 
Clark, Francis Goodwin, Charles HE. 
Gross, James H. Knight, Charles P. Coo- 
ley, Arthur L. Shipman, Charles L. Spen- 
cer, Charles A. Goodwin, A. N. Williams, 
J. P. Morgan, Horace B. Cheney, John 
L. Way, Edgar J. Sloan. 

President Clark and all officers were 
re-elected at the directors’ meeting as 
follows: President, William B. Clark; 
vice-presidents, A. N. Williams and E. 
J. Sloan; vice-president and secretary, 
Guy E. Beardsley; vice-president at 
Western branch, Ralph B. Ives; as- 
sistant secretaries, E. S. Allen and W. 
Ross McCain; marine vice-president, 
W. F. Whittelsey; marine secretary, R. 


EK. Stronach; comptroller, George L. 
Burnham. 

Phoenix Fire 
In presenting his report for 1919 
President Edward Milligan said that 


the company, like most fire insurance 
institutions, had experienced a favor- 
able year. The burning ratio for the 
year 1919, he added, was the lowest for 
any year of the past two decades. 

Acceptance was made _ by stock- 
holders of an amendment to its char- 
ter (approved by the last General 
Assembly), authorizing an increase in 
capital stock to an amount not exceed- 
ing $10,000,000. 

The twelve directors were re-elected 
as follows: Ward W. Jacobs, Edward 
Milligan, Charles Hopkins Clark, George 
M. Lovejoy, Edward M. Day, Louis F. 
Butler, John M. Holcombe, L. P. Waldo 
Marvin, Robert Allen and Francis Par- 


sons. The officers for the coming years 
are: 
President, Edward Milligan; vice- 


president, George M. Lovejoy; secre- 
taries, Thomas (.. Temple, John R. Knox 
and George C. Long, Jr. 

At a meeting of the directors the fol- 
lowing officers were re-elected for the 
ensuing year: 

President, Edward Milligan; vice- 
president, George M. Lovejoy; secre- 
taries, John B. Knox, Thomas C. Tem- 
ple, George C. Long, Jr.; assistant sec- 
retaries, Henry P. Whitman, Edward 
V. Chaplin, Frederick C. Gustetter, F. 
Minot Blake, 

Automobile Insurance Company 
— Automobile Insurance Company 
a8 total adnritted assets of $11,022,207, 
and surplus of $11,022,207. 


Little Insurance on 
Destroyed Pictures 


FINE ARTS BUILDING 
Many Artists Leave Paintings Un- 
protected At Exhibitions; Com- 
ments on $1,000,000 Fire 


FIRE 


Officers of the Architectural League 
say that the loss from fire which swept 


the main galleries of the Fine Arts 
Building, 215 West 57th Street, will 


probably amount to $1,000,000. The loss 
on art objects will fall principally on 
the artists, as not much of it was in- 
sured. The building losses amounted to 
about $100,000 and are covered by in- 
surance. The building, owned by the 
American Fine Arts Society, was built 
several years ago at a cost of $400,000. 
As far as can be found out at the pres- 
ent writing there was no schedule of 
insurance on the property, each exhibi- 
tor insuring or not, as he saw fit, and 
the majority were not covered. 

The large companies did not cover 
any of the contents in a large amount. 

Underwriting lines on articles of vir- 
tue, such as paintings, statues and pot- 
tery, present features that are not en- 
countered in other classes. The first 
thing considered is the probability of 
the assured having in his possession 
valuable works of art. A _ well-known 
collector or very wealthy man would 
have, of course, no trouble in getting 
insurance on such articles, but owing 
to the many cases of substitution and 
imitation, the underwriters make sure 


that the painting is the original as 
claimed. For this purpose experts are 


employed by the companies to pass on 
the authenticity of such works. This 
was well illustrated not long ago when 
a large number of pictures, alleged to 
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have been painted by Ralph Blakelock, 
were discovered to be fakes. Many peo 
ple thought they had original Blake- 
locks, only to discover that they had 
been defrauded. 

Frederick W. Kost, of New York City, 
is one well-known expert who is fre- 
quently called in by the companies in 
cases of this kind. If, after a policy 
has been issued, the painting increases 
in value, the company will pay, in 
event of loss, the new value of wie 
work, if it does not conflict with the 
co-insurance clause. The value of a 
painting could increase on the death 
of the artist who painted it, or for 
numerous other reasons. 

Although the building which burned 
last week was brick, many works of art 
were lost which can never be replaced, 
unfortunate not only for the material 
loss, but beautiful works that mean so 
much to refined people should be guard- 
ed against first with the greatest care. 
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THE HOME OF SERVICE 





al In this day of big business, figures 
alone mean nothing. 
1 All of the leading companies have 


a assets, surplus and reserves run- 
ning up into eight figures. 








Today the important things—the 
things that count—are stability 
and service; stability in business 
methods generally; stability of 
policy in the conduct of under- 
writing; and stability in the sense 
that the agent, the broker and the 





insuring public can depend upon 
the company under all circum. 
stances and conditions. 


‘ = HY 
These the Fireman’s Fund has i; 
demonstrated beyond question. 








The Fireman's Fund has further 
adopted the title for its head office 
building The Home of Service, and 
by doing this has assumed the 
responsibility of demonstrating 
to the insurance world where 
The Home of Service is. 
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Operating In East 
Now INCREASING RESOURCES 


Affiliated with Bankers Automobile, 
Lincoln, Nebraska; Other Ter- 


Besides doing a large business in its 
home state, it is the intention of the 
Bankers Fire, Lincoln, Neb., to seek ad- 
mission to some of the Eastern states, 
a number of additional middle Western 
states and a few on the Pacific Coast. 
General Manager H. W. Kenyon says 
agency connections are being completed 
for practically all the proposed new 
territory. The company’s charter pro- 
vides for $2,000,000 capital and $1,000,000 
surplus and the management expects 
that the full authorization will be fully 
paid in soon. The company expects to 
do considerable rednsurance business 
and is now making its treaties. 

Men Behind Company 

The president of the company, A. H. 
Armstrong, is one of the leading mer- 
chants of Lincoln. He is president of 
the Armstrong Clothing Company and 
a director of the City National Bank. 
Both these institutions are known 
throughout the company’s home state. 
Vice-President and Treasurer Charles 
Maixner is also a banker and is par- 
ticularly well known in eastern Ne- 
braska. Mr. Maixner is also president 
of the Bankers Automobile Insurance 
Company, which is closely affiliated 
with the Bankers Fire. 

H. W. Kenyon was largely instrumen- 
tal in organizing the company and the 
bringing it to its present position with 
capital $509,700 and net surplus $254,850. 
His experience extends over twenty-five 
years. 

The underwriting is in charge of I. 
W. Rockey. Many insurance men know 
him through his connection with the 
Merchants National in Chicago, which 
he took hold of at a critical time and 
handled to his redit. He was also with 
the New Jersey. 

MEETING VERMONT RE- 
QUIREMENT 

To meet the requirements of the Ver 
mont law providing that where the co 
insurance clause is attached for a build- 
ing risk the assured may demand an 
appraisal, the National Board has pre- 
pared, and the New England Exchange 
is issuing, a form of application for ap- 
praisal, qualification of umpire, declara- 
tion of appraiser and award of apprais 
ers. The New England Exchange sug- 
gests that when any company receives 
notice from its agent that request for 
valuation has been made by any party, 
the company will immediately notify 
its special agent so that concurrent ac- 
tion may be taken by the special agents 
of the various companies that may be 
interested, looking toward an agreement 
upon some one person to act as ap- 


praiser for the companies. 
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Clough Talks on 
Reward of Integrity 


QUOTES FROM FAMOUS MEN 


Insurance Women Attend Lecture 
Given By Secretary of Loss 
Committee 
Allan E. Clough, secretary of the loss 
and adjustments committee of the New 
York Board, delivered an address on 
“The Reward of Integrity” this week, 
under the auspices of the Insurance 
ing young women employed by the in- 
Society of New York, his auditors be- 

surance offices. He said in part: 

“Integrity, uprightness of character 
and soundness of moral principle, 
honesty, probity, virtue—the character- 
ization of a person with these words 
would be considered the acme of 
praise and if admittedly a_ truthful 
description, would be such as few mor- 
tals have merited other than relatively. 

“Can you conceive cf any reputation 
which you would consider desirable 
for yourself unless it at least included 
a belief in your integrity? From its 
earliest days the human race has placed 
integrity in the highest rank, lauded 
it and striven to acquire it, with greater 
or less success and without doubt 
nearer and nearer approaching the goal 
as the generations pass. 

“In the Biblical story of the creation, 
the fall of man is charged to a lack 
of integrity. ‘The crown and glory of 
life is character’ and of this integrity 
is the cornerstone on which all else is 
built. ‘Moral qualities in the main rule 
the world.’ ‘Even in war,’ Napoleon 
said, ‘the moral is to the physical as 
ten te one.’ There was never a greater 








example of this than during the prose- 
cution of the war recently ended. 
Though we have but little culture, 


slender abilities and but small wealth, 
integrity of character will command an 
influence in the shop, office, trade, 
politics or community. 

Quotes Franklin and Canning 

“Canning wrote in 1801, ‘My road 
must be through character to power; I 
will try no other course; and [ am 
sanguine enough to believe that this 
course, though not perhaps the quick- 
est, is the surest.’ 

“Franklin attributed his success as 
a public man, not to his talents or his 
powers of speaking, but to his known 
integrity of character. Lord Erskine 
said, ‘It was a first commandment and 
counsel of my earliest youth always to 
do what my conscience told me to be 
a duty and to leave the consequence 
to God. I shall carry with me the 
memory, and I trust the practice of this 
parental lesson to the grave. I have 
no reason to complain that my obedi- 
ence to it has been a temporal sacri- 
fice. I have found it, on the contrary, 
the road to prosperity and wealth, and 
I shall point out the same path to my 
children for their pursuit.’ 

“Philosophy says that ‘that which 
distinguishes man from other beings 
is his capacity for elevating himself 
by means of his will above the degree 
of excellence which he has received 
individually, and approaching in- 
definitely the highest state which he 
can conceive as possible for human 
nature—he who does right gains in 
value.’ 

“In proportion as good acts become 
more difficult, they become nobler—if 
very difficult, we call them heroic and 
sublime; note the significance of the 
language we use-—the terms of highest 
appreciation. Voluntary effort, good 
will, to full capacity, is entitled to the 
greatest reward, though the material 
reward will necessarily be varied by 
the value of the work accomplished. 

Recommends John Lubbock Book 

“Let me recommend to you ‘The Use 
of Life’ by Sir John Lubbock; if you 
have read it you will recognize some 
of the following: He says, ‘The most 
important thing in life is how to live. 


Happiness and success in life do not 


depend upon our circumstances, but on 
ourselves, that most of us throw away 
more happiness than we enjoy; that if 
we are not happy it is our own fault. 
For of all sad words of tongue or 
pen 
The saddest are these: 
have been.—Whittier. 

“In many cases what we call evil is 
good misapplied or carried to excess; 
if we place ourselves out of harmony 
with the constitution of the universe, 
we must suffer accordingly. Courage 
in excess becomes foolhardiness, affec- 
tion weakness, thrift avarice. It is 
proverbial that what is one man’s meat 
is another man’s poison; that in reality 
we bring the troubles of life upon our- 
selves by our own errors—errors in 
both senses, by doing what we know all 
the time is wrong; and by our mistakes. 

“Tf we do wrong unknowingly, un- 
warned by the infallible guide im- 
planted in us, it is not sin. As to our 
mistakes, we must educate ourselves 
unceasingly; what we teach ourselves 
becomes much more a part of our being 
than what we learn from others. 
Seneca said, ‘How well it would be if 
men would but exercise their brains 
as they do their bodies, and take as 
much pains for virtue as they do for 
pleasure!’ 

“Mian is man and master of his fate,’ 
or if he is not, the fault lies at his own 
door. If not attempted with a selfish 
object, ‘what you wish to be, that you 
are; for such is the force of our will, 
joined to the Supreme, that whatever 
we wish to be, seriously, and with true 
intention, that we become. Our first 
object should be to make the most 
and best of ourselves, to make as much 
out of oneself as could be made out 
of the stuff’—(Richter) but as Bacon 
said, ‘No man’s private fortune can be 
an end any way worthy of his exist- 
ence.’ Then we must make the best 
of ourselves for the sake of others as 
well as ourselves. 

“The secret of success is constancy 
of purpose.’ (Bacon). ‘So teach us to 
number our days that we may apply our 
hearts unto wisdom.’ (Psalm XC). 

“Aristotle is right in saying that a 
single virtuous act does not constitute 
virtue, any more than one swallow a 
summer. It is repetition, yet beware 
of mechanical routine, in which the 
soul loses consciousness of what it is 
doing, nor forget the maxim: ‘The let- 
ter killeth, but the spirit maketh alive.’ 
It is by the spirit we must be virtuous, 
not by actions, but man is a bundle of 
habits, and character may be strength- 
ened and supported by the cultivation 
of good habits.” 


it might 


New American Special 
F. S. Lindsay has been appointed 
special agent of the American in New 
York State, outside of the Suburban and 
Metropolitan Districts, succeeding H. S. 





Jarvis. His headquarters will be in 
Syracuse. 
Directors Meet Next Week 


‘President Bissell, of the Hartford, 
seen by a correspondent this week, said 
he could not say just now what changes 
wlil result from the resignation of 
Whitney Palache, but the annual meet- 
ing of the directors will be held on 
February .1. 


Some 1919 Figures 

The North British & Mercantile last 
year increased its premium income 
$600,000, and made an_ underwriting 
profit of 11.30 per cent. The Mercantile 
of America showed an underwriting 
profit of 8.48 per cent. The Common- 
wealth increased its premium income 
$30,000, and had an underwriting profit 
of 9.77 per cent. The Pennsylvania in- 
creased its premiums $430,000, and had 
an underwriting profit of 8.92 per cent. 





Orient May Build 
The Orient, of Hartford, needs addi- 
tional room for expansion and may 
build in the near future, according to 
Vice-President Gray. The company 
owns some property in the rear of the 
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The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANO is an absolute assurance of 
the yo of its policy. 

R. E WARFIELD, President 

FRED. , + HUBBARD, Vice-President 


E. ecretary 
WILLIAM iu MORRISON, Asst. Sec’y 
HOME OFFICE 


Hanover Bldg., 34 Pine St. 








building on Trinity Street, Hartford, NEW YORK 
opposite the capitol, and if a new build- HOWIE & CAIN, Inc., Gen. Agents 
ing is erected it will probably be on Metropolitan District 
that sight. 95 WILLIAM STREET, NEW YORK 
Fire Casualty Life 
RE-INSURANCES 
WILLIAM C. SCHEIDE & CO. 
(INCORPORATED) 


HARTFORD, CONN. 








S. D. McComb, Pres. 


Cc. P. Jennings, V.-Pres. 


O. E. Carter, Sec’y-Treas. 
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FIRE and MARINE INSURANCE 


Phone 53 Beaver Street 
NEW YORK CITY 
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GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


SCHAEFER & SHEVLIN 


New York, N. Y 


Phones John 1167, 1168 
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Capital: 
One Million Dollars 


Cc. P. STEWART, President 
ARTHUR HOYT, Vice-Pres. 





Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 
F. L. BROKAW, Treasurer 








WESTERN DEPT.: Insurance Exchange Bldg., Chicago, Ill., H. H. INGALLS, Mgrs 


z 
= PACIFIC COAST DEPT.: 
al 


140 Sansome St., San Francisco, SEELEY and CO., Mgr 
CUTOUT LU 


| 




















PHI LARBRALP AT A 
SATISFACTION 
ADEQUATE | CLARENCE A. KROUSE & CO. | SERVICE 
LOCAL aNnp GENERAL AGENTS 
ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. ALL LINES 








PENNSYLVANIA NEW JERSEY 








307 FOURTH AVENUE 





LOGUE BROS. & CO., Inc. 
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Agents Confer With 
Company Executives 
DISCUSS MUTUAL COMPETITION 


Meeting of National Association 
Set; Large Brokerage Line 
Problem Considered 








Executives of the National Associa- 
tion of Insurance Agents held a two- 
days’ meeting in New York this week, 
during which the subject of mutual 
competition received careful considera- 
tion. At a luncheon held during the 
meeting a number of casualty company 
officials conferred with the agents and 
some of the problems of the business 
were presented in detail by both sides. 

Company officials spoke at consider- 
able length on the mutual subject and 
there was the best sort of feeling shown 
between office and field. The agents 
in presenting their case put the matter 
of compensation and liability rates 
squarely up to the companies and the 
companies took the position that it is 
useless to consider any radical reduc- 
tion in that item. They told the agents 
that the mutual situation is improving; 
that the tide is already beginning to 
turn and the pendulum will soon be 
swinging the other way. 


Cannot Cut Rates 

The officials take the position that 
while they are glad to meet the agents 
and discuss this or any other problem, 
they feel that the agents place too 
much reliance on the companies doing 
something to relieve the situation by 
making it easy to meet the competition 
through a radical reduction in rates— 
a sort of short cut to relief. They be- 
lieve that the agents should depend 
more on themselves to solve this prob- 
lem, by studying more closely the en- 
tire mutual subject and be able to com- 
bat the competition successfully and 
permanently right on the ground. This 
can only be done by the agents making 
a much closer study of the whole 
mutual problem and becoming. thor- 
oughly familiar with it from every 
angle. 

At the luncheon attended by agents 
and company officials the much talked 
of disruption of the Bureau was from 
time to time injected into the conversa- 
tion. The officials generally scoffed at 
the idea of the Bureau going to pieces, 
as was forecast by Edson S§S. Lott. 

Agents Present 


The conference was attended by 
agents’ association executives from 
Many parts of the country. There were 
present President Fred J. Cox, James 
L. Case, executive committee chairman; 
Charles F. Wilson, Fitchburg, Mass.; 
E. M. Allen, Helena, Ark.; A. G. Chap- 
man, Louisville; Fred Ayres, Cleveland; 
T. F. Southgate, Durham, N. C.; F. R. 
Bell, Jr., Charleston, W. Va.; Charles 
B. H. Loventhal, Nashville; Marshall J. 
Ellis, and Alfred. Davenport. 

The meeting was brought about by 
the agents and a number of company 
Officials responded to the invitation. It 
is believed that both sides now have a 
better understanding with the casualty 
companies regarding the mutuals than 
at any time and that much good will 
come from the conference. 


Position on Brokerage 


The subject of large brokerage lines 
was also taken up. The agents intend 
to oppose vigorously the method by 
Which some large inter-state lines are 
brokered without the local agent re- 


ceiving any benefit for his share of the 
business. 


Mid-Winter Meeting Set 


The agents’ association men also 
voted to hold the mid-year meeting of 
the Association in Richmond, March 17 
and 18. As the last annual meeting was 
by far the largest of the Association, 
this mid-year meeting bids fair to 
eclipse all others. There is more in- 


New Automobile Rates 
Made By Conference 


SUPPLANTS LIST PRICE PLAN 





Range of Fire and Theft Tariffs in 
Various Territories; Differential 
for Closed Bodies 





Adoption of the new automobile fire 
and theft rate schedule was effected 
by the Conference this week. The ef- 
fective date has not been annuonced. 
The plan of the new classification 
manual was set forth in The Eastern 
Underwriter last week. 

Fire rates for passenger cars now 
run from 40 cents to $1.50. The “list 
price’ manual is to be dropped. 

These are key or basic rates and are 
minimum. They are graded to show 
increases for age of car. 

Range of Schedules 

Rates for new cars in New England 
and Eastern and Western Conference 
territories are to be the basic rates in 
classes A to H, inclusive. 

In Southern territory, excluding Mis- 
sissippi, the rate is to be 60 cents to 
$2.25. 

Theft Rates 

In New England, Eastern, Southern 
and Western territory the theft rate 
for cars under six months old is to be 
from 25 cents to $6.35. In penalty 
schedule territory the rate runs from 
50 cents to $10; country schedule (A, 
20 cents to $1.75; country schedule B, 
15 cents to 75 cents). 

A considerable theft rate differential 
will be allowed for closed body cars. 
The 15 per cent locking device reduc- 
tion will be retained. 


TWO FIRMS CHANGE 


Ream, Cromwell & Wrightson Dis- 
solved; E. M. Cromwell & Co. 
Operating Independently 
Ream, Cromwell & Wrightson has 


been dissolved and the firm is now 
Ream, Wrightson & Co., Inc. E. M. 
Cromwell is operating its own broker- 
age office independently at the same ad- 
dress as Ream, Wrightson & Co., Inc., 
5 Nassau Street, New York. 

Both offices do a general brokerage 
business and Ream, Wrightson & Co. is 
devoting considerable attention to re- 
insurance. This firm also has an office 
in London and one in Montreal. In 
London, the firm name is Mathews, 
Wrightson & Co., Ltd. 


terest in the Association than ever be- 
fore, more members, and more life. 
The problems to be discussed are most 
important to every insurance salesman. 


Up-State Rates Discussed 


A conference of those interested in 
the New York State board and non- 
board rate controversy was held at the 
New York office of the superintendent 
of insurance last Saturday. Some sort 
of a compromise is hoped for. No 
definite action was announced and an- 
other conference will be held. 

Chauncey S. S. Miller has resigned as 
secretary of the National Association 
of Insurance Agents, of which he was 
secretary, having been appointed sev- 
eral years ago to succeed H. H. Putnam. 
His resignation is due to ill health. 
Mr. Miller was an active figure in cas- 
ualty insurance before going with the 
local agents, and prior to that was a 
well-known newspaper man, having 
been at one time Sunday editor of the 
New York “Herald.” James L. Case, 
chairman of the executive committee, 
has been made temporary assistant sec- 
retary and treasurer. 











Established 1862 
STATES 
HORATIO N. KELSEY, Manager 
206 Broadway, New York, N. Y. 


UNITED BRANCH 








JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 


Firemen’s Insurance Co., Newark, N. J. 


January 1, 1919 
Cash Capital . 0.20... ccc ccc cc ec os Gln eeOeeee 
Net Surplus .................++++ ++ $2,246,144.00 
SURPLUS TO POLICYHOLDERS. $3,496,144.00 


DANIEL H. DUNHAM, President 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 








of Wetartovon.16%. 


Fire, Marine, 
Automobile, Sprinkler Leak- 
age, Riot and Explosion In- 


E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEPT. 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 


E. J. PARMELEE, Syracuse, N. Y., Special Agent. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 


Windstorm, 


surance, 


N. Y. SUBURBAN & NO. N. J. 








A. H. TRIMBLE, Prest. 


Capital $400,000.00 





o - 
The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 
Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








FRED. S. JAMES 


1819 


Paris 


CHICAGO 





General Fire Assurance Co. 


GEO. W. BLOSSOM 


FRED S. JAMES & CO. 


UNITED STATES MANAGERS 


1807 


Eagle. Star & British Dominions Ins. Co. 


London 


AGENCY SUPERINTENDENTS 
Carroll L. DeWitt 


123 William Street 
NEW YORK 


Urbaine Fire Insurance Co. 


P. A. Cosgrove 


WM. A. BLODGETT 


1838 


Paris 


SAN FRANCISCO 
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Asks What Companies 
Cut the Rates 


BRUNS SENDS QUESTIONAIRE 


His Specific Questions Regarding 
Twenty-nine Companies in 
This State 





The New York State Association of 
Local Insurance Agents, Fred Bruns, 
president, has sent out a questionaire 
headed “Cut Rate Fire Competition,” in 
which a number of questions are asked 
relative to twenty-nine companies, 
which are given by name. The questions 
follow: 

1. Do you have any cut rate fire com- 
petition other than the mutual and co- 
operative in your field? 

2. Do the following companies write 
at “tariff” or “cut rates” in your field 
and what agents represent them? 

3. What discount, if any, do these 
companies give? 

4. Where do they get their rates? 

5. Do they write all classes of busi- 
ness? 

6. What is approximate annual prem- 
jum income in your city of “tariff com- 
panies”? 

7. What is approximate annual prem- 
ium income in your city of “cut rate 
companies”? 

Naturally, the circularization has 
caused a stir, particularly among repre- 
sentatives of some of the companies 
named, which follow: 

Northwestern National, Millers Na- 
tional, Columbian National, Dubuque F. 
& M., Federal, National Ben Franklin, 
Allemania, Globe of Pennsylvania, Mar- 
quette National, Milwaukee Mechanics, 
National, Ohio Farmers, Pittsburgh Na- 


tional, Michigan Commercial, Central 
National, Assurance Co. of America, 
Dixie, Minneapolis, Capital, Georgia 


Home, Vulcan, Century, German Ameri- 
can of Pa., Humbolt and St. Paul. 


NOT CHEAP INSURANCE 


Experience with Fidelity Automo- 
bilists’ Service Association 
Proves Costly to Car 
Owners 





It cost several thousand of Pennsyl- 
vania automobile owners a total of $50,- 
000 to be convinced of the futility of 
so-called cheap insurance. The Fidelity 
Automobilists’ Service Association was 


exposed by the co-operation of the Penn- 
sylvania Insurance Department and the 
Philadelphia District Attorney's office 
and its operations halted. 

After an investigation was made the 
books and records were seized and Sam- 
uel J. Meyers, who figured as president, 
secretary and treasurer of the concern, 
is held under $7,000 bail for a further 
hearing at Doylestown, Pa. The asso- 
ciation’s plant, it is alleged, consisted 
solely of an office and for the payment 
of $37.50 annually members were guar- 
anteed complete automobile insurance 
coverage, and, in addition, the services 
of lawyers in case of accidents and 
suits, towage for stranded motor cars, 
wholesale prices for accessories and 
supplies and a quick sale at full value 
through an exchange when members de- 
sire to dispose of their machines The 
records seized show collections exceed- 
ing $50,000 and a membership of more 
than 1,800, mostly located in the agri- 
cultural districts of Pennsylvania. 





Leaves John C. Paige & Co. 

Neil Fravel has resigned from John C. 
Paige & Company, Inc., to join the or- 
ganization of John W. Thomas, Inc., at 
76 William Street, New York City, in 
the capacity of treasurer and director. 
Mr. Fravel was formerly with the Rail- 
road Insurance Syndicate, and enjoys a 
wide circle of insurance acquaintances. 


Our Motor Cars 
Worth F Five Billion 


AUTOMOBILES 0 OF COUNTRY 


Latest Figures Given By Fireman’s 
Fund; 6,000,000 Cars Re- 
gistered in U. S. 


The-Fireman’s Fund in the current is- 
sue of its Home Office publication gives 
the latest figures obtainable regarding 
the automobile industry. 

There are in excess of 6,000,000 mo- 
tor vehicles of all kinds registered in 
the United States, one for about every 
twenty persons. The manufacturing 
capital invested is in excess of $800,- 
000,000, distributed among 600 plants in 
34 states. Over 700 companies have 
failed or retired in the last seven years. 
There are over 7,000 concerns that man- 
ufacture articles used in the automobile 
trade. And there are over 1,100 makers 
of bodies and parts. The invested capi- 
tal of these accessory manufacturers is 
in excess of $400,000,000. 

There is a third group made up of 
over 35,000 automobile and truck deal- 
ers; over 25,000 garages; over 15,000 au- 
tomobile repair shops; over 10,000 tire 
vulcanizers, having an investment in ex- 
cess of $200,000,000. 

The owners of motor vehicles in the 
United States have an investment in 
excess of $5,000,000,000. They spend an- 
nually for gasoline, tires, oil and up- 
keep an amount in excess of $1,000,- 
000,000. 





H. J. HOUGE’S CHANGE 


Well-Known Insurance Man To 
Manage Niagara-Detroit Un- 
derwriters Underwriting 


Henry J. Houge, former assistant sec- 
retary of the United States Branch of 
the Scottish Union & National, has be- 
come associated with the Niagara Fire 
Insurance Company, assuming under- 
writing management of the Niagara-De- 
troit Underwriters. 

“The steady growth of the business of 
the Niagara-Detroit Underwriters has 
developed the necessity of placing a 
competent underwriter in direct control 
of their operations,” the Company says. 
“Mr. Houge’s long association with both 
President Lane and Vice-President Cul- 
ver peculiarly qualifies him fgr the work 
which he is undertaking.” 








BROKERS- 


Representative 


A combination of real S-E-R-V-I-C-E 
with this Quality Protection: 
N. B. & M.-Royal-Orient Prov, Wash- 
Niagara -Cont. Hartford - Northern- 
Glens Falls-Fire Assoc-Home. 


CLINTON J. AYRES 





i ‘ » METROPOLITAN _...ceesesee ccoes ehtlara &, Brown & Co. ceceses New York, N. Y. 
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INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 
































London .° Lancashire 
Sire Insurance Co. Ltd. 


OF LIVERPOOL, ENGLAND. 














Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. 8. Mgr. 
NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 

















National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1919, to New York Insurance Department 


LIABILITIES 
INSEE, DE GI, se ccssrrcmcnaresseccecaptsantsccssincesansa $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 
SID dc ienceqeansewsetsenccsenneeneddecceseqes 12,099,026.56 
Unsettled Losses and other Claims...............s.cccccceceeees 2,639,627.17 
Net Surplus over Capital and Liabilities ..............sseeees 4,518,138.12 
Total Assets January 1, 1919........... i iessetate $21,256,791.85 


H. A. Smith, President F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
G. H. Tryon, Vice-President S. T. Maxwell, Secretary F. B. Seymour, Treasurer 


SURPLUS TO POLICYHOLDERS............$5,980,020.79 














Rossia Insurance Company 


HARTFORD, CONN. 








INSURANCE CO., LTD. 


REINSURANCE 
OF YORK, ENGLAND 


THE YORKSHIRE © ‘vous,’ ex¢ 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION INSURANCE 
U. S. BRANCH, 80 Maiden Lane, New York. 
FRANA & DUBOIS, United States Managers. ERNEST B. BOYD, Underwriting Mer. 
FRANK B. MARTIN, Asst. Manager. HARRY F. WANVIG, Branch Secretary. 


Assets, $2,144,572.69 Surplus, $1,023,469.75 
DEPARTMENT MANAGERS: 

















F. H. ~ainee Pres. 


ORGANIZED 1848 W. E. HAINES, Secy. 


7--—-—,fs Ohio's Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 
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New Metallic Threaded 
Garments Cause Fire 





Defective Pressing Iron Causes 
Short Circuit When Brought 
in Contact With Tin- 
seled Fabric 





What is regarded by the loss depart- 
ment of the New York Board as a re- 
markably dangerous and entirely new 
fire hazard has developed from the ex- 
tensive use of metallic threads in cloth 
fabrics used for wearing apparel. This 
hazard has been known to underwriters 
for a long time in tapestries and wall 
coverings and the application of elec- 
tric pressing irons to such material has 
been known to cause short circuiting 
resulting in serious damage to the ma- 
terial. 

But it is the new and extensive use 
of metalli¢ threads in material for 
wearing apparel that is now causing ap- 
prehension. An illustration of the seri- 
ousness of this hazard was provided in 
a large New York department store a 
few days ago. The table on which the 
ironing was being done was constructed 
of metal, connected with the earth 
through the armor of the conduit con- 
taining the wires brought to the table. 

Cause of Fire 

The electric iron in use became de- 
fective and one leg of the circuit came 
in contact with the metal structure of 
the iron, thereby making it “alive” at 
a potential of 110 volts between the 
iron and the ground. 

The cloth being pressed contained 
metal threads and when the iron was 
placed on the goods it immediately 
developed a short circuit between the 
iron and the metal threads of the gar- 
ment and thence to the grounded metal 
table, the current being sufficient to 
burn several holes in the garment. 

This kind of cloth is usually expen- 
sive, some of it very much so. The loss 
in point was small but the places where 
this sort of pressing is usually done are 
generally crowded and there is a large 
amount of inflammable material hang- 
ing about or spread upon tables. 

According to those who have this 
condition under investigation for the 
New York Board, the only remedy that 
appears practicable, outside of better 
construction of the iron, is to insulate 
the ironing table from all _ possible 
grounds, or to have the table con- 
structed of insulated material, which 
amounts to the same thing. ° 

Or, an independently grounded wire 





H.KRAMER 


ADJUSTER 


FOR INSURANCE COMPANIES 
59 Maiden Lane, New York City 











THE LEADING FIRE COMPANY 
OF THE WORLD 








could be carried in the electric cables 
supplying the iron, this wire to be at- 
tached to the metal of the iron and the 
other end attached to a water pipe. In 
this case, should the iron become 
“alive” the current would immediately 
be carried through the ground wire and 
result in the operation blowing a fuse 
in the circuit and would not damage 
the goods on the table, if the circuit 
were protected by a suitable fuse. 


NATIONAL MAKES CHANGES 





W. H. Lewis General Agent; Other 
New England and West Vir- 
ginia Men Advanced 
The National of Hartford announces 
important changes in its New England 
and West Virginia field representation. 
W. H. Lewis, for many years the suc- 
cessful special agent of the company in 
the Eastern New England field, has 
been promoted to general agent, and 
will continue as its senior fieldman in 
that territory with headquarters at Bos- 

ton as heretofore. 

C. C. Hewitt, who made an excellent 
record for the company as special agent 
for the Colonial Fire Underwriters and 
Mechanics & Traders in West Virginia, 
has been advanced and transferred to 
a larger territory, and will hereafter be 
associated with General Agent Lewis in 
Eastern New England, making his head- 
quarters with the latter in Boston. 

C. J. Bauerle, Jr., a valued and 
capable member of the home office staff, 
has also been appointed a special agent 
in the Eastern New England field, and 
with Messrs. Lewis and Hewitt, will 
complete the field organization of the 
company in that territory. 

Mr. Hewitt’s former assistant in West 
Virginia, O. W. Linde, who has made 
good under Mr. Hewitt, has been pro- 
moted to be special agent for the 
Colonial Fire Underwriters and the Me- 
chanics & Traders in West Virginia. 
He will continue to make his headquar- 
ters at Charleston, W. Va. 

All of these men are well seasoned 
members of the National's staff, and 
these promotions are in line with the 
National's policy of advancing its own 
men who have made good, and reflect 
the desire of the company to maintain 
its high standard of National service in 
the field. 
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INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 

















Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 








Room with de- 
tached bath $1.50 
and $2.00 


Private bath $2.50 
and $3.00 


BREVOORT Hotel 
Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mgr. 
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}. H. VREELAND 
Assistant@Manager 





INTEGRITY 





SERVICE 





JAMES H. BREWSTER, Mer. 
Hartford, Conn. 


A BROAD UNDERWRITING SERVICE TO AGENTS 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy. Explosion, ete. 
Works in Harmony with American Agency Principles and Practices 























LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 





1 LIBERTY STREET 


Telephone John 2612 


NEW YORK 


LOCAL OFFICES 


JERSEY CITY, N. J. 
Montgomery St. 


Tel. 216 Montgomery Tel. 


BROOKLYN, N. Y¥. 
153 Remsen St. 9-15 Clinton St. 


NEWARK, N. J. 


2504 Main Tel. 614 Mulberry 

















HERBERT BUXTON 
92 WILLIAM ST., N. Y. CITY 
JOHN 34% 


Issues the Most Attractive Automobile Policyin a Non-Conference 
Company 











JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET | FIRST | 80 MAIDEN | LANE 
NEWARE 
Phone Market 6536 SERVICE Phoue John 450 




















Binders Effected on Risks Anywhere in the U. S. & Canada 


Phone John 4613 


BERNHARD INSURANCE AGENCY 


43 Cedar St., 
New York City 


Scottish Union & National 
j Atlas Assurance Co. 





Rhode Island Insurance Co. 
Nationale of Paris 


1 Montgomery &t., 
Jersey City, N. J. 


Fireman's Fund 
Home Fire & Marine 




















WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


Fire, Explosion—Riots, Civil Commotions 
and trikes—Marine and Tornado 
Insurance 
UNITED STATES BRANCH 
January 1, 1919 
BOBS sccinvedznsengntgosecvesveoees $4,693,580.53 
Surplus in United States........ 1,733,616.33 

Total Losses Paid in United 
States from 18674 to 1916 
imelusive cccccccccccccccscece $45,098,883.86 


W. B. MEIKLE, President 


BRITISH AMERICA 


ASSURANCE CoO. 


Incorporated 1833 
Toronto, Canada 


Fire, Explosion—Riots, Civil 
Commotions and Strikes 
Statement, January 1, 1919 
ASOSES pcccccccccccccescoocecooes $2, 
Liabilities 
Surplus in United States...... 
Total losses paid in United 
States from 1874 to 16, 
DROUGENOE  ncnknnundvdnnceenesss $26,197.°82 58 
W. B. MEIKLE, Pres. & Gen. Mgr. 




















95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 





Potomac Ins. Co., Washington, D. C. 


CRUM & FORSTER 


GENERAL AGENTS 


NEW YORK CITY 


The North River Ins. Co., N. Y. 


United States Underwriters’ Policy, N. ¥. 


Union Fire Ins. Co., Buffalo, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 
San Francisco, California 
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Registered Mail 
Conference Wanted 


COMMITTEE NOW MAKING PLAN 
Business Demoralized by Cut Rates; 
Foreign Companies Have Union 

hat Is Satisfactory 








A number of companies writing regis- 
tered mail insurance met to discuss the 
problems in that line and it was the 
sense of those present that a conference 
should be formed. A _ resolution was 
adopted providing that a committee of 
five be appointed to consider and rec- 
ommend a plan and that such a plan be 
submitted to the companies. The com- 
mittee will also endeavor to secure the 
co-operation of the companies, 

The volume of registered mail pre- 
miums is now considerable. All the 
Federal Reserve banks, the trust com- 
panies and banks and commercial houses 
make use of this form of protection. 
The trouble with the business at pres- 
ent is the unnecessary and unwise cut- 
ting of rates to a point that makes this 
line unprofitable. It is pointed out by 
some underwriters that this rate-cutting 
is unwarranted because the business is 
not to be gotten, as a rule, by that 
means. A company’s standing and its 
cordial and satisfactory relations with 
an assured in other insurance lines is 
generally sufficient to obtain the regis- 
tered mail business. The registered 
mail insurance premiums in the United 
States now amount to several million 
dollars a year, 

Have Union Abroad 

On the Continent and in England 
there is among the companies a regis- 
tered mail union and the banks and 
banking houses, as well as the best 
commercial houses, insist on a company 
that is a member of that union because 
they feel assued that any member is 
first class in every respect and that 
they will receive the best service in 
all matters of insurance. The rate 
abroad for securities is from one-eighth 
to one-quarter per cent. In the United 
States it is higher. 

Among the companies writing regis- 
tered mail insurance are the Aetna, Ag- 
ricultural, Alliance, American Eagle, 
American Insurance, American Mer- 
chant Marine, Automobile, Bankers & 
Shippers, Columbia, Commercial Union, 
Connecticut Fire, Continental, Equitable 
Fire & Marine, Federal, Fidelity-Phenix, 
Fireman’s Fund, Glens Falls, Great 
American, Hanover, Hartford, Home, In- 
surance Company North America, Liver- 
pool & London & Globe, London Assur- 
ance, Marine Insurance Company, Mas- 
sachusetts Fire & Marine, Niagara, 
Phoenix Assurance, Phoenix of Hart- 
ford, Providence-Washington, Royal Ex- 
change, St. Paul Fire & Marine, Sea, 
Springfield Fire & Marine, Standard Ma- 
rine, United States Lloyd’s, Westches- 
ter. 

AUTOMOBILE APPOINTMENT 
E. K. Schultz & Co. To Handle 
Department of Ohio Farmers 
in New England 





The E. K. Schultz & Co., general 
agency of Philadelphia, has been ap- 
pointed general agents of the Ohio 
Farmers, for both fire and automobile 
covering the New England field. They 
will operate only in the States of Mas- 
sachusetts, Connecticut and Rhode Is- 
land for the present. R. S. Hoffman & 


Co, of 69 Kilby Street, will represent the 
Company in Boston. 

William M. Wakeman, Jr., who will 
have charge of the field, will undoubted- 
ly be welcomed back by his old friends 
made when Mr. Wakeman covered this 
territory for the Milwaukee Mechanics 
some years ago. 

E. K. Schultz & Co. also represent the 
Ohio Farmers and Millers National in- 
surance companies in Pennsylvania, 
New Jersey, Maryland, District of Col- 
umbia and New York State outside of 
the Metropolitan and Suburban districts. 





FREDERICK SAMSON DEAD 
Secretary of Hartford; Began With 
Company as an Office Boy; 
His Career 








Frederick Samson, secretary of the 
Hartford Fire Insurance Company, died 
at his home in Hartford on Saturday. 
Mr. Samson, who has been with the 
Hartford Fire since March 17, 1866, was 
at his office until about a week ago 
when he was confined to his home bhe- 
cause of illness. 

Mr. Samson was born in Glastonbury, 
March 29, 1847. He began his long 
career with the Hartford Fire as an 
office boy and later became clerk, spe- 
ciai agent, head of loss department, as- 
sistant secretary and secretary of the 
company. 

When ho became office bay there were 
three officers and three clerks working 
for the company. Appointed special 
agent for Connecticut and Rhode Island 
in 1880, Mr. Samson eight years later 
was appointed adjuster at the home 
office and later head of the eastern loss 
department with a title of general 
agent. He was elected assistant secre- 
tary in 1908 and secretary in 1910. 





SECURITY MAKES PROMOTIONS 


Willis Parker has been elected sec- 
retary and W. Perdue Johnson assistant 
secretary of the Security of New Haven. 
Mr. Parker has been promoted from as- 
sistant secretary. He has been with the 
company many years, and is in charge 
of the accounting and statistical depart- 
ments and is office manager. He takes 
the place of Victor Roth, who now be- 
comes vice-president. 

Mr. Johnson joined the Security forces 
as an examiner in 1906, prior to which 
he was in the service of the Southern 
Department of the Queen at Atlanta. 
He was afterwards made state agent in 
Kentucky and Tennessee and in recent 
years has been at the home office su- 
pervising the business of the Southern 
and Pacific Coast states with the title 
of general agent. 





SUBURBAN IN LINE 





After hearing a brilliant and human 
interest address by T. Alfred Fleming, 
of the National Board, the Suburban 
Field Club at a monthly luncheon held 
in Brooklyn Monday, organized a con- 
servation and fire prevention associa- 
tion along lines of other field men’s or- 
ganizations being organized through- 
out the country. 

Matthew S. Reeves, of the Pennsyl- 
vania, is president; Russell Young, New 
York Underwriters Agency, vice-presi- 
dent, and Ray Underwood, Scottish 
Union and National, secretary and treas- 
urer. 








PHOENIX 


Assurance Company, Ltd., of London 
(Established 1782) 


FIRE 


AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT AND CIVIL COMMOTION 
HEAD OFFICE FOR THE UNITED STATES. 


100 William Street, New York City 


Percival Beresford, Manager 

















reatAmerican 
Insurance Company 


New Pork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
@TATEMENT JANUARY 1, 1919 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


15,231,512.92 


ET SURPLUS 


10,6 1 9,509.09 
30,851, ,022.0 I" 


*Includes $134,574. fs. Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3list, 1918 
United States Government Liberty Loan bonds owned 


by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City | 


Pacific Department 
GEORGE H. TYSON, Gen'l Agent 
210 Sansome Street 
San Francisco, California 





Western Department 
WALTER H, SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, IL. 

Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Marine Department 


WM. H. McGEE & CO., Gen'l Agts. 
15 William Street, New York City 

















Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional lines 
of insurance beyond the capacityeof admitted companies. 


Rinding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 


Insurance Exchange 





CHICAGO 
80 Maiden Lane 1615 California St. 114 Sansome St. 107 8. Fifth St. 
NEW YORE DENVER SAN FRANCISCO MINNEAPOLIS 
901 Ford Bidg. 302 West Superior St. 263 St. James St. 23 Leadenhall St. 
DETROIT DULUTH MONTREAL LONDON 


The Best there is in Insurance Service 





DED 
oun "295 


128TH YEAR 


Insurance Company of 


NORTH AMERICA 


PHILADELPHIA 





Cash Capital $4,000,000.00 
Assets over : $32,000,000.00 
Losses Paid Since Organization Over $209,000,000 


The Oldest American Stock Susmmenee Company 

















FIRE AUTOMOBILE MARINE 
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States’ Annual Statement Blank 
For Year Ending December 31, 1920 


The Eastern Underwriter has received 
a copy of the tentative revised form an- 
nual statement blank for the year end- 
ing 1920, tentatively printed by the Na- 
tional Convention of Insurance Commis- 
sioners’ Committee on Blanks. Pre- 
miums are reported on these classes of 
risks: 1, Fire. 2. Ocean Marine. 3. 
Motor Vehicles. 4. Aircraft. 5. In- 
Jand Navigation and Transportation. 6. 
Tornado, Windstorm and Cyclone. 7. 
Hail. 8. Sprinkler Leakage. 9. Riot, 
Civil Commotion and Explosion. 10. 
All Other. 

A report of the Sub-Committee on 
Blanks (Thomas F. Tarbell, chairman; 
Samuel W. McCulloch and Charles 
Hughes), made to Superintendent Phil- 
lips, chairman of the Executive Com- 
mittee, describing the progress of the 
sub-committee during the year, follows: 
To the Honorable Jesse S. Phillips, 

Sir:—At the last meeting of the Com- 
mittee on Blanks held at the Hotel Man- 
hattan in New York City, May 12th to 
17th, inclusive, one of the questions 
considered and discussed at considerable 
length was that of amending the Stock 
Fire blank so as to call for a separate 
showing in detail of Income, Disburse- 
ments, Assets, Liabilities, Exhibit of 
Risks and Premiums and State Business 
for the various subidiary lines now per- 
missible. As a result of the discussion 
—in which the National Board of Fire 
Underwriters was represented by a spe- 
cial committee—it was decided to ap- 
point a special sub-committee of five 
of the Committee on Blanks, with au- 
thority to take up the question of the 
proposed subdivision with a special sub- 
committee to be appointed by the Na- 
tional Board of Fire Underwriters. 

For convenience, there is repeated be- 
low the proposed separation of lines 
of business before the Committee on 
Blanks at its May meeting, 

1. Fire. 
2. Ocean Marine, 
3. Motor Vehicle, 
4. Aircraft, 
5. Tourists’ Baggage, 
6. Registered Mail, 
7. Inland Navigation and Trans- 
portation (other than 5 and 6) 


8. Windstorm and Tornado, 
9. Hail. 

10. Sprinkler Leakage, 

11, Explosion, 

12, Earthquake, 

13. Use and Occupancy, 

14. All other, viz.: 


Se ApRlanpadeeeaie 


A meeting of the sub-committee of 
your Committee on Blanks and the 
Committee on Uniform Accounting of 
the National Board of Fire Underwriters 
(Lewis W. Crockett, Chairman) was 
held at the Hotel Manhattan on August 
4, 1919. The question at issue was 
discussed in great detail by the two 


Semittonn, but no definite conclusions 
tale at. Briefly stated, the Na- 
the oard Committee declared that 

companies could furnish the infor- 


mation practically as desired, but main- 
tained that to do so at the time of 
the filing of the annual statements would 
put upon them a considerable amount 
of additional expense. They stated that 
it would also mean a radical revision 
in their system of accounts, and ex- 
pressed the belief that no small amount 
of confusion would result, owing to the 
difficulty incident to imposing a new 
system of daily reports and monthly 
accounts upon their agency force, par- 
ticularly that portion of the force whose 
territory consists of towns of five thou- 
sand or less population. They sug- 
gested as an alternative to the pro- 
posed plan, that the companies make 
their returns as heretofore, the infor- 
mation required by the proposed sub- 
division to be furnished at a later date, 
either in a supplementary statement or 
in the form of supplementary sched- 
ules, They expressed the belief that 
the detailed information could be con- 
veniently furnished by the first of May. 

After the meeting with the National 
Board Committee was concluded, the 
sub-committee of your Committee on 
Blanks gave a hearing to Mr. Hendon 
Chubb, of Chubb & Son, and Mr. A. 
Chalmers Charles, of the law firm of 
Barry, Wainwright, Thacher & Sym- 


mers, representing Marine interests. 
These gentlemen maintained that to 
carry out the proposed subdivision 


would place the Marine companies of 
this country and the United States 
branches of foreign companies at a dis- 
advantage in competing for business 
with unadmitted foreign companies. Ob- 
jection was also made on the grounds 
of the increased cost on account of 
a change in accounting methods. They 
expressed the hope, however, that if a 
sub-division was made, the classification 
would be limited to the following: 


. Fire, 

. Ocean Marine, 

. Motor Vehicles, 

. Aircraft, 

Inland Navigation and Trans- 

portation, 

. Tornado, Windstorm 
clone, 

7. Hail, 

8. Sprinkler Leakage, 

9. Riot, Civil Commotion and Ex- 

plosion, 

All other, viz.: 


Oo oPwre 


and Cy- 


Oe CC eee Cee 
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They stated that on the basis of the 
above classification the information 


could be tabulated in time to be in- 
cluded in the annual statement proper. 

The Honorable Henry D. Appleton, 
Chairman of the Committee on Blanks, 


Cable Address: MORMARINE 


NORWEGIAN MARINE- 





rate adjusting. 


not equipped with bumpers. 


such “policies.” 





Auto Insurance Merit Rating 


Someone has raised the question as to whether we are not 
“cutting rates” by offering a merit rating discount on auto collision 
insurance for pleasure cars equipped with bumpers. 


The answer is an emphatic NO. 


The refinement of a rating schedule by means of credits for merit 
and penalties for demerit, if fairly applied, is not rate cutting but 


Since bumpers greatly minimize the loss from collision, we 
offer a rate discount for cars so equipped and we also charge a 
correspondingly higher rate for collision insurance on pleasure autos 


In other words, we reward the foresight of car owners who take 
such precautions and we penalize the careless and indifferent who 
fail to take reasonable precautions. 


If this policy of discrimination against careless car owners and 
on the other hand meeting careful folks halfway is “cutting rates,” 
then our judgment is open to criticism, not otherwise. 


We invite inquiries from agents and brokers who approve of 


Bankers & Shippers Insurance Co. 
1 South William Street, New York 
Phone Hanover 6930 


MARITIME UNDERWRITING AGENCY, Ine. 
J. SCOFIELD ROWE, President 


General Agents, Marine Branch 

















has recently forwarded to the Chair- 
man of this sub-committee a copy of a 
letter addressed to him by Mr. E, G. 
Richards, formerly United States Man- 
ager of the North British and Mer- 
cantile Insurance Company, in which 
the latter expresses the hope that if 
a sub-division of classes of business be 
carried out in the Stock Fire Blank, 
the scope of such subdivision will be 
limited to the following: 

1. Fire, 

2. Marine and Inland, 

3. Automobile, 

4. Miscellaneous. 

The Sub-Committee of your Commit 
tee on Blanks is of the opinion that 
the plan suggested by the Committee 
of the National Board would not work 
satisfactorily from the Departmental 
point. The resulting delay in publish- 
ing the annual reports of the various 
State Departments is in itself an al- 
most unanswerable objection. In addi- 
tion, there must be considered the com- 
plete upsetting of the usual routine fol- 
lowed by those states whose auditing 
and examining forces are the same. 

The proposed plan would, of course, 
require somewhat of a change in the 
accounting systems of the various com- 


& TRANSPORT- 
FOREIGN BRANCH, LTD. 


Telephone: 


panies, as well, perhaps, as a rear 
rangement of the personnel of the va- 
rious departments in the companies’ 
Home Offices, and would undoubtedly 
result in some additional expense. This 
sub-committee is not convinced, how- 
ever, that an unreasonable amount of 
additional expense would be imposed 
upon the companies, 

There is also considerable doubt in 
the minds of the sub-committee that the 
proposed sub-division would result in 
giving to unadmitted foreign companies 
an advantage over the Marine com- 
panies of this country and the United 
States branches of foreign companies. 
The Federal Government, by impos- 
ing a 3 per cent premium tax on all 
marine business placed in this coun- 
try by unadmitted foreign companies, 
has recently taken a step designed to 
take away some of the advantage for- 
merly enjoyed by such companies. Of 
course, this tax cannot be extended to 
cover cases where the consignee ar- 
ranges for insuring the cargo. 

Before proceeding further with the 
question of a proposed subdivision of 
classes of business, the sub-committee 
considers it advisable to make this pre- 
liminary report, setting forth the re 


BROAD 3265, 3266 


INSURANCE CO.’'S 


MARINE INSURANCE 


U. S. MAMAGER :—P. A, KJEVE 


SO BEAVER STREET 


GENERAL AGENTS: 





TALBOT, BIRD & CO. 


NEW YORK 
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sults of the meeting on August 4th last, 
and acquainting you with the objections 
to the proposed plan. This has been 
done with the belief that the Executive 
Committee will desire to give some 
thought to the matter, and may con- 
sider it advisable to bring this report 
to the attention of the convention in 
executive session. The sub-committee 
of your Committee on Blanks believes 
it desirable that at this time it should 
have specific instructions from the Ex- 
ecutive Committee as to the procedure 
to be followed by it in connection with 
the question submitted. 

The matter of most importance is, 
of course, the scope of the subdivision 
of classes. If a new classification is to 
be adopted for the 1920 returns, it is 
desirable to have the matter definitely 
agreed upon by the middle of October 
in order that the companies may have 
ample time in which to make such 
changes in their system of accounts as 
will be necessary prior to January 1, 
1920. Accordingly, the suggestion is 
made that this sub-committee be au- 
thorized to advise the various com- 
panies through the National Board of 
Fire Underwriters of the classification 
agreed upon, together with the items of 
Income, Disbursement, Assets, Liabili- 
ties, etc., affected thereby, The sug- 
gestion is also made that this sub- 
committee prepare for distribution 
amongst the various companies a ten- 
tative revised form of annual statement 
blank, setting forth the proposed sub- 
division of classes of business, together 
with consequent changes, such blank, as 
respects details, to be subject to adop- 
tion by the Committee on Blanks at 
its regular meeting in May, 1920. 

THOMAS F. FORBELL, Chairman. 
S. W. McCULLOCH, 
CHARLES HUGHES. 





MARINE NOTES 





Wade Robinson a Broker 


Wade Robinson, who resigned on 
January 31, as head underwriter for the 
American Merchant Marine, has gone 
into the brokerage field. He has made 
connections with the firm of Smyth, 
Sanford & Gerard, of 68 William Street, 
and will create a separate department 
there for the handling of marine ac- 
counts. Mr. Robinson is away at his 
country home for the present and will 
not assume his new duties until March 
i, 





On Trip to Coast 


Arthur Hoyt, president of Frank B. 
Hall & Co., left last week for California 
where he is going for a short comined 
business and pleasure trip. 





Atlantic Inland Ass’n Meeting 


J. B. Branch, president of the Provi- 
dence, Washington, and L. F. Burke, of 
Smith & Hicks, were re-elected presi- 
dent and secretary, respectively, of the 
Atlantic Inland Association at the 
twenty-first annual meeting of that or- 
ganization, which was held Thursday, 
January 29, at the Down Town Associ- 
ation. The business done was merely 
of a routine nature and nothing of im- 
= to marine underwriters trans- 
pired. 





W. R. HEDGE FAVORS 
UNIFORM AGREEMENT FOR 
CONTRACTS AND FIRMS 


But Wants No Working Agreement 
Which Applies To Distrib- 
ution of Business 





Among underwriters to whom The 
Eastern Underwriter wrote soliciting 
their views on the “Fairplay” article, 
printed in London and written by Will- 
iam H. McGee, suggesting an exchange 
in views among British and American 
underwriters, was William R. Hedge, 
president of the Boston Insurance Com- 
pany. Mr. Hedge wrote the following 
reply, which was received too late to 
appear in the Marine Insurance Number 
of this edition of The Eastern Under- 
writer, as that section had already 
gone to press: 


“Mr. McGee's statement as submit- 
ted to me is not sufficiently full and 
definite so that I know just exactly 
what he means by a ‘working agree- 
ment with London underwriters.’ 


“However, there is no question in my 
mind but what underwriters all over 
the world ought to adopt uniform 
clauses and conditions in their con- 
tracts, and keep each other informed 
of local conditions. Also, at times, 
there are very bad practices whicn ue- 
velop and if a ‘working agreement,’ 
such as Mr. McGee suggests, would ap- 
ply to the correction of such, I should 
certainly approve of supporting it. If, 
however, the ‘working agreement’ has 
anything to do with the distribution of 
business, I should not be in favor of 
st.” 





Atlantic Mutual Statement 


The annual report of the Atlantic Mu- 
tual, published last week, is the first 
financial statement of a marine com- 
pany for last year that has yet ap- 
peared. Premiums on marine and in- 
land transportation business from Jan- 
uary 1 to December 31, 1919, are given 
as $7,494,489, with a net premium in- 
come, after allowing for deductions, of 
$7,154,374. Losses paid during the year 
amounted to $3,116,208, minus salvages 
and reinsurances equaling $980,292, 
which reduced the net losses paid to 
$2,135,916. Losses estimated and losses 
unsettled and in process of adjustment, 
as shown in the balance sheet, amount 
to the sum of $5,334,560. The assets 
total $16,958,683, of which a balance of 
$3,273,683 remains after subtraction of 
all liabilities. This estimate is conserv- 
ative and does not include interest, 
rents, and re-insurance due or accrued 
or the amount by which the insurance 
department’s valuation of stocks, bonds 
and other securities exceeds the com- 
pany’s valuation. A script dividend of 
40 per cent has been declared on the 
earned premiums for last year. This is 
payable to policyholders entitled to par- 
ticipate. 





“Have Entered Hawaii 


Two more links have been forged in 
the chain of over-seas connections of 
American fire insurance companies, The 
Aetna Fire and the Hartford Fire have 
entered Hawaii. W. H. Breeding, Pa- 
cific Coast manager for the Aetna, and 
Adam Galliland, assistant general agent 
of the Hartford, are now in Honolulu. 





27 WILLIAM STREET 





MARINE DEPARTMENT 


NATIONAL FIRE INSURANCE CO. of Hartford, conn. 
UNITED STATES GENERAL AGENT 


A/S NORWEGIAN JOINT INS. CO., P.K.W.S., LTD. of christiania, Norway 
OVERSEAS UNDERWRITING AGENCY, Inc. 


Telephone Broad 346-7-8 


NEW YORK 














MARINE AND FIRE 
RE-INSURANCE 


ROBT. R. toe LAER, Inc. 


New York, Amsterdam, Copenhagen and Buenos Aires 


15 William Street - - - - New York 











WM. H. McGEE & CO. 


MARINE UNDERWRITERS 
15 WILLIAM STREET, NEW YORK 


General Agents Marine Department 
St. Paul Fire & Marine Insurance Co. 
Phenix Insurance Co. of Hartford 
Great American Ins. Co., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co. 
Niagara Fire Ins. Co. 


U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 

Agents Marine Department 


Providence Washington Insurance Co. 
Massachusetts Fire & Marine Ins. Co. 











THE RISKS OF COMMERCE 


—fire on land or sea—loss or damage to ship or cargo—collision, 
fire, theft or property damage, to motor car or other vehicle— 
all are adequately covered by one of our “Safe Policies.” 


A compact, well-knit organization of specialists who have de- 
voted their business lives to insurance, offers its co-operation 
to brokers and agents. 


Fire Marine 


Automobile Insurance 





THE IMPORTERS AND EXPORTERS 
INSURANCE COMPANY 
OF NEW YORK 


17 South William Street 
New York 























ALB. SMEESTERS 


6 Rue des Colonnes 


PARIS 


Insurance and Reinsurance 





Cable: 


Montalais, Paris 
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Packing Article 
Written by Keeson 


COMPLAINTS ABROAD 





Insurance Manager of Gaston, 
Williams & Wigmore, Inc., 
Presents His Views 
W. D. Keeson, manager of the insur- 
ance department of Gaston, Williams & 
Wigmore, Inc., has written an article 
on the relation of packing to losses and 
insurance premiums in the latest issue 
of “The G. W. W. Bulletin”. He, like 
many others, lays stress on the fact 
that American packing methods are not 
efficient and are costly both to shipping 

interests and marine underwwriters. 

Mr. Keeson says in part: 

“During the last four years claims on 
good delivered at destination in a 
broken, sea damaged or pilfered con- 
dition have been pouring into the Loss 
Departments of the American insurance 
companies in a steadily increasing num- 
ber. These partial loss claims, when 
added to the claims which were made 
for total losses on ships and their car- 
goes destroyed at sea through the sink- 
ing, burning or collision of vessels, 
reached such excessive figures during 
1918 that in some instances they ex- 
ceeded, when combined with the ex- 
pense of conducting business, the 
premium income of a numer of insur- 
ance companies. 

“As competition lessens underwriters 
will be in a somewhat different position 
than they are in now, and the pre-war 
practice of discriminating against cargo 
shippers showing a high loss record, 
caused either through poor packing or 
the shipping on vessels continually out- 
turning cargoes in damaged condition, 
will be revived more generally and 
more thoroughly. 

“Judging from the numerous com- 
plaints received from foreign customers, 
in which comparisons of American and 
foreig npacking are frequently made, 
usually to the disadvantage of the 
former, it would seem that generally 
speaking the American manufacturer is 
going to be the first to feel any increase 
in rates, which are already higher than 
rates charged on goods manufactured 
and packed abroad. 

“Aside from the fact that damaged 
goods are a poor advertising medium, 
and their delivery abroad in other than 
sound condition may in some instances 
absolutely nullify the work of months 
spent in developing a market for them, 
any increase in the cost of insurance on 
American manufactured products is go- 
ing to contrast unfavorably with the 
present rates charged on the products 
of other industrial nations, and this 
contrast, both as to the outturn of goods 
as well as the cost of insuring them 
(which is on occasions a very consider- 
able item) will become more marked 
as the peace time industries of the 
war-stricken European nations return to 
a normal condition. 

“If through a system of careful and 
efficient packing the American manu- 
facturer can succeed in keeping down 
preventable losses and consequently 
insurance premiums, it will enable him 
to. make the laid-down cost of goods 
abroad very much cheaper, especially 
in view of the present adverse rate of 
exchange prevailing against certain 
countries which adds anywhere from 
ten to one-hundred per cent on every 


dollar paid for insurance by the foreign 
purchaser.” : 





Marine Casualties 

Steamer “West Zula” reported she 
was going to Azores to have new blades 
refitted to propeller. 

Steamer “West Islota” arrived at Bos- 
ton for repairs last week. 

Steamer “Ice King,” from Bremer- 
haven for New York, arrived at Cardiff, 


where she discharged part of cargo to 
locate leak in hull. 

Steamer “Marne,” U. S. Shipping 
Board, from New York to Melbourne, 
loaded with an 8,000 ton cargo of mer- 
chandise, was sunk by shells from a 
submarine after an explosion on board 
had set fire to the oil bunkers. 

Steamer “Kayseeka,” from New York 
to Yokahoma and Kobe, put in at Sa- 
vannah with boiler trouble. 

Steamer ‘ Wildomino,” British, from 
New York to Dantzig, went ashore near 
Farlund. 


Steamer ‘“Neponset,” from Buenos 
Ayres and Montevideo for European 
ports, arrived at Fayal with engines 


damaged and short of fuel oil. 

Steamer “Santeramo,” British, from 
Alexandria to Boston, lost an entire 
deckload of locust beans during a heavy 
sea. 

Steamer “American,” British, from 
Halifax to Bermuda, returned to point 
of departure leaking and cargo shifted. 

Steamer “Mount Vernon,” from San 
Francisco to unknown port, returned 
with pumps disabled. 

Steamer “Ocean Transport,” British, 
arrived at Manchester from Baltimore 
with bunkers flooded as result of fire 
en route; possible slight damage to 
cargo and hull. 

Steamer “Ozette,” from Savannah to 
Bremen, picked up survivors of steamer 
“Mielero,” from Matanzas for Philadel- 
phia, which broke in half and sank. 

Steamer “Drallin,” British, from Ro- 
sario to New York, with a cargo of 
maize, reported that she was infested 
with weevils; has been surveyed and 
cargo will have to be discharged before 
docking. 


Steamer ‘ uUpelika,” from Harwich for 


Baltimore, was towed in by a Coast 
Guard cutter. 
Steamer ‘West Galeta,” from New 


York to Rio Janeiro, after having un- 
dergone slight repairs at St. Thomas, 
returned to that port with circulating 
pumps out of order. 

Steamer “The Lambs,” U. S. Shipping 
Board, is aground off Savannah and in 
need of immediate assistance according 
to report of February 1. 

Steamer “Oscoda,” U. S. Shipping 
Board, from New York to Bordeaux, re- 
ported that her propeller was damaged, 
reducing speed to seven knots. 

Steamer “Westerian,” British, from 
New York to Frontera, arrived at Beau- 
fort, N. C., with condenser leaking 
badly. 

Steamer “Santa Monica,’ from San 
Francisco to Willapa Harbor, arrived at 
Eureka with broken propeller. 

Steamer “Airlie,” wooden, United 
States Shipping Board, reported that 
she was leaking and lost excess coal 
325 miles east of Ambrose Channel. 

Steamer “Argentina,” Italian, from 
New York to Palermo, returned to port 
of departure because of rudder trouble. 

Steamer “Aureole,” British, reported 
that she was leaking in all tanks and 
engine room; vessel probably cannot 
be saved. 

Steamer “Santa Cecilia,” from Genoa 
to New York, was damaged in bow after 
going ashore; proceeded to Gibraltar 
for repairs. 

Steamer “Seypen,” from Rotterdam to 
Barry, arrived at Dover with machinery 
damaged. 

Steamer “Turret Court,” British, from 
Halifax via Sydney, C. B., to Preston, 
reported that she was damaged by flood- 
ing of engine room and stokehold in 
heavy sea. 

“Steamer “Atalaia,” Brazilian, from 
Philadelphia to Nantes, returned after 
striking submerged obstruction; bottom 
damaged. 

Steamer “John Adams,” from Phila- 
delphia to Galveston, put in at Savan- 
nah with damaged steering gear: 

Steamer “Shannock” caught fire in 
oil tank in boiler room while off Gerard 
Point, near Philadelphia. 

Steamer “Campello,” from St. Johns, 
N. F., to New York, returned with re- 
ported engine trouble. 

Steamer “Buffalo Bridge,” United 
States Shipping Board, from New York 
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to Lisbon, reported that she was crip- 
pled with broken propeller in lat. 43.40 
north, long. 51.30 west. 

Steamer “Wabash,” from New York, 
arrived at Bordeaux with port bow dam- 
aged as result of heavy weather; dam 
age placed at 60,000 francs. 


Steamer “Lord Dufferin,” British, from 
St. Johns, N. F., for Havre, was towed 
back into port with steering gear out of 
commission and feed pipes not working 

Steamer “Wakulla,” United States 
Shipping Board, from New York to 
Havre, reported that she was in distress 
500 miles east of Ambrose Channel; 
proceeded to Halifax in leaking condi- 
tion; seven feet of water in hold when 
she arrived, 


Steamer “Artemis,” Norwegian, from 
Christiania to Savannah, put in at Stor- 
noway with fire in bunkers. 


Steamer “Teresa,” from Fowey to 
Philadelphia, returned to port of depar- 
ture with machinery damaged. 
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Rotter- 
Fayel in 


Steamer “South Pole,” from 
dam to New York, arrived at 
tow, with propeller missing. 

Steamer “Trimountain,” which was 
recently reported as being ashore, ar- 
rived at Hamburg after it had been 
found necessary to pump overboard 
2,500 tons of cargo. 
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Social Insurance 
Report Made, By 


Civic Federation 


NO LEGISLATION AT THIS TIME 


Tells State Legisiature That Sub- 
ject Should Be investigated 
for More Facts 


The long awaited report of the Com- 
mittee on Constructive Plan, Socia! In- 
surance Department, National Civic Fed- 
eration, has been made. It is to the 
effect that information at the disposal 
of legislatures is as yet too inadequate 
for the adoption of any academic plan 
of insurance by the states, and it rec- 
ommends the appointment of a special 
committee to make a careful investiga- 
tion of the entire question of diseases, 
methods of eradicating them and the ul 
timate determination of dependency up- 
on public or charitable relief. The re- 
port is a statement to the legislature 
sent to Warren S. Stone, chairman of 
the social insurance department of the 
National Civic Federation, for his en- 
dorsement, and was signed by A. H. 
Doty, Chairman. It is endorsed by Mr. 
Stone. One member of the committee 
is Dr. Lee K. Frankel, third vice-presi- 
dent of the Metropolitan Life. The re- 
port follows: 

To the Legislature of the State of 
New York: 

The undersigned, the Committee on 
Construction Plan for the Social Insur- 
ance Department of The National Civic 
Federation, has given careful considera- 
tion to the bills introduced in the New 
York Legislature in the years 1916-1919, 
commonly known as the Mills, Nicoll, 
and Davenport-Donohue bills. Our views 
upon the arguments advanced by the 
proponents of this type of legislation 
have been expressed in a pamphlet re- 
cently issued by the Committee entitled 
“A Refutation of False Statements in 
Propaganda for Compulsory Health In- 
surance.”’ For this reason we believe it 
inadvisable at this time to enter into 
any further discussion of this phase of 
our subject. 

“Survey” Quoted 

We desire, however, to call the atten- 
tion of the Legislature to an article ap- 
pearing in “The Survey” for January 3, 
1920, by. Sir Arthur Newsholme, former- 
ly Chief Medical Officer of the Local 
Government Board for England. Com- 
menting upon the British Health Insur- 
ance Act, he says: “The act in its pres- 
ent form is now generally condemned; 
and it is significant that the need for its 
radical re-organization appears to be 
universally accepted. Two medical ben- 
efits (medical and sanatorium) and a 
maternity benefit were conferred under 
the act; but, as they have been admin- 
istered, it cannot be a...rmed that any 
marked public benefit has accrued; and 
it is certain that if the same amount 
of money had been placed in the hands 
of the public health authorities to pro- 
vide adequate medical aid to those need- 
ing it, of the kind most lacking and 
which they could least afford to obtain, 
great benefit to the public health would 
have been secured.” 

Rather than continue the discussion 
of legislation for compulsory health in- 
surance, we have attempted to evolve a 
Constructive Plan to be dealt with by 
the Legislature. It is our unanimous 
opinion that the problem for consider- 
ation is not that of insurance against 
sickness, but the larger and more im- 
portant problem of the extent of illness 
and the methods for its prevention and 
eradication. We have set ourselves to 
this task aiid des'‘re to submit the follow 
ing facts: 

At present, there is no exact infor- 
mation as to the extent of illness. It is 
clear, from studies which have been 











made, that a considerable percentage of 
the population does not receive any 
medical care; that others are unable to 
obtain adequate medical care and that 
from 35% to50% of existing sickness 
could be eliminated if proper preventive 
measures were employed. Large sums 
are being paid annually by the different 
states for the maintenance of institu- 
tions for the treatment of disabilities 
and their consequences, due largely to 
neglect. 

Particularly to be noted is the prop- 
osition above that from 35% to 50% of 
existing illness could be eliminated if 
proper preventive measures were taken. 
Statistics of other sickness surveys in 
the hands of this Committee prove be- 
yond doubt that at least 35% of disabl- 
ing illness is caused by communicable 
diseases. In our opinion that is an 
underestimate. There is competent med- 
ical authority for the belief that many 
of the diseases of later life are the se- 
quelz of infectious diseases contracted 
in childhood, 

The problem of sickness needs to be 
considered in its three principal aspects, 
in the order of their importance, 
namely: 

1. Prevention. 

2. Treatment and Care. 

3. Replacement of Wage Loss from 

Sickness. 

1. PREVENTION. This is largely a 
problem of the education of the public 
concerning the preservation of health 
and the prevention of disease. The care 
and treatment of communicable diseases 
are essentially functions of the public 
health authorities, since one individual 
may transmit infection to another and 
thereby become a menace to the public 
health. Already police powers are given 
to Health Officers to remove, even for- 
cibly if necessary in the interest of the 
public health, and to treat individuals 
suffering from these diseases. These 
powers affect all the people alike, re- 
gardless of their ability to pay for treat- 
ment. The time has come, in our opin- 
ion, when the State should display great- 
er activity in the treatment and care of 
all communicable affections—particular- 
ly ‘tuberculosis and venereal diseases— 
similarly from the standpoint of public 
health protection, rather than from the 
standpoint of poor relief. Insurance, 
on the other hand, is not to be consider- 
ed in connection with this branch of the 
problem. The prevention of illness is 
not a function of insurance. 

2. TREATMENT AND CARE. A 
large proportion of the people do not re- 
ceive adequate medical care and treat- 
ment. This conclusion is confirmed by 
surveys in other states, which show 
that not over 70% of the population ob- 
tain medical service in disabling illness. 
We believe that this important subject 
should be studied thoroughly and by 
the medical profession, which should be 
called upon to devise a system whereby 
proper medical care may be brought 
within the reach of every individual in 
the State. This may involve a change 
in the present organization of medical 
practice. We feel, however, that these 
questions are for the medical profession 
to decide, after a careful and exhaustive 
study; and that only by such means can 
be obtained the information necessary 
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to enable the Legislature to take such 
action upon this subject as will result 
in the greatest benefit to the public. 

3. REPLACEMENT OF WAGE LOSS 
FROM SICKNESS. This is an economic 
loss; and, consequently, it is a subject 
appropriate for insurance. But we are 
convinced that the information at the 
disposal of the Legislature and the 
People is as yet inadequate for the suc- 
cessful determination of this problem; 
and that the precipitate adoption by the 
Legislature of any academic plan of in- 
surance would, among other unfortunate 
consequences, defer such determination 
for years. We believe, therefore, that 
employers and wage workers should be 
called on to confer and determine how 
best to meet this loss. 

In any event, however, we are satisfied 
that sickness prevention, treatment and 
care constitute by far the most import- 
ant problem, that it is one upon which 
efforts and attention should be concen- 
trated for the time being, and that after 
we have learned more about the extent 
of sickness, its causes, and the means 
of prevention, it will be a more appropri- 
ate time to take up the secondary prob- 
lem of how to relieve its economic con- 
sequences. 

Therefore, we respectfully recommend 
that the Legislature consider the ap- 
pointment of a Special Commission, com- 
petent and duly empowered to make a 
careful and exhaustive investigation and 
study of the extent, treatment and pre- 
vention of sickness, and that such com- 
mission be instructed specifically to 
study and report upon the following 


questions: 
1. Methods and means for the eradica- 
tion of diesase. 
2. Methods and means for the educa- 
tion of the people in the fundamen- 


tal principles of health. 

3. Methods and means for bringing ade- 
quate medical care within the reach 
of all the people. 


4. The establishment of diagnostic 
clinics throughout the State. 

5. The establishment of clinics or other 
facilities throughout the State for 


the periodic medical examination 
of persons applying therefor. 


6. The further development of public 
health nursing throughout the 
State, 


7. Methods and means for the adequate 
care of maternity. 

8. Co-ordination of public and private 
health agencies, 

9. The determination of the extent of a 
dependency upon public or chari- 
table relief in the State and of the 
extent to which such dependency 
is due to illness, 

New York, January 27, 1920. 
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Labor Not Yet Ready 


For Social Insurance 


PROPAGANDA SOCIALIST’S WORK 





Mouthpiece of Railway Men and 
Organized Workers Address 
Civic Federation 





Organized labor’s attitude toward 
compulsory health insurance was stated 
by James W. Sullivan to the National 
Civic Federation at its annual meeting 
in New York in these terms: 

“A fair statement of the present atti- 
tude of organized labor is that, in the 
case of sickness insurance, as with re- 
spect to many other propositions, it re- 
fuses to take a plunge in support of a 
project which is part of the program of 
Socialism. Nor is it prepared to sup- 
port without careful scrutiny measures 
drawn up by associations not in its 
membership; it will not approve of any 
law which will tend to break down its 
own systems of mutual assistance; it 
regards the degree to which the inter- 
position of the state shall extend as a 
matter to be settled in favor of the 
principle of liberty of the individual; it 
resents an indiscriminate classification 
of wage-earners as objects of public re- 
lief; it looks to wider measures than 
sickness insurance in the social cam- 
paign for the reduction of the death 
rate, the prevention of sickness, the im- 
provement of public methods of caring 
for the sick and finally for the general 
sharing of the burdens of sickness.” 

Mr. Sullivan was authorized by the 
Railway Brotherhood and A. F. of L. 
executives to act as the trade union 
member of the committee on foreign 
inquiry of the social insurance depart- 
ment of the Federation. He declared 
that his mission for the present is to 
assist in ascertaining facts, adding: 

“A guiding fact is that as a body the 
trade unions of the country have not 
decided finally upon their attitude rela- 
tive to sickness insurance, and have not 
given adherence as yet to any suggested 
form of compulsory sickness insurance. 

*” + co 


Advocated By Socialists 

“Trade union decisions on matters of 
national bearing are made at the annual 
conventions of the A. F. of L., with 
which affiliation by the Brotherhoods is 
in course of accomplishment. The Fed- 
eration has considered resolutions on 
sickness insurance at a number of its 
conventions since 1905. The promoters 
of the resolutions have usually been 
Socialists. In 1905 Victor L. Berger 
moved ‘that the Federation indorse the 
general principle of State insurance as 
now in operation in Germany.’ As 
amended and passed the resolution was 
made simply to indorse the ‘principle of 
government insurance of a voluntary 
nature.’ ” 

Mr, Sullivan then reviewed the his 
tory of compulsory insurance measures. 
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With reference to this form of insur- 
ance in Europe, Mr. Sullivan pointed 
out the difficulties encountered when 
endeavoring to judge whether any sys- 
tem used there would be equally advan- 
tageous here. He remarked: 

“The first point in judging as to the 
outcome of the system of any foreign 
country is whether the facts in regard 
to it have any relation to the facts of 
our American society. Following that 
point the necessities of the case require 
a series of conclusions as to one or an- 
other feature of the various systems 
which in the end might have little prac- 
tical application here. 


Would Breed Parasites 


“Sickness insurance! What is to be 
insured? What is sickness? Who is 
sick? Who is to decide when one is 
sick? Who is to say when one’s sick- 
ness is his own fault? Who is to de- 
termine justly many questions in the 
matter of sickness? To what degree is 
sickness a mere matter of the mind? 
People of robust mentality ignore the 
aches and pains which frighten timid 
people. One’s habitual attitude toward 
sickness counts for much. Some have 
the doctoring habit, some the patent 
medicine habit, some the habit of ignor- 
ing what sends other people to bed. 
Under any form of sickness insurance, 
voluntary or compulsory, a certain pro- 
portion of the members of any group 
would quickly develop the habit, to be 
indulged in to the maximum degree, of 
being ‘on the funds.’ Among men and 
women whose social education has been 
obtained in this country, the majority 
would surely to-day avoid asking for 
sickness insurance benefits as they 
avoid taking unearned money in any 
form. What would be the effect in this 
respect after a decade of such a sick- 
ness insurance law as that of Great 
Britain? Character corrupting habits 
inevitably spread on opportunity. To 
reject what another man continually 
takes requires the stoicism of a strong 
nature. Expectations of what the State 
may do for one can be made to replace 
resolutions to do all that is possible for 
one’s self. The trade union principle 
has been to contend for individual rights 
in facing the employer and with regard 
to the community, and to resent un- 
justifiable interference by either.’ ”’ 





FEDERATION CHAIRMAN’SVIEWS 
ON SUBJECT 

As chairman of the workmen’s com- 
pensation department of the National 
Civic Federation, August Belmont made 
this statement: 

“Compensation for occupational dis- 
ease attributable to industry has been 
recognized by us as a proper extension 
of workmen’s compensation legislation 
and a proper tax on industry. In sev- 
eral instances such legislation has been 
enacted. In our department we have 
not favored the method of covering oc- 
cupational diseases adopted in the 
Massachusetts, Wisconsin, California 
and by Federal acts; nor have we fa- 
vored the plan in Connecticut, although 
it has its good points over the ones in 
the states first mentioned. 

‘We have believed that the system 
employed in Great Britain has given 
feneral satisfaction with the exception 
of a few minor administrative features.” 
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Employers Present 


Addressing the National Civic Federa- 
tion, Mark A. Daly, secretary of the 
Associated Manufacturers and Mer- 
chants of New York State, replied to 
an address by Frederick M. Davenport, 
author of a compulsory health insurance 
bill in New York. Mr. Daly said: 

“This subject intimately touches the 
lives of more than eight and a half mil- 
lions of people, and contemplates the 
expenditure of hundreds of millions of 
dollars per year. It has grown from 
the most insignificant and unconsidered 
propaganda into a live state issue in 
four years, and, in spite of its magni- 
tude and its potentialities for evil, I do 
not believe any measure before the leg- 
islature was so generally misunderstood 
or so generally misrepresented. 

“Compulsory health insurance has be- 
come a factor simply through persist- 
ent and insidious propaganda cunningly 
conceived and widely distributed. This 
propaganda never gave but one side of 
the question and always ignored prac- 





Strong Arguments 


tical details. It never told of the flat 
failures in Germany and England, but 
sometimes, by half-truths and innuendo 
which never reached the dignity of ro 
bust, man-size lie, it conveyed the idea 
that compulsory health insurance had 
been successful in those countries. 


“Compulsory health insurance is 
merely an extravagant form of poor re- 
lief which will not do what is claimed 
for it. It will not prevent illness, nor 
will it give to the beneficiaries the 
proper medical attention which is given 
as one of the reasons why it should be 
arbitrarily foisted upon the people of 
New York State. That statement is not 
a guess nor is it uncorroborated by 
fact. In England, after five years’ trial, 
and in Germany, after thirty-five years’ 
trial, it has proved itself a flat failure. 
In Germany particularly, after a gen- 
eration of effort to make it justify it- 
self, the number of cases of illness have 
increased and duration of illness has 
increased to a notable extent. In Eng- 
land, after a reasonably good trial, it 
has proved to be so inefficient that 
Lloyd George, in an effort to do now 
what it was claimed compulsory health 
insurance would do, has inaugurated, or 
is about to do so, a ministry of health. 








Gompers Opposes 


Samuel Gompers, head of the Amer- 
ica Federation of Labor, told the Civic 
Federation this concerning his position 
on compulsory health insurance: 

“IT do want to take occasion just 
now to say that it has come to me that 
recently some person has declared that 
tjompers has been won over to com- 
pulsory health insurance. I have al- 
ready made my answer, which is that I 
am unalterably opposed to it. 

“tT have said time and again that I 
will take second position to no man in 
America in my veneration for the spirit 
and of the institutions and the ideals 
of the Republic of the United States. 


Compulsory Plan 


And yet I am opposed to giving even 
our great government additional pow- 
ers over the lives and the activities— 
and the normal activities of our people. 
You give government authority to de- 
termine as to whether any worker is 
entitled to the benefit under such a com- 
pulsory health insurance law, and I 
assure you it will take jurisdiction and 
exercise power. We have lived as a 
nation for over 140 years. The people 
lived in the colonies a few hundred 
years before that period. As a nation 
we have grown wonderfully, in propor- 
tion, in numbers, in territory, in wealth, 
in industry, in commerce, in science, 
and in all the attributes that make up 
a great people, and we have lived upon 
the foundation of freedom and the ideal 
of liberty.” 


For what? To be an adjunct to com- 
pulsory health insurance and try and 
prevent sickness among workingmen, so 
as to cut down the staggering cost of 
health insurance, 


Cost Not Worst Feature 


“The employers of New York State 
are against compulsory health insur- 
ance not so much because of the tre- 
mendous cost of it, but because its rank 
un-Americanism would jeopardize the 
relation that now exists between em- 
ployer and employe. There is no bun- 
combe in that statement. It is abso- 
lutely necessary that there be no 
“classes” in this free country. 

“Do you realize that it would mean 
to drag American workmen down to the 
level of the ‘working class’—mark that 
term—‘working class’ of Europe? Do 
you know that American workmen are 
paid anywhere from 100 to 400 per cent 
more pay than the European workmen? 
Wouldn’t you say, if you thought about 
it at all, that Prince Bismarck and Lloyd 
George, in putting this iniquitous law 
upon their countries, did it as a sop to 
avoid revolution or worse, rather than 
because they so devotedly loved the 
‘working class.’ 

“The original draft of the Davenport 
bill covered more than eight million 
people. The last draft of the bill cov- 
ered three million people. If eight mil- 
lion should have been covered in Jan- 
uary and three million in March, why 
were the five million arbitrarily ex- 
cluded in the interim? If they needed 
protection in January, did they need it 
less in March? Why, it is disgusting, 
this political jobbery that juggles with 
the lives of millions of people to attain 
a political ambition or something 
equally sordid. This state owes a debt 
of gratitude to Speaker Thaddeus C. 
Sweet that it never can repay. He 
saved the state in spite of itself. His 
courage was one of the finest things 
seen at Albany in many years. I won- 
der if it is appreciated. 

“The cost of compulsory health insur- 
ance in New York State would be ap- 
proximately $140,00,000 per year. That 
is, the cost of benefits, medical fees, 
dentists’ fees, medical and surgical sup- 
plies, ete.” 





Travelers Promotions 
The following appointments and pro- 
motions by the Travelers are an- 


nounced: Dr. McLeod C. Wilson from 
assistant medical director to medical 
director, accident department; Drs. 


Thomas C. Park and Joseph T. Cabaniss, 
assistant medical directors, accident de- 
partment; Drs. Wm. W. Dinsmore and 
Albert E. Johann, assistant medical di- 
rectors, life department; Dr. Thomas 
H. Denne, home office physician; Wil- 
bur S. Sherwood has been elected as- 
sistant cashier; Everett S. Fallow, act- 
uary, accident department; Sanford B. 
Perkins, acutary, compensation and Iia- 
bility department; Harry V. Watite, stat- 
isticlan, compensation and liability de- 
partment. In the agency department, 
compensation and liability division: 
Clifford L. Waite, agency assistant: For- 
rest J. Buzzell, agency assistant; Tracy 
Smith, agency assistant: Elmer BF. 
Johnson, Jr., agency assistant: Charles 
EK. Ferree, assistant superintendent of 
agencies; Arthur D, Spring, field assist- 
ant. 





BUSINESS=BUILDERS 











BOSTON 
Paid-In Capital $1,500,000 


———— 





DEVELOPING 
i Fidelity and Surety Bonds, Liability Workmen’s 


Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 








T. J. FALVEY, President 
Write For Territory 








Assets 
Liabilities 
Capital 


The Company’s Lines: 
hery. Larceny, Theft, Plate Glass, Druge 
bility, Employers’ Liability, Public Liabi 


Liability, Teams’ Liability. 
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Surplus over all jiabilities............. 
Losses paid to June 30, 1919.,........ 





The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 
SEMI-ANNUAL STATEMENT JUNE 3, 1919 


PITTITTITITTTTT TTT 72 
o60esabecnensunanreskenoesrgne 14,718,231.84 
secccecccccoes secceceseceesess 1,000,000.00 


ee eeeeereeeee Cone eeneeeeeneeeee 


oneneneospudcuscrsvoriuneanagus 68, 667,495.03 


Fidelity, Surety, Accident, Health, Disability, Burglary 
ists’ Liability, O 

ity, Steam 
Compensation. Automobile, (Liability, Property Damage and 


, Rob- 
wners’ and Tenants’ Lia- 
Fly Wheel, Workmen's 
Collision 


i 1 , , 
: a ). Physicians’ 
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Thos. B. Smith Co.’s Record 

The Thomas B. Smith Company, Phil- 
adelphia managers for the National 
Surety Company, and of which former 
Mayor Smith is the owner with the 
exception of 20 per cent. of the stock 
distributed among officers of the local 
concern, had the most profitable half 
year’s business in the history of the 
agency by making a spectacular clean- 
up as bonding agent for municipal con- 
tractors to whom Mayor Smith made 
awards prior to the close of his mayor- 
alty term. 

The scoop included every contract ex- 
ecuted by Mayor Smith for municipal 
service to be rendered in 1920 and the 
contract figures greatly exceeded prices 
paid in 1919. The report of the volume 
of transactions was filed with the Phil- 
adelphia Law Department and the City 
Controller as required by law. The to- 
tal of the municipal bonds written by 
the Smith Agency during the last six 
months of 1919 was $4,798,513.13, being 
nearly one million dollars more than 
any previous half-year of Mayor Smith’s 
term. 

+ * + 
Indeterminate Policy Ruling 

With reference to the use of the Uni- 
versal Standard Workmen’s Compensa- 
tion form for indeterminate policies, the 
New Jersey Bureau says it is the inten- 
tion of the governing committee that 
the adoption of the universal policy ef- 
fective February 1, 1919, carried with it 
the necessary implication that any inde- 
terminate compensation policies in ef- 
fect upon that date should be replaced 
by policies of the universal form upon 
their respective anniversary dates. 

AK * oa 
New Jersey Risks Rated 

The New Jersey Compensation Bu- 
reau has assigned classifications and 
rates to the following risks: Butter- 
worth-Judson Corp., Newark; Bayway 
Chemical Company, Bayway; American 
Nitration Co., Nutley; Utah Potash Com- 
pany, Trenton; Wiener Chemical Com- 
pany, Bayway; Secaw Chemical Co., Irv- 
ington; C. C. Galbraith & Sons, Inc., 
Keyport; Raritan Aniline Company, Lin- 
coln. 

ok + ° 
Cannot Get Off ‘“‘Lane”’ 

Although the New York office of the 
Insurance Federation will be moved to 
Albany, it will still be on Maiden Lane, 
The present office is at 80 Maiden Lane, 
New York, and in Albany there is a lit- 
tle street, back of the TenEyck Hotel, 
known as Maiden Lane, and where the 
Federation’s Albany office will be. It 
was expected that the moving would be 
done about the middle of February, but 
it will be impossible to change before 
April 1. 

+ ok * 
Walter G. Holt in Indiana 

Walter G. Holt has been appointed 
Indiana state agent for the London & 
Lancashire Indemnity. He succeeds 
A. L. Simmons, resigned. 

ok BS * 
E. R. Hunt & Co. Change 

E. R. Hunt & Co., Philadelphia, has 
resigned the American Casualty Agency 
and becomes the General Agent of the 
American Automobile, for Philadelphia 
and vicinity. 

* ok 
Company Shows Growth 
How the business of the Pennsylvania 
Manufacturers’ Association Casualty In- 
surance Company has grown, is shown 
by its statement just issued. In 1916 
the assets were $636,756; 1919, $2,580,- 
948. Warned surplus, 1916, $123,424; 








Income, 1916, $403,880; 
No dividends were paid 
to policyholders in 1916 but in 1919 this 


1919, $757,362. 
1919, $2,134,004. 


item was $425,403. The disbursements 
of the Company in 1919 were: Dividends 
to policyholders $425,403, dividends to 
stockholders $22,500, losses paid $482,- 
410, reinsurance $21,184, Pa. Comp. Rat- 
ing & Insp. Bureau $21,554, operating 
expenses $267,203. 
* * + 
No Referendum 

There will be no referendum on the 
Missouri compensation law. The Circuit 
Court has granted a permanent injunc- 
tion against the referendum and the 
case will now go to the Supreme Court. 
By this decision the law is made effec- 
tive from November 1, 1919. 

* + ~ 
To Write Jitney Insurance 

The Hartford has made a careful in- 
vestigation of the situation relative to 
public passenger vehicles, including jit- 
neys, taxicabs and livery cars, and “‘jit- 
ney” risks will be written through the 
Associated Companies which has amend- 
ed its charter in order to permit of its 
writing public service cars of all kinds. 


MAKING COLLISION RATES 


Original List Price to Be Used By 
Automobile Conference in 
Fixing Liability 


In making new automobile collision 
rates, says the Conference, the amounts 
to be used as liability for collision in- 
surance are to be the original list price 
of the automobile, instead of the amount 
of insurance stated in the policy to 
which the collision endorsement is at- 
tached. The reason for this is the list 
price is used as a basis for arriving at 
rates and premiums. 

No liability will be required for deal- 
ers’ automobiles, or for wrongful con- 
version coverage. The reason is that 
it is impossible to arrive at a satisfac- 
tory figure for liability on dealers’ auto- 
mobiles owing to the varying short per- 
iods they are at risk, and in respect to 
wrongful conversion, the liability is re- 
duced from month to month as instal- 
ments come due. 

As the additional rate for second hand 
automobiles, Valued Policy and Renting 
and Livery Automobiles, is common to 
both the fire and theft coverage, it will 
be necessary wherever a policy is issued 
for both fire and theft to add half of the 
premiums referred to the theft and half 
to the fire. 

















— | _ “Service, Senay and Satisfaction” 
AUTOMOBILE INSURANCE 


Fireman’s Fund Insurance Company of Cal. 
Assets over Eighteen Million Dollars 


“THE MOOR A\GENCY 


G. A. Goetschius, President 
1 Liberty Street New York 


New 
ONE OF THE LEADERS IN 





General Agents 


Writing Business Metropolitan District, 
Jersey 


Leslie W. Winslow, Vice-Pres. 
Phone—John 3291 


Suburban and State of 


AUTOMOBILE INSURANCE 























All Window Glass 
Not Costing More 


HEAVY INCREASES ON “PLATE” 


Manufacturers Overwhelmed With 
Business; Expect No Relief 
Until Late This Year 








To most persons any glass used in 
windows is “window glass.” Few dif- 
ferentiate between window glass and 
plate glass. For many months insur- 
ance agents and the assured have been 
hearing of advances in the cost of glass. 
These apply to plate and not window 


glass. It may become necessary in the 
course of business to explain to an as- 
sured the exact situation regarding the 
many recent rate increases as they ap- 
ply to these two kinds of glass. Inci- 
dentally a word of distinction between 
the two kinds and their methods of 
manufacture are not without interest. 

Window glass is made by an entirely 
different process than is plate glass. In 
some small plants it is blown into hol- 
low cylinders by workmen; in the lar- 
ger plants it is blown by machinery. 
After the glass cylinder has cooled it 
is cut, annealed and allowed to flatten 
ona table. Window glass can generally 
be distinguished from plate glass by a 
certain waviness in the window glass. 
This can be observed from a distance 
of a few feet. 

Plate glass is poured out on a table 
and rolled while hot. When it cools it 
is ground down and polished. The pres- 
ent shortage of glass used in windows 
applies more particularly to what the 
trade knows as “plate” glass and not 
to “window” glass. The increases in 
insurance rates made by the insurance 
companies have followed the same 
trend. 

Makers Never So Busy 


A Pittsburgh glass manufacturer, 








J. L. MAUTNER 





45 John St. 
NEW YORK 
Phone John 1570-3972 


J.L. MAUTNER AGENCY 


Complete Automobile Coverage 
All Casualty Lines 














A. J. HESS 


127 Wheaton PI. 


RUTHERFORD, N. J. 
Phone Rutherford 1345 





























speaking of the window glass outlook, 
says that during the last two months 
the demand for glass has been over- 
whelming; that the greatest volume of 
business has been placed that he and 
his associates can recall. Contracts 
were so extensive that the manufactur- 
ers were compelled to withdraw from 
the market. Then he says: 

“This excess of business is somewhat 
distressing, particularly when the pur- 
chasers are needy. With the uncertain- 
ty of fuel supply, transportation trou- 
bles, and still some agitation in the 
ranks of labor, the window glass manu- 
facturer cannot be free from a feeling 
of uneasiness. 

“The glass industry co-operated fully 
with the government on the curtailment 
plan and carried it out until the termi- 
nation of the 1918-1919 order. This plan 
of course made some shortage, but no 
one anticipated such an immense in- 
crease in the demand. It will require 
a good part of the present year to re- 
lieve the situation. There is ample ca- 
pacity to take care of the country’s 
needs and that will be done within a 
reasonable time, but it will require from 
six to niné months to ease up the situa- 
tion, and probably the entire year to get 
the necessary relief to bring conditions 
to normal. 

“Manufacturers have experienced 
some increases in costs ‘all along the 
line but have made no advances in their 
prices on ordinary window glass since 
August, 1918. Certain specialties for 
which there was unusual demand were 
advanced but they were only a very 
small percentage of the total output. 
The future as to prices is more or less 
uncertain. 


Expects Building Boom 


“We look for the greatest building 
movement throughout this year that the 
country has ever experienced and it is 
quite likely that it will continue for sev- 
eral years.” 

A trade paper devoted to the glass 
industry says: 

“Judging by the number of inquiries 
and orders that are received from all 
sections of the world, it would indicate 
that there is a very acute shortage of 
both plate and window glass. The Bel- 
gian factories have resumed operations, 
in part, yet a good portion of their pro 
duction is being used in the home mar 
ket. England is reporting a shortage 
of plate and as to this country, it is not 
so much a question of price but rather 
a willingness to purchase at any price 
if prompt delivery could be made.” 





Great Eastern’s Year 


The Great Eastern Casualty’s pre 
miums for 1919 were $1,472,000. In 1918 
they were $1,321,000. Every department 
showed an increase. The limited forms 
of accident and health insurance form 
erly issued have been dropped entirely. 
There was about $200,000 of this busi- 
ness and it has been allowed to run 0 
the books. On account of this the acci- 
dent and health departments did not 
show the volume it otherwise would. 
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CASUALTY AND SURETY POINTERS 











A successful writer for 


Some the Massachusetts Bonding 
Successful & Insurance. who too mod- 
“Openers” estly withholds his name, 


tells his fellow agents some 
of his methods for obtaining attention 
and holding it. Here are some of his 
ideas: 

“This attention getting business is a 
hard proposition, I will admit,—if men 
make it so and continue to foster imag- 
inary hardship, but what is it they are 
afraid of?” 

“No lock was ever made but that a 
key was made to fit it. 

“A smile will open any door. Articu- 
lation is a priceless gift of God. Noah 
Webster certainly must have loved in- 
surance agents and so did Billy Shake- 
speare. 

“Confidence in one’s self is obtained 
by reading aloud twenty minutes each 
night for thirty nights. 

“Senator Ingalls said. ‘Opportunity 
knocks but once’—he must have been 
crazy when he said it. Salesmen demon- 
strate that opportunities occur every 
minute. 

“If you would be received on the in- 
side, prepare yourself on the outside. 
Mr. Timidity is nothing but a big bully; 
watch him cross the street when he sees 
Mr. Talent approaching. 

“A radiant laugh will make a vice- 
president quit his dictation. A magnet. 
will draw to it a piece of steel. Be a 
magnet. 

“Don’t be so afraid to start—it is fatal 
to wait. If you know you are lacking 
in some one thing that hinders your 
progress, uncover it and confess it to 
your company A remedy will come to 
you by return mail. Learn to look upon 
your company as a great big clearing 
house of learning. Enjoy some of their 
clearings. When you are ill you call in 
a doctor. Make the company your phy- 
sician during 1920 and in the meantime 
take these five little pills to help the 
originality you already possess—but 
have not used.” 

1. “Hello, Mr. White. I sure have a 
tonic for that bank account of yours.” 

2.“Take an inventory, Mr. Wilcox, 
take an inventory. Your permit may 
soon expire.” 

3. “It is an old saying, Mr. Lancaster, 
that the strongest chain is no stronger 
than its weakest link. An accident and 
health policy is the strongest link—it is 
the missing link.” 

4. “You know, Mr. Williams, when a 
locomotive engineer runs by the out- 
stretched arm of the semaphore, into the 
derailing switch he goes. Don’t run by 
the red board, Mr. Williams—shall I 
come closer?” 

5. “Good-morning, Mr. Accountant. 
You know double entry bookkeeping 
Says that for every debit there must be 
a credit. You can furnish the debit if 
you will just let a jitnevy knock a hole 
in your anatomy, and I sure can furnish 
you the credit when I hand you a 
check,” 

‘I wrote two officials and two ac- 
countants of a big railroad with the help 
of the five little pills described above. 
secured $14 in new premiums besides 
the policy fees. Any time you desire a 
box of these little devils say so and I 
will send them.” 

ea ed * 


New hazards are crop- 
ping up all the time and 
they furnish fresh argu- 
ments and broader possi- 
bilities for casualty insur- 
ance men. The National Casualty says 
of this condition: 
the here ig nothing more certain than 
~ uncertainties of life, and the history 
to casualty underwriting is but the his- 
Bs life’s uncertainties. There are 
ree apes of uncertainties, the natural 
thes € abnormal. Natural uncertain- 

encompass the regular happenings 


Field 
Continually 
Broadening 


- 48 auto collisions, train wrecks, 
> a falls, being struck by flying 


ng material, asphyxiation, etc., 





etc. They happen regularly although 
unexpestedly, therefore they come un- 
der the natural class. The unnatural, 
however, include the impossible, viz.: 
Those things that do happen although 
everybody says they are impossible, and 
those things that never have happened 
before. The first subdivision will cover 
all such accidents as the overturning 
of the Eastland. A passenger steamer 
lashed to her dock fore and aft, with 
strong hawsers, in a quiet river, but 
little wider than the boat was long, 
turns turtle and hundreds of people 
drown, although there were hundreds of 
able men almost within reach. Every- 
body said such a thing could not happen, 
but it did. 

“The second subdivision includes such 
accidents as the one that happened in 
Chicago on July 20, when a dirigible ex- 
ploded and crashed through the roof of 
the Illinois Trust and Savings Bank. 
That accident presents some new and 
startling possibilities. Could anyone im- 
agine a more secure place to be, than 
in a strictly up-to-date bank building in 
a big city? They are built for security. 
Every detail of construction is consid- 
ered in order to give maximum strength. 
Even the skylights are unusually strong. 
Within the walls, everything is spacious 
and convenient. Anyone would laugh at 
the idea of danger from without. If life 
is not secure in such a place,then where 
can one hope to find security? That 
accident only lends force to the argu- 
ment, that one is not safe anywhere. It 
also opens a new field of liability, which 
accident underwriters must assimilate 
in their loss ratio, without getting any 
extra premium therefore because all 
risks are already covered against such 
results, except those who may be oper- 
ators or passengers of the air craft. 

“It will be no distant day when many 
kinds of air craft will be flying regu- 
larly, therefore it will be no distant day 
when accidents of the dirigible kind 
will be recognized as among those ex- 
pected. We have learned to safeguard 
against most of the accidents of earth 
and water, but how can we protect 
against those of the air? When an air- 
plane has a mishap, it may possibly 
volplane to safety, but when a lighter 
than air craft has a mishap, it comes 
plummeting down where it is. There 
is nothing more certain than these new 
uncertainties. Every month it seems as 
though some new possibility opens up, 
and it is always something that adds 
for the risk, but adds against the com- 
pany by constantly increasing loss ra- 
tios. All of these new hazards and pos- 
sibilities should add to the arguments of 
the fieldman.” 


*+* * * 


In the new “Standard Ser- 


Thoughts vice Monthly,” issued by 
for the the Standard Accident, 
New Year which by the way is a very 


readable sheet, one of the 
contributors presents an old theme in 
these new style clothes: 

“Just the other day I saw a sign in 
the office of Mr. McIntosh of Akron. It 
ran something like this: ‘This is the to- 
morrow you worried about yesterday.’ 
It struck me as a mighty snappy way 
to make a fellow realize the great truth 
of, what Charles Crane of St. Louis says: 
‘The worst troubles I ever had are those 
that never happened.’ Every great man 
looks ahead to the future and backward 
to the past, but they never become 
great by worrying about the future to 
the exclusion of a clear-thinking pres- 
ent or living on the laurels of the glor- 
ious past or crying over the milk that 
was spilled. 

“The lesson of the past has its place 
in life and the plan for the future is a 
business necessity, but the time and 
place for acts is in the living Present, 
Now! Here! 

“Looking back over the twelve months 
that have passed will do you good. It 
will inspire you to bigger and better 
things. If the memory of 1919 is pleas- 








W. E. SMALL, President 


PETER EPES, Agency Manager 





E. P. AMERINE, Sec’y 


Georgia Casualty Company 





“DIXIE AUTO POLICY ” 








The Last Word In Motor Insurance 








Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 














The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 


47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 
EUGENE H. WINSLOW, President 


Robert A. Drysdale, Vice-Pres. 


S. Wm. Burton, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


Alonzo G. Brooks, Ass’t Se. 














HEAD OFFICE 
CHICAGO 
F. W. LAWSON 

General Manager 
Liability, Accident 
Burglary,Boiler and 

Credit Insurance 








Estabiisned 


THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord &Co. 
145 Milk St., Boston 


Resident Managers 
New England 


1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 











20% 


FULL COVERAGE 


Telephone, John 5880 


Reduction of Conference Rates on 
Automobile Lines 


1714% COMMISSION 


MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 


MOTOR CAR MUTUAL CASUALTY COMPANY 
20 NASSAU STREET, NEW YORK CITY 


No direct business written 


We are open for agencies in New York and Pennsylvania 








The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 











ing it will be a cheer and an incentive 
for you to go on and do still better. If 
that memory be otherwise it will be a 
stimulus for you to stiffen your back- 
bone, rally your powers and energies 
and jump into the fight afresh, firmly 


resolved this time to be bigger and to 
do better. 

“Like the water that is passed, you 
can accomplish nothing with yesterday. 
It is for all men and women, leaders 
and laggards alike, to behold and grasp 
the magnificent opportunities of the liv- 
ing present—Now—To-day!” 
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OVER $64,000,000.00 OF NEW INSURANCE SOLD 


(Including Revivals and Increases) 








Home Office: ST. LOUIS 





27th Annual Statement as of December 31, 1919 


Missouri State Life 


Insurance Company 


M. E. SINGLETON, President 





Insurance in Force December 31, 1919 


219,415,635.00 


Admitted Assets 
First Mortgage Loans on Real Estate........ $13,305,948.27 





Liabilities and Surplus Funds 


I i. sos ic spain nan $19,399,236.01 
Policy Claims in Process of Adjustment Not 
REN SRR ae SRNR See LE 118,908.72 
Premiums and Interest Paid in Advance.... . 126,484.08 
Dividends Left With Company.............. 275,511.15 
To accumulate at interest and accrued interest 
thereon. 
Reserved for Taxes Payable in 1919-20...... 130,362.12 
All Other Liabilities (Including unpaid bills 
and accrued medical fees................ 53,836.43 


I 3 oa vt at Re .$20,104,338.51 
Excess Guarantee Fund to Protect Policy 

Holders, Including Dividends, Due Pro- 

visionally Apportioned and Set Aside, 

Unassigned Surplus, and Capital Stock of 





Real Estate (Home Office Building, Etc.).... 510,187.57 
Loans to Policy Holders on Company’s 
I NS id a Sct on Wat es 9 3,349,905.00 
(Amount of loan does not exceed the reserve 
held by the Company.) 
United States Government Bonds Se ee 3,261,854.61 
a ee 124,010.00 
Premium Notes on Policies in Force......... 189,938.86 
Cash in Home Office and Banks (Including 
Deposits drawing interest)............... 1,329,205.43 
Accrued Interest on Investments............ 538,298.62 
Outstanding and Deferred Premiums....... . 486,724.67 
$23,096,073.03 
Premium Receipts for 1919................ $ 7,123,451.84 
Interest and Other Receipts for 1919........ 1,721,733.38 
pe rrr $ 8,845,185.22 


ee RE AR ANNE AIS: ee cS 2,991,734.52 

"$23,096,073.03 

Death Claims Paid in 1919................. $ 1,824,307.13 

Other Payments to Policyholders in 1919.... 853,973.59 
Total Payments to Policyholders and Bene- 

| ER eS eee $ 2,678,280.72 








Comparative Statement Showing Yearly Growth of Company 


Admitted Assets 


DECEMBER 31, 1915 
$12,000,808.15 


DECEMBER 31, 1916 
$14,142,052.49 
DECEMBER 31, 1917 


$17,025,067.71 


DECEMBER 31, 1918 


$19,895,653.58 


DECEMBER 31, 1919 


$23,096,073.03 


Insurance in Force 


Paid for Basis 
DECEMBER 31, 1915 


$106,880,393.00 

DECEMBER 31, 1916 
$129,199,279.00 

DECEMBER 31, 1917 


$156,948,542.00 


DECEMBER 31, 1918 


$176,746,636.00 


DECEMBER 31, 1919 


$219,415,735.00 








RECORD 


For 1919 
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